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Story of the Week 

Quotes of the Week 

Add Sales Stories 

Where Are We Today? 
Five Percenters 


nyvitish Businessman 
‘inds a Paradox In U. 8S. 


Clevor Girl 


Sto» of the Week 


Unmarried was a popular lecturer 


who impressed audiences with his 
dog? itic “Ten Commandments for 
Par ts.” One widow was so im- 
pres od, in fact, that she snared the 
man for herself. 

A er fathering his first boy the 
speaxer changed the title of his lec- 


tur. to “Ten Hints for Parents.” 
In due time he sired a little girl, 
anc the speech was altered to “Sug- 
gesiions to Parents.” 
Snother lusty infant arrived in his 
household, and it wasn’t long before 
he eave up lecturing altogether. 


Quotes of the Week 


“A man trying to explain the free 
enterprise system in 800 words is 
like the man whose wife called him 
on the phone to say that she had 
veen invited to a bridge party and 
waited him to explain just how the 
game is played.”—Dr. Neil Carothers, 
General Electric Co. 


“Power intoxicates men. When a 
man is intoxicated by alcohol he can 
recover, but when intoxicated by 
power he seldom recovers.”—-Jas. F. 
Byrnes. 


Add Sales Stories 


Nemethy-Davis Co. 
Detroit 7, Michigan 
Editor: 

Thanks a lot for your generous 
permission to take a couple of 
“quotes” from “It’s a Great Life” 
for use in the sales training course 
on which I’m working. 


Enclosed is the anecdote I men- 
tioned over the ’phone. It’s not 
original with me, but I’m hanged if 
I know where it came from. It 
always goes over big at the dinner 
table when dessert is an especially 
aromatic cheese. My wife adores it. 


FRED L. SHAW, 
Director, Sales Training 


A good salesman is resourceful. 


This was amply illustrated by the 
Kansas representative of a large 
maker of limburger cheese long ago. 
Before the advent of the automobile, 
he covered his territory by rail. He 
was on the road for weeks at a time. 
So it was necessary for him to carry 
along about a hundred pounds of 
samples of his fragrant commodity. 
Between stops, these samples rode in 
the baggage car. 

The odor wasn’t so bad in winter, 
but during summer's 100° heat it 
caused great suffering among bag- 
sagemen. In fact, so loud and 
anguished became their cries that the 
railroads refused to transport the 
Salesman’s limburger samples be- 
_ the months of May and Octo- 

P. 


But that didn’t defeat our salesman 
frie id. With admirable ingenuity, he 
hit upon the idea of buying a coffin 
anc using it as container for his 
Sup ly of samples. En route, he’d 
ma.e occasional appearances in the 
bag sage car to shed a few tears over 
the “dear departed.” 


#¢ high noon of one particularly . 


Sul ocating Kansas day, he arrived 
m the aroma-laden baggage car to 
fin | the man in charge desperately 
he ‘ging out the open door, literally 
cl wing in chunks of fresh air. 

“Relative of yours?” asked the suf- 
' ring baggageman. 

“Yes,” sobbed the salesman, 
lear old Aunt.” 

“Well, anyhow,” said the other 
comfortingly, “you can be sure she 
‘n't in no goddam trance.” 


"here Are We Today? 


A. L. Zachry, past president of the 
\tlanta Chamber of Commerce, de- 


(Concluded on Page 8, Column 3) 
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Kalamazoo Stove 
To Use Distributors 
In 35-State Area 


KALAMAZOO, Mich.—A distribu- 
tor-dealer method of operation in 35 
states, and added lines of major 
appliances, in addition to its present 
range and refrigerator lines, consti- 
tute a new program now getting 
under way at Kalazamoo Stove & 
Furnace Co., according to Robert E. 
Mercer, sales manager. 

Kalamazoo Stove-& Furnace had 
heretofore stayed rigidly to a direct- 
to-dealer basis of distribution. Under 
the new setup both the major appli- 
ance and furnace lines will go on a 
distributor-dealer basis in 35 states, 
it was stated. 

Mercer said that the company is 
developing and will offer a home 


(Concluded on Page 21, Column 3) 


Miller and Rieger 
Head G-E Promotions 


BRIDGEPORT, Conn.—-Louis H. 
Miller has been appointed manager 
of marketing of the General Electric 
Co.’s appliance and merchandise de- 
partment, it has been announced by 
H. L. Andrews, vice president. 

At the same time, Andrews an- 
nounced that Charles K. Rieger has 
been appointed manager of _ the 
household refrigerator division, suc- 
ceeding Miller, and Robert E. Boian 
has been named to succeed Rieger 
as manager of the heating device and 
fan divisions. 

Miller, who succeeds Charles R. 


(Concluded on Page 4, Column 3) 


$1,000,000 Slowdown 
Ends at Westinghouse 


SPRINGFIELD, Mass.—-A month- 
long slowdown that had cut produc- 
tion at the Westinghouse Electric 
Corp.’s appliance division works by 
as much as 40% during what would 
normally have been the peak season 
was ended last week. 

Members of Local 202, IUE-CIO 
resumed normal production speeds 
pending settlement of a grievance 
procedure and other contract provi- 
sions on a national scale. 

The grievance procedure was the 
right of the union local president to 
roam the plant at will in order to 
settle grievance issues. 

The company, which had bargained 
with the UE-on a plant by plant 
basis, agreed to negotiate with its 
successor, the IUE-CIO, on a na- 
tional basis. 

Other contract provisions still to 
be settled are wages, hours, vaca- 
tions, and, working conditions. 

Both’ the company and the union 


‘claim -to have lost nearly $1,000,000 


because of the slowdown. 


April Refrigerator Sales 
Up 63% from 1949 


NEW YORK CITY —A total of 
546,279 household refrigerators were 
sold during April by the 14 manu- 
facturers reporting to the National 
Electrical Manufacturers Association, 
figures released by the association 
have indicated. 

This total was 63% ahead of the 
same month last year but 7% under 
sales for March. 

For the first four months of the 
year, sales totaled 1,969,684, some 


(Concluded on Page 4, Column 3) 


What About 
Excise Taxes? 


Just what excise taxes, if any, 
will apply to household refrigera- 
tors, freezers, air conditioners, 
ranges, television sets, and other 
major appliances in the next Con- 
gressional tax bill—if any—is a 
matter no one can predict with 
certainty at this moment. 

Rumors of a “deal” (whereby 
Truman won’t veto a bill which 
cuts certain excise taxes in return 
for an upping of corporation 
taxes) appear to be well-founded. 
But what excises will be reduced, 
and how much, nobody can say for 
sure. 

As this issue goes to press the 
new tax bill is still in the hands 
of the House. The House Ways 
and Means committee put forth a 
proposed reduction of the excise 
on household refrigerators from 
10% to 7%; and also has slapped 
a 7% tax on freezers. This com- 
mittee’s action is still open to 


amendments, and must run the 
gauntlet of the Senate Finance 
Committee (Walter George of 


Georgia, chairman), debate in the 
Senate itself, and arguments in 
the Senate-House Conference Com- 
mittee which will draft the final 
law. 

Arguments in favor of lower 
taxes on household refrigerators— 
and no taxes on freezers, air con- 
ditioners, ranges, and _ television 
sets—have been presented to in- 
fluential committees in Congress 
by: 

(1) The National Association of 
Electrical Manufacturers (Charles 
Lawson of Nash-Kelvinator is 
president of Nema, and Reese 
Mills of Westinghouse is Nema’s 
tax committee chairman). 

(2) The National Committee for 
Repeal of Wartime Excise Taxes. 
Frank Maybield of the Scruggs- 
Vandervoort-Barney department 
store in St. Louis is chairman of 
this potent committee, and Louis 
Ruthenburg, Servel, is vice chair- 
man. 

It is understood that these “spe- 
cial pleaders’” have argued that 
television sets, freezers, air con- 
ditioners (and, to a lesser extent, 
ranges) are pioneering products 
whose industries will employ 
steadily increasing numbers of 


people if not hampered by taxa- 


tion. 

Furthermore, it has been argued 
that freezers not only reduce 
family food bills—thus increasing 
spendable income and maintaining 
high employment—but constitute 
a tremendous, life-saving national 
asset in case of an atomic war. 

These valid arguments, it is 
said, have not been without effect 
upon some of our nation’s most 
admirable and statesmanlike law- 
givers. Furthermore, it should 
be noted, Washington, D. C., still 
is insufferably hot in summertime 
and inadequately air-conditioned 

. and there are fences to be 
mended at home... and that a 
war scare may hold up any and 
all tax changes. 


~ eae 


Kinetic Is Made 
Div. of du Pont As 


President Retires 


WILMINGTON, Del. —C. Douglas 
Porch, president of Kinetic Chemi- 
cals, Inc., long a du Pont company 
affiliate, will retire July 31. It was 
announced here at the same time 
that operations of Kinetic, wholly 
owned by du Pont sincé last Dec. 30, 
will be integrated with those of the 
company’s Organic Chemicals Dept. 
on July 1. 

A new Kinetic Chemicals Div. will 
be set up to handle sales of Kinetic 
products, the “Freon” fluorinated 
hydrocarbons used principally as re- 
frigerants and aerosol propellants. 
The division will be headed by Robert 
J. Thompson as director of sales and 
Emory M. Fanning as assistant di- 
rector. 

The manufacture of “Freon” com- 
pounds will be in charge of Stuart W. 


(Concluded on Back Page, Column 1) 


New Homes Featuring 


Year-Round System 
Outsell Others 


PHILADELPHIA—One of the first 
medium-priced housing developments 
in a northern area of the country 
to offer complete year-round air 
conditioning is now nearing comple- 
tion in the Mount Airy section of 
Philadelphia. 

Built by Max Chipin & Sons, each 
of the 54 homes in the development 
is equipped with a General Electric 
packaged air conditioner and a G-E 
warm-air furnace. While these in- 
stallations employ gas-fired furnaces, 
oil-fired furnaces are equally adapt- 
able, it is pointed out. 

The first group of 24 homes was 


(Concluded on Page 4, Column 5) 


Y2-Hp. Coolers Scarce 
In 2 Eastern Markets 


NEW YORK CITY—A shortage of 
44-hp. room air conditioners has de- 
veloped in both the New York City 
and Philadelphia markets, recent 
checks on the trade have revealed. 

Dealers say that some manufac- 
turers admit misjudging the size of 
the demand for this type of unit. 
Whereas seven out of 10 units sold 
last year were of %-ton capacity, 
the %-ton units are outselling the 
%-ton models this year, it is re- 
ported. 

Price tags of less than $300 on 
the %-hp. units are credited with 
stirring up the unprecedented de- 
mand. 


Affair May 
Affect Industry 


See Possible Buying Spurt; 


Controls Imposed Quickly 


In Event of Emergency 


DETROIT—What are the ‘probable 
effects of the Korean situation in its 
present forms, and the possible ef- 
fects if it might get to a “war 
emergency stage,” on the refrigera- 
tion and air conditioning and major 
appliance industries? 

Most observers believe that the 
immediate results of the current 
Korean situation will be to stimulate 
buying of all kinds of goods that 
proved difficult to obtain during the 
late World War II. This means re- 
frigerators and other major appli- 
ances, and refrigeration and air con- 
ditioning products for other than 
essential needs. 

The public and business establish- 
ments with recent wartime scarcities 
fresh in their minds, will be in a 
mood to speed up buying of such 
items that they need but have de- 
ferred purchasing, it is believed. 

“Tf real “war emergency” should 
arise, which most informed observers 
seem to doubt now, imposition of 
controls over the civilian economy 
would come much faster than they 
did in 1942, it is virtually assured. 

The draft of a sweeping war 
powers law authorizing the Presi- 
dent to clamp a sudden freeze on 
‘prices, wages, manpower and ma- 
terials is in readiness, it was indi- 
cated in a statement by a _ spokes- 
man for the National Security Re- 
sources Board, which is charged with 
the planning of industrial mobiliza- 
tion. 

A bill to give the President such 
powers has already been drafted. Its 
exact terms are a _ secret, but its 
general terms are known. It would 
give the chief executive much greater 
control over the lives of U. S. 
citizens than was exercised in World 


(Concluded on Page 4, Column 4) 


Edelmuth Heads 
Sales for Whiting 


LIMA, Ohio—Appointment of D. 
L. (Dave) Edelmuth as vice presi- 
dent and general sales manager of 
Whiting Appliance 
Co., a division of 


Baltimore Porce- 
lain Steel Corp., 
Baltimore, Md., 


has been announc- 
ed by Morton L. 
Clark, _president- 
treasurer of Art- 
kraft Mfg. Corp., 
Lima, and a vice 
, president and di- 

- rector of the Bal- 
D.L. Edelmuth — timore firm. 

The post is a new one and marks 
another step in the organization of 
the Whiting Appliance Co., which 
was founded a short time ago after 
the freezer division of Whiting Corp., 
Harvey, Ill., was purchased by the 
Baltimore firm. 

R. E. (Denny) Densmore, asso- 
ciated with the appliance business 
for more than a quarter century, 
continues as executive vice presi- 


(Concluded on Page 21, Column 3) 


Servel Statement Blasts Charges of ‘Monopoly,’ 
‘Price-Fixing’ In Sales of Gas Refrigerators 


EVANSVILLE, Ind.—‘“To the best 
of our knowledge and belief, Servel 
has not violated the anti-trust laws. 
We are completely confident that, in 
the end, we will be vindicated.” 
These statements were contained in a 
letter to Servel distributors from W. 
Paul Jones, Servel’s president, com- 
menting on the anti-trust “monopoly” 
suit filed by the Department of 
Justice in Philadelphia, and the ac- 
tion taken by a Pittsburgh grand 
jury with respect to Servel and cer- 
tain of its distributors. 

“Servel will vigorously defend both 
suits,” Jones said in the two-page 
letter to distributors of Servel’s line 
of Electrolux gas refrigerators. 

“Unfortunately, the attitude of 


anti-trust lawyers and the vague 
terms and inexact wording of certain 
laws are such that corporation man- 
agements and individuals, acting in 
good faith and sincerely trying to 
comply with the law, as interpreted 
by their own capable lawyers, fre- 
quently are attacked by anti-trust 
lawyers and accused of violating the 
law. 

“With respect to the Philadelphia 
case, in which the anti-trust lawyers 
say we have a monopoly, we don’t 
need to tell that neither Servel nor 
anyone else has any monopoly in the 
highly competitive household, refrig- 
erator business. Everyone ‘Who can 
read knows that there are at least a 


(Concluded on Back Page, Column 2) 
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Senate Passes Bill To 
Extend Social Security 
Coverage to Some Salesmen 


WASHINGTON, D. C.—Prospects 
that some groups of outside salesmen 
will be included under social security 
appear to be excellent now that the 
Senate has passed a bill to widen the 
coverage of the Social Security pro- 
gram. 

The House passed a similar bill 
last year and only a conference of 
the two houses to settle the differ- 
ences between the two bills remains 
before the final bill is sent to Presi- 
dent Harry S. Truman for his signa- 
ture. 


Types of salesmen covered in the 
Senate bill include, among others, 
traveling or city salesmen who solicit 
orders from retail merchants and 
salesmen who sell supplies to hotels 
and restaurants. 

The House bill would make eligi- 
ble’ for social security benefits all 
outside salesmen in the manufactur- 
ing and wholesale trades. 

The Bureau of Salesmen’s National 
Associations and the National Coun- 
cil of Salesmen’s Organizations, Inc. 
and a number of other groups have 
been fighting for two years to get 
their members covered. 

Andrew P. Federline, Washington 
counsel for the bureau, is credited 
with making the successful last 
minute effort that convinced Senator 
Walter F. George, chairman of the 
Senate finance committee which con- 
sidered the bill, to include the above 
mentioned classes of salesmen in the 
legislation. 


Sabbath Work 


Law Against Installations 
On Sunday Is Cited 


NEW YORK CITY—Refrigeration 
contractors in New York state were 
warned recently by the Refrigeration 
& Air Conditioning Guild that it is 
against state law to work on the 
Sabbath. 

Refrigeration contractors who per- 
form any work, labor, or services on 
the Sabbath other than emergency 
work are committing a crime, a 
misdemeanor, which is punishable by 
fine or imprisonment or both, the 
guild said. 

It noted that certain refrigeration 
contractors had been openly making 
installations on the Sabbath Day. 


1951 All-Industry Show 
Will Be 4-Day Affair 


WASHINGTON, D. C.— The 7th 
All-Industry Refrigeration and Air 
Conditioning Exposition to be held 
in November, 1951, at Navy Pier 
in Chicago will be a four-day show. 

The Show Committee of Refrig- 
eration Equipment Manufacturers 
Association, after consultation with 
the officers of Refrigeration Equip- 
ment Wholesalers Association, Re- 
frigeration Service Engineers Society, 
and Refrigeration and Air Condi- 
tioning Contractors Association, de- 
cided to make the exposition a four- 
day show without any special days 
or previews. 

The official dates of the exposi- 
tion will therefore be Nov. 5, 6, 7, 
and 8, 1951. 


Philharmonic Closes Out for '50 After Success 
Of Room Cooler Promotion Through Dept. Stores 


NEW YORK CITY—Philharmonic 
Corp.’s promotion of room air con- 
ditioners—with a %-hp. model sell- 
ing for $199.95—through department 
stores is over for 1950, because the 
stock of units developed for these 
promotions has been depleted, re- 
ports Harry Pilnick, sales manager 
of Philharmonic Corp. 

The Philharmonic room air con- 
ditioners, made by Lewyt Corp., in- 
clude a %-hp. model selling for 
$279.95. 

The promotions through a selected 
group of department stores were gen- 
erally successful, Pilnick declares. 
Using a technique developed earlier 
this year on the firm’s line of tele- 
vision sets, which established some 
all-time records for one-day sales 
of department store merchandise, the 
program calls for large newspaper 
advertising, storewide and window 
displays, and a concentrated sales 
force. 

Biggest drive was put on by the 
John Wanamaker store in Philadel- 
phia. Breaking with a full-page ad- 
vertisement on May 23, the store 
sold 101 units the following day— 
despite a rainy, 63° F. day—and had 
sold 235 units through Friday, June 
a3. 

In the New York Wanamaker 
store, which broke with a smaller 
newspaper advertisement and _ less 
promotional trimmings than its 
Philadelphia counterpart, the results 
were less sensational, but 80 units 
had been sold within a short time 
after the drive started. 


In addition to the newspaper ad- 
— 
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Peunds TUBE TOOLS 
HIT A NEW HIGH 


Penn's Papco tube tools for flaring and 
cutting speed up tube operation and are 
tops for efficiency. Write today for inform- 
ative Papco literature. 


WITH feats RING OF QUALITY 


Production executives recognize the importance of using a high quality tube. 
Penn’s carefully drawn, flawlessly finished, and specially packed tubing promises 
easier installations, fewer rejections, and long run satisfaction. Watch your pro- 
duction schedules soar with the Ring of Quality. The Penn trademark on the 
tubing you use assures easier, faster tubing installations—uninterrupted produc- 


tion. Send for literature and latest information on Penn’s QUALITY Tubing. 


vertising, Wanamaker’s in Philadel- 
phia devoted two of its first floor 
windows to the room air conditioners. 
The units were shown 
simulated home or office window set- 
tings, with colored streamers and 
pinwheels catching the air stream. 
Windows were frosted and “snow” 
covered the floor, to convey the idea 
of “coolness.” 

Other room air conditioners were 
placed throughout the store, and the 


cA 


Philharmonic ¥2-hp.. model. 
co * * 
entire store staff was called into 
a meeting and given a briefing on 
the promotion. 

The appliance department sales- 
men got a special briefing, and were 
given written copies of sales ap- 
proaches to study before the drive 
began. 

’ The Philadelphia store set down 
a policy that a sale of a room air 
conditioner was not a consummated 
sale until one of the store employes 
had surveyed the buyer’s premises. 

Then, if it was determined that the 
unit specified was too small, it would 
not be installed. The customer had 
the option of taking a larger unit, 
and having the bill of sale changed 
on the spot, or of having the store 
refuse to make the installation. 

Philharmonic Corp., in selling its 
1950 production to a _ group of 
stores, did so on the basis of their 
taking 7 of the %-hp. models for 
every 3 of the %-hp. models. 

Stores were covered on_ service 
liability on air conditioners by a 
special ‘service’ insurance contract. 

The Philharmonic model P106 room 
air conditioner uses a ~ %-hp. 
Tecumseh condensing unit, and is 
claimed to have a cooling capacity 
of 6,100 B.t.u. at standard ASRE 
conditions. It handles 210 c.f.m. of 
recirculated air, and 35 c.f.m. of out- 
side air. A 12 by 20-in. air filter is 
used. Condensate removal is through 
a slinger ring condenser fan. The 
unit measures 291% by 26 by 16% in. 
over-all, and extends 13% in. into the 
room. 

The model P109 uses a %-hp. unit 
and has listed at $279.95. It handles 
300 c.f.m. of recirculated air, and 
50 c.f.m. of outside air. Cabinet is 
the same size as the 1%-hp. unit. 


Feder Is Product Manager for 
Deepfreeze Freezer at Gross 


NEW YORK CITY — Blyss R. 
Gates, general 
Gross Distributors, Inc., 
Feder as product manager for Deep- 
freeze home freezers and Blackstone 
home laundry equipment. Feder has 
been connected with Gross in sales 
posts for four years. 


in typical . 


sales manager of | 
has an- | 
nounced the appointment of William | 
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Residential Market for 
Dehumidifier Tapped 
In R. H. Macy Ad 


NEW YORK CITY—wUses and 2 :- 
vantages of a dehumidifier to hor .e 
owners and shore dwellers was - .- 
cently pointed out in a large ney s- 
paper advertisement run by the 
H. Macy department store here. 

Promoting the Carrier Humidry °t 
the fair-traded price of $159.50, : 
advertisement said that the de} 
midifier could be used to: 

“Dry out damp basements 

“Save clothes and furniture fr , 
mold and mildew 

“Stop rust on pipes, tools, etc. 

“Make bedrooms more comforta e 
during hot, humid weather.” 

The advertisement pointed out t! 
the unit “costs no more to oper 
than two 100-watt bulbs and « e¢ 
40-watt-er.” 


2 New Directors Selectec 
To Fill Racca Vacancies 


CHICAGO-——At a recent meeting of 
Refrigeration and Air Conditioni: 
Contractors Association held here . 
June 23 two new directors we 
selected to fill positions forme: 
held by E. C. Newton of Kelmo: 
Refrigeration, Inc., and A. G. Weber 
of Weber Refrigeration, who re- 
cently resigned. 

J. Frank Park of Western Air 
and Refrigeration, Inc., of Los 
Angeles was selected as one of the 
new directors to serve until the next 
annual meeting which is sched: sd 
to be held in Long Beach, Calif. in 
November. 

Harvey O. Miller of Murphy & 
Miller, Inc., of Chicago was the di- 
rector selected to fill Weber’s unex- 
pired term. 
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FOR MAXIMUM 


EFFICIENCY 
USE 
CHICAGO SEALS AND 
VALVE PLATES 


Precision lapping, superior 
construction and simple 
installation make Chicago 
seals ideal for replacement. 


ow Chicago valve plates have reploce- 
able seats. Replacements for over 340 
compressor models. 


CHICAG®@® SEtAU CG, 


332 S. HOYNE AVE. CHICAGO 12, tit 


WOW/ 


YOU CAN SELL LOW COST AIR CONDITIONING | 


New 
once 
Humidity 


Improved 


‘POLAR’ BREEZE’ 
Air Cooler with Automatic 
and Temperature 


Control 


IF you handled the nationally accepted and profitable Hall line before the war, yo 
be glad to know these top quality evaporative Cooling Units are again available w 


many new improvements. “POLAR FREEZ"” 


is sold in complete “packaged units” 


various sizes for all types of business buildings and stores. 


Air is purified by a chemical process removing bacteria and algae. 
Coolpad Fibre Filter Cooling Pads. . . 
. Multi-Blade Pressure Type Blower. . . . 


25,000 C.F. M.... 

Weather Proof Metal Housing. . . 

Grille. . . . Roto-Atomizer. . . . Doubles 
INVESTIGATE NOW!! 
Reliable, Progressive 


Range—2,000- 
. Self Cleaning—no Servicing. . - 
Directional Flow 
cooling and washing action. 
Territories Available to 


Distributors and Dealers. 


Write, Wire or "Phone Morton Grove 4594 and 1640. 


AIR COOLING ENGINEERING COMPANY 
Dept. C., MORTON GROVE. ILL. 
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to sell MORE 
electric ranges! 


Are you using the triple-action way to build more 
Electric Range sales for yourself? It works for suc- 
cessful dealers in every part of the country, and it 
can work for you. Here’s what you do: 


IN YOUR HOME 


Like other successful dealers and salesmen, use an Electric 
Range in your own home. That's the best way to get your- 
self enthusiastic, to be convincing when you're telling prospects how easy 
this range is to use; about its coolness and economy; how its automatic con- 
trols save time, and what delicious meals it cooks. First—install an Electric 
Range in your own home. 


ON YOUR FLOOR 


Have an Electric Range plugged in right on the sales floor. Then you can really give 
the prospect a demonstration. Flip the switches and the elements heat up right in 
front of her. She can see how fast this happens. She can touch the oven and feel 
how cool it is outside when it’s hot inside. It’s always easier to sell a “live” range 
than a “dead” one. Demonstrations build floor traffic, too! 


IN CUSTOMERS’ HOMES 


Don’t let the sale drop when delivery is made. Make 
follow-up calls on purchasers. When a customer buys 
an Electric Range, chances are she’s not too familiar 
with its operation. Have the salesman or home econ- 
omist visit the customer once or twice after delivery, 
and demonstrate the range in the customer's own home. She needs only a little help and 


she'll learn where every control is, and how to use it. Then she'll be the kind of a 
satisfied customer who is a good salesman for you, can bring youa lotofother customers. 
strate Electric Ranges, it is also wired for other P 


CASH (V ON THE TREND... 
appliances, such as Electric Water Heaters and 


Wire Your Store for Modern Merchandising 
Remember—when your store has a three wire service to demon- 


Electric Clothes Dryers. This, of course, spreads e 
the wiring cost; helps boost sales in general, be- | — 
cause any appliance sells better “live” than“‘dead.” » 
N ¢ 
TS RRR PRAT TS 
i a” 


Another million American families switched 
to Electric Cooking last year! 


GLECTRIC RANGE SECTION b ADMIRAL + COOLERATOR + CROSLEY ~~ DEEPFREEZE + FRIGIDAIRE - GENERALELECTRIC 


National Electrical Manufacturers Association 
155 East 44th Street, New York 17, N. Y. GIBSON + HOTPOINT + KELVINATOR + LEDO + MONARCH + NORGE + UNIVERSAL - WESTINGHOUSE 
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4 
e e e e . 
April Ref: rigerator Sales Hit 546,279 Nema Sales - - YS Fe seers 
Complete Refrigerators Only (Concluded from Page 1, Column 2) 
(Lacquer and Porcelain Exterior Cabinets) (Advertised Sizes) 34% over the same period last year. 
Best sellers by far are still the 
MARCH (14 Companies) 8 and 9-cu. ft. units, between them 
i accounting for close to 60% of all 
as tae Other units sold for April and 57% of the 
Sizes and D.C.) Canadian Foreign Tota} Units for the first four months. 
1. Less than 4 ft i 282 149 431 Though foreign sales in April were 
2 4 am =~ shicireuteenaers 3.898 an 123 3.951 40% better than last year, sales for 
3. 5 re Shapes : : the first four months are just short 
Si ae y 59 e a -~ of the 1949 volume. In April 14,781 
. hen = ‘Te we ae ’ — pp units were sold abroad. In the first 
6. HM a TNS 204.135 anne 209155  10Ur_months, foreign sales amounted 
ne BR elder evkaies 127,386 is 1,218 128,604 © 50,742 units. 
S30 GU Fes sada ieiexs 43,358 me 973 44,331 
0 i3 and 12 ou: % ..... 80,303 ae 790 81,093 7. 
10. 13 cu. ft. and up..... ia ise — ws G-E Appointments - - 
-— Were. ; 3 
ee nr . acca aca (Concluded from Page 1, Column 2) 
Complete Refrigerators Only Pritchard, newly-elected president of 
(Lacquer and Porcelain Exterior Cabinets) (Advertised Sizes) General Electric Supply Corp., will 
be responsible not only for all direct 
bo APREL (14 Companice) sales activities of the department, but 
Domestic also for consumer, market, and dis- 
(48 States Other tribution research; advertising and 
Sizes and D.C.) Canadian Foreign Total Promotion; product planning and ap- 
1. Less than 4 cu. ft 249 51 300 pearance design; production sched- 
2 4 cu ft Media aes 3.564 - 249 3.913  Ules; and product service. He will 
3. 5 ou. ft. pigeon aN : 85 . 2 Ni 87 also be a member of the depart- 
‘2 See 58.529 3.858 62.387  ment’s advance engineering commit- 
,  Seererrere rt c , : a 
. ; on . See eee antes pee came Pritchard’s election as president of 
7. 9 pong ft.............. 124 468 1.465 125.933 G-E Supply Corp. followed the elec- 
© 90 OR Oo vvcnccccc err 43.137 oe "420 43557 tion of John L. Busey, former presi- 
® i ent Oe. &...... 59.488 597 googs dent, as a vice president of the Gen- 
10. 18 cu. ft ona = abi 6626 6.626 eral Electric Co. in charge of mar- 
an eit | ne : keting policy. William V. O’Brien 
ae sei oeiiae! a 14,761 546,279 was elected a commercial vice presi- 
FIRST FOUR MONTHS (14-13 Companies) dent of the company and named 
assistant manager P of marketing LEFT: Type LG-25E gas-fired warm air furnace. RIGHT: Type FD-20D packaged air 
en an = ett — aoe bo er conditioner installed in Max Chipin & Sons homes in the Mount Airy section of 
(48 States ther eadquarters in New York City, an Philadelphia. 
Sizes and D.C.) Canadian Foreign Total Pritchard will be based in Bridgeport. — ~© x * o® 
1. Less than 4 cu. ft..... 725 = 234 959 Miller has been manager of the - 
ers Sere 13,482 ss 1,166 14,648 ‘Tefrigerator division since 1944. Be- turned to Fort Wayne as proposition Aj Conditioned Homes - - 
3. 5 cu. ft 85 2 g7 fore that he was refrigerator sales ag poll to: Rieldigenest sas 
’  Seeeror err errr a iid oll eal 
eo ares 221,167 2 12,754 238,928 | manager and for a short time was ial saaaae for the home (Concluded from Page 1, Column 4) 
ee eS eee 199,473 9,349 208,822 manager of merchandising services. ; Risisiel . ; 
Soma TO eaeraests pen eae peor Rieger had been manager of the laundry equipment division in 1946 sold within one week after the 
“eed Bees 379,804 4.549 394.353 heating device and fan divisions since and was named commercial engineer demonstration home was opened, ac- 
8. 10 cu. ft. ............ 154,468 ; 2'600 is70es 1947. Following his graduation from the same year. cording to builder David Chipin. Es- 
9. 11 and 12 cu. ft. ..... 221,923 4 2,446 294.373  +‘the University of Missouri in 1936 pecially significant is the fact that 
10. 13 cu. ft. and up .... 6,628 7” ve 6.628 with a B.S. in electrical engineering, Eff f K C ee they were all sold before a previ- 
ll. Total 1,918,942 6 ‘ he joined General Electric as a stu- ect 0 orea risis-- ously built, lower-priced group 
” yori — — (almost identical except for the air 


Participating companies: Admiral Corp.; Avco Mfg. Corp.; The Coolerator 


Co.; Frigidaire Div., General Motors Corp.; General Electric Co.; Gibson 
Refrigerator Co.; Hotpoint, Inc.; International Harvester Co.; Kelvinator Div., 
Nash-Kelvinator Corp.; A. J. Lindemann & Hoverson Co. (in 2-1-50); Norge 
Div., Borg-Warner Corp.; Sanitary Refrigerator Co.; Seeger Refrigerator Co.; 
Westinghouse Electric Corp. 


dent engineer. 

He was transferred to the frac- 
tional horsepower motor plant at 
Fort Wayne, Ind., as sales engineer. 
During the war he was assigned to 
Wright Field in charge of General 
Electric work there, and then re- 


—one of the two discharge 
tubes that come with every 


ALCO “TK” THERMO Valve. 


Want to change capacity? No 


need to change the valve... 


Just change the discharge tube — 
IN 10 SECONDS! Right on the 
job, without special tools, you can 


vary “TK” capacity like this: 


NOMINAL CAPACITY IN TONS 
“Freon-12 Methyl Chloride 


VARIATIONS 


1. Without tube 1.15 2.30 
2. With “O” tube -50 1.00 
3. With “OO” tube 25 52 


Just ONE valve instead of three to carry in 
stock — and to the job. A big cleanable 
strainer is built right in. 

Think of your savings in inventory, 

time and trouble. We designed the “TK” 
with you in mind! Try it today. 


Designers ond Manu- 
focturers of Thermo- 
static Expansion 
Valves; Evaporator 
Pressure Regulotors; 
Sclenoid Valves; Floot 
Valves; Floot Switches. 

SEE YOUR ALCO WHOLESALER 


A QUARTER-CENTURY OF PIONEERING AND PROGRESS 


ALCO VALVE Co. 


853 KINGSLAND AVE. » ST. LOUIS 5, MO. 


— 


(Concluded from Page 1, Column 5) 
War II, the labor provisions asserted 
to be a virtual labor draft. 

With the declaration of an emer- 
gency, telegraphic orders would go 
out converting ‘phantom orders” for 
machine tools, and for large-scale 
defense orders. As soon as possible 
stop orders on civilian production 
would be issued. It is thought that 
manufacturers would be allowed to 
complete production of consumer 
goods, such as refrigeration prod- 
ucts and appliances, that were in 
process. 

Other main elements of the mobili- 
zation blueprint would give the 
President authority to take the fol- 
lowing steps: 

1. Create a system of priorities 
and allocations. 

2. Invoke wage and price ceilings. 

3. Censor communications, includ- 
ing mail, cable, and radio. Press 
censorship, it is contemplated, would 
again be voluntary. 

4. Revive full export and import 
controls. 

5. Impose an excess profits tax. 
No rate is provided in the draft legis- 
lation; it was 90% in the last war. 

6. Set up a new version of the 
War Labor Board to settle labor 


_ disputes. 


7. Control employment by various 
devices. 

8. Requisition supplies needed for 
war; this is an effective weapon 
against hoarding of scarce materials 
or finished goods. 

9. Seize plants, mills, and mines 
where necessary to meet war pro- 
duction needs. 


Police Radio To Cool Off 


MEMPHIS — Bids were received 
June 20 by the city commission for 


air conditioning the police radio 
room. The apparent low bidder, 
Stephens Bros., Inc., bid $1,860. 


conditioning feature) was sold. 

As a result, the decision was made 
to increase the number of homes in 
the new development to 54, all of 
which are being equipped with G-E 
year-round air conditioning. 

Chipin states that, despite the 
higher price, the plus value of year- 
round air conditioning is one of the 
most important factors to which he 
can attribute the difference in re- 
sponse on the part of home buyers. 

Designed and installed by the 
George C. Lewis Co., contractor and 
G-E distributor in Philadelphia, the 
year-round air conditioning system 
provides cooling, heating, humidifica- 


tion, and dehumidification as it is 
needed. 
For  between-season operation, 


when neither heating nor cooling is 
required, the system brings in fresh 
outside filtered air. 

The self-contained air conditioner 
and the furnace are located side by 
side in the basement utility room, 
and cool or warm air is carried to 
the rooms by a common ductwork 
system. 

A single high sidewall supply 
serves each room, with the return 
located low on the same wall. The 
change from heating to cooling and 
vice versa is accomplished simply 
by throwing a switch. A_ simple 
damper arrangement permits diver- 
sion of more cooled air, if desired on 
extremely hot days, to- the rooms 
actually in use. 

The homes, including garage, sell 
at $16,500 to $17,500 and are of 
brick, semi-detached construction, 
with an all-stone front. Of the cent°r- 
hall type, each home has a fully 
completed basement recreation room 
with adjoining powder room; living 
room, dining room, breakfast roc”, 
kitchen, and first-floor powder roo™. 
The second floor includes a master 
bedroom with private bath, and t\vo 
other bedrooms with a hall ba h- 
room. 


BUILT “NOT TO LEAK.” Con- 
tact your jobber or send for 
free literature te 


CEE-KLEER SELLS YOU 
TO YOUR CUSTOMERS 


Make Trouble Visible 
with the only liquid indicator that fully indicates 


FULL 360° VISION 
Making Possible a Rapid Diagnosis of Operating Troubles. 

ENGINEERED By Service Men for Service Men 
PROVIDES Positive indication of excess oil in the system 
CEE-KLEER Sight Driers are 100% cleanable and refillable. A 
combination: Sight Drier-Strainer-Filter ALL IN ONE. Traps sludge, 
wax and foreign particles—assures clean systems. Makes servicing 

easier, faster—eliminates guess work. 


CEE-KLEER PRODUCTS CO. 
1335 Walnut St., Cincinnati 10, Ohio 
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Fsir Distributor Profit Margins Seen 
Vital to Continued Health of Industry 


By John O. Sweet 


TLANTIC CITY, N. J.—“During 


t! past few years, distributor 
nm gins have radically shrunken 
we their payrolls and fixed charges 
h: > rapidly risen. Only tremen- 
dc ly increased volume has saved 
ou bacon. 


ne danger line is being reached 
e a modest decline in business, 
iden inventory loss could throw 
mv successful distributors into a 
jo: operation.” 

at warning was sounded by W. 
G eirce, Jr., speaking as chair- 
of the Appliance Division of 
th National Association of Electri- 
ca! Distributors, at the group’s an- 
nu convention held here recently. 

irce, who was elected president 
of he association during the con- 


R. solution by NAED 
Dv fines Gross Margin 


ATLANTIC CITY, N. J.—A _ reso- 
lution defining gross margin was ap- 
proved by the Appliance Division of 
the National Association of Elec- 
trical Distributors during the group’s 
42nd annual convention held here 
recently. 

Gross margin was defined as “the 
difference between (1) Distributor’s 
seliing price of the merchandise, ex- 
cluding (1.1) any surcharge to non- 
servicing or non-installing dealers for 
those or other functions performed 
by the distributor, and (1.2) any 
transportation from factory or dis- 
tributor’s warehouse, billed as such 
to customer—and (2) the cost of 
the merchandise as billed by the 
vendor, plus (2.1) transportation to 
the distributor’s warehouse or trans- 
portation direct from factory if not 
rebilled separately as such (selling 
price f.o.b. destination), and (2.2) 
any advertising or promotional in- 
crement billed by vendor or to be 
borne by the distributor under any 
cooperative advertising plan of the 
vendor.” 
RE ES NE SS A SAAT TS 


vention, made the statement while 
discussing “a few of the questions 
that are bothering us.” 

“Distributors are proud of the 
success of their manufacturers, of 
their growth and profit statements,” 
he said. “Sometimes we think that 
this feeling is not entirely recipro- 
cated by manufacturers, particularly 
by the manufacturer’s junior execu- 
tives. 

“When distributors have been suc- 
cessful financially, they have, with 
hardly an exception, put their earn- 
ings immediately to work in employ- 
ing more people, obtaining larger 
warehouses, expanding their accounts 
and inventories, which has allowed 
them to do a better job for their 
manufacturers and dealers. 

“Distributors could never have con- 
tributed to our industry’s growth and 
handled this growth if they had not 
been able to operate successfully in 
the last few years. Unless distribu- 
tors can enjoy proper profit margins 
in the future, they will not be able 
to maintain their successful opera- 
tions and the whole industry will be 
adversely affected.” 

Peirce devoted the first part of his 
remarks to an outline of what manu- 
faciurers and dealers think of dis- 
trib-itors. 

-| asked a varied list of manufac- 
tu: ng executives to tell me off the 
re.ord what kind of job they thought 
dis’ ibutors as a whole were doing,” 
he -aid. “Here is a brief recapitula- 
to of what they said: 

hat distributors often had 
&: ly broadened their lines and 
a- ities post-war without the neces- 
Sa specialization of manpower to 
Pr oerly serve each product. 

‘hat distributors too often rode 
©" on the bandwagon of booming 
lit. 2g producing great dollar volume, 

gave merely lip service to other 

ller lines. 

That distributors on the whole 

“© weak in their dealer sales 

‘ning programs and did not pro- 

'y administer and allocate the 

vertising monies they were re- 

msible for. 

That the majority of distribu- 

'S had been built and run by one 
“two outstanding personalities. 
‘hat many distributors had not built 
“ g00d, young, fast-hitting intelligent 
“econd line of executives under their 
“oP Management. That these top in- 


‘ividuals were not delegating enough 


authority to the right people under 
them. 
“That on the whole, distributors 


have turned in an outstanding per-- 


formance job since the war. 

“We find that the dealers often 
say of us: 

“That distributors sell too many 
dealers and are not selective enough 
in their franchising, making it 
possible for undesirable and unsound 
dealers to enter our industry. 

“That distributors do not furnish 
them quickly enough with service 
parts and service training. 

“That many distributors are rot 
fair in the distribution of scarce 
merchandise. 

“That distributors have been real 
builders of small businesses. That 
they have made it possible for the 
small independent dealer to sucess- 
fully compete with large operators.” 


Wide Circulation Is 
Planned for New EEI 
Booklet on Cooking 


NEW YORK CITY — “Carefree 
Cooking Electrically,” a new 48-page, 
four-color illustrated electric range 
booklet, has been published by Edi- 
son Electric Institute, for distribution 
by electric companies to range own- 
ers and prospects. 


All recipes and instructions in the 
booklet were developed by the Home 
Service Committee of EEI, and have 
been carefully checked for adapta- 
bility to electric ranges of the type 
found in the average American home. 

To gain effective distribution of 
the new booklet, electric companies 
will purchase copies for issue to 
customers with electric ranges and 
to prospective range owners, the pro- 
cedure followed for the _ booklet’s 
predecessor, “Meals Go Modern Elec- 
trically.” 

According to the Home Service 
Committee, the booklet is well suited 


to a variety of sales needs. Sug- 
gested methods of circulation in- 
clude: presentation as a _ courtesy 
booklet on home calls; use as a 
“write-for” booklet for radio, tele- 
vision, or newspaper advertising; 
presentation of copiés to home eco- 
nomics students and small groups of 
all types when demonstrations are 
given. 


“Carefree Cooking Electrically” is 
available in minimum lots of 100 
from Edison Electric Institute, 420 
Lexington Ave., New York 17, N. Y. 
A price list will be furnished on re- 
quest. 


Hotpoint Ships Revamped 
Disposall from Milwaukee 


CHICAGO — Hotpoint, Ine., has 
begun dealer shipments of its com- 
pletely redesigned Disposall which is 
now being manufactured in the com- 
pany’s automatic dishwasher factory 
at Milwaukee. 


This places production of garbage 
disposal units under the same roof 


with the manufacture of automatic 
dishwashers, simplifying shipments 
to dealers who sell electric sinks as 
a package, according to Fred J. 
Walters, vice president in charge of 
marketing, who made the announce- 
ment. 


Formerly manufactured in an 
eastern plant, the Disposall is now 
being produced in the midwest as 
a step in the company’s over-all pro- 
gram to centralize its manufacturing 
operation. 


The new model comes in a stand- 
ard as well as a ready-plumbed ver- 
sion, which was designed to be used 
with the company’s recently intro- 
duced automatic dishwasher that fits 
existing plumbing fixtures in 
kitchens. 


The new Hotpoint Disposall has 
a redesigned and more compact outer 
jacket of white and bright metal 
trim that improves the appearance 
of the appliance. Cost of operating 
the disposal is less than 10 cents a 
month according to tests conducted 
by the company. The standard model 
is called the MW5, and the ready- 
plumbed version is called the model 
MWP5. 


> 


Set Profit Records 
Every Month with =, 


int / 


Progressive dealers who merchandise the Hotpoint 
Home Appliance line in its entirety (every major unit 
for the complete electric kitchen and home laundry) 
have a greater variety of timely merchandise to 
stimulate sales every day of the year. Moreover, they 


are assured of the latest and best in advanced appli- 
ance styling backed by one of the greatest names in 
the appliance industry. Hotpoint’s new Super-Stor 


os 


Suited te 


for YEAR ‘ROUND Profits! 


VONTUNUUUTOAGUUUUUUTONAAOOUO INNATE 
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Combination Refrigerator is but one of Hotpoint's 
many outstanding achievements proving the realism 


of that statement. 


tributor. 


Super-Stor Combination Refrigerator 


To help make 1950 your greatest profit year, Hotpoint 
proudly presents its Super-Stor, the world’s most con- 
venient and complete combination refrigerator . . . one 
of the reasons why the Hotpoint Full-Line Franchise is so 
valuable. This engineering masterpicee, kitchen planned 
and expertly designed for greater utilization of storage 
space, is the talk of the industry. Hotpoint’s famous 
eight zone storage pattern brings 72% of all stor- 
age space within Finger Tip Reach...a feature you 


can enthusiastically merchandise. 


Many Other Advancements 


Hotpoint’s No-Defrost Refrigerator, Real Food Freezer, 
Door Shelves for small, hard-to-store items, Butter 

Conditioner with Spread Control and 49 other proved 

advancements add up to super-refrigeration in the modern Manor. 


UML LLL LULU UTM 


Aeqeccit/ 


RANGES © REFRIGERATORS © DISHWASHERS © DISPOSALLS® ¢ WATER HEATERS 
FOOD FREEZERS e AUTOMATIC WASHERS © CLOTHES DRYERS e ROTARY IRONERS © CABINETS 


* 


(A General Electric Affiliate) 
5600 West Taylor St., Chicago 44, lilinois 


If you are not already stocking, displaying and 
demonstrating the bigger, more complete 
Hotpoint line—if you are not cashing in on 
Hotpoint's leadership and nation-wide reputa- 
tion—if you are not taking advantage of the 
more modern, faster-selling type of appliance 
franchise—the HOTPOINT Full-Line Franchise— 
you are undoubtedly losing sales that should be 
yours. For full details, see your Hotpoint Dis- 
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25% Were In Homes 


Total of 220 Air Conditioning Installations 
Were Recorded In Fort Worth During '49 


FORT WORTH, Tex.—A total of 
220 air conditioning installations 
was made in the city of Fort Worth 
during 1949, a survey recently con- 
ducted by the Texas Electric Serv- 
ice Co. has revealed. 

These installations aggregated to 
4,304.5 tons of refrigeration and 
6,030.42 hp. 


25% of the total—was installed in 
residences, the survey noted. Great- 
est tonnage and horsepower—1,067.5 
and 1,621.48, respectively—were 
placed in offices. 

Twenty-one different types of in- 
stallations absorbed these units, ac- 
cording to the survey. 

A summary of the year’s installa- 


Alfalfa Dehydrators Use 
Refrigeration Equipment 


LINCOLN, Neb.—A big market 
for refrigeration equipment in the 
alfalfa dehydration industry in 
Nebraska to conserve vitamin con- 
tent of the dried product, was indi- 
cated by the State Resources Divi- 
sion in a recent report. The Nebraska 
industry is 16 years old, the report 
stated. The state now leads the coun- 
try in total production with an an- 
nual output of between 200,000 and 
250,000 tons of alfalfa meal. 

L. J. Bible, division director, said 


Largest number of units—55 “aie tions follows: ae Nebraska’s production is roughly 
ad one third of the national total, and 
Type of Installation Number Total Tons Total Hp. that “the dehydration industry has 
‘ ’ had a definite impact upon Nebraska 
IN. here. 4 Vuc.k Wa pi cckrhie be Henao GO wa 55 381.5 510.06 economy.” 
WUOTUIRO, TIOUBOR isk ss ce cians 3 60 81.5 He pointed out that plant invest- 
MN ods Oey visas Walp wes ar eee Ne 46 1,067.5 1,621.48 ments in the _ state total about 
Stores and Sales Floors ............... 37 679 959 $10,000,000 and gross sales are close 
os search Pines bes hank 24 221.5 292.9 to $12,500,000 annually. Employes in 
Drug Stores and Pharmacies ......... 7 98 134.5 the industry draw at least $3,000,000 
Clinics and Doctors’ Offices ........... 9 49 65.66 annually in wages. 
TR ea Re OR eee ee ep eee ES 4 170 229 
then Poche waa ee ha een 6 283 432.25 Louisiana Law Library Gets 
i eee eee ee er eae eee 4 12 15.66 ‘ aa 
NN goo ara a cine eR beige 6 157 200.08 Air Conditioning System 
I oh 305-6 3-s <elacaaik bikie eas he 0S 3 180 261.5 
WE TOE ees PIG Ne cee eia 1 5 7 NEW ORLEANS—The air condi- 
Radio and Television Studios ......... 2 220 309 tioning system installed in the state 
ct ee a Cae aw eda ea ie Gn 2 50 65 law library on the fourth floor of the 
a eee ee ee ee eee 1 15 19.5 civil oe age was oe 
jf — accepte e attorney general’s 
Educational BRONTE swat ewe enn tele 2 400 514 poo ond ~ Bi will be in full opera- 
Pe I 550 Gsd SEAR NEA wR eS 5 6.5 tion. Cost of the project was ap- 
2 En 9 Sy a eee ae 2 120 153 proximately $20,000. 
ERGUSGTIO! PYOCOMHINE 2.6666 6a 2 13 16.5 The system was tried and approved 
Military Installations ................ 3 118 136.33 by deLaureal & Moses, consultant 
ati —_—_—_—— — — _ engineers, who supervised installation 
GRAND TOTAL 220 4,304.50 6,030.42 by Mayer Godchaux of New Orleans. — 


SERVICE 


Large strainer easily accessible for cleaning 
or servicing—fewer parts to remove, less 
chance for mechanical breakdown. 


ETROIT CERTIFIED | VALVES 


FLEXIBILITY 


Easily removable cartridge type needle and 
seat assembly gives great flexibility and 
can be interchanged on the job for either Ys to 
Y% or 1 ton Freon-12. 


ECONOMY 


r 


Interchangeable inlet connections, 4" and %" S.A.E., 
mean greater flexibility in application. Economical be- 
cause you stock parts rather than a variety of valves. 
Large wrench flats and compact overall construction 
assure ease of installation in the smallest of spaces! 


3 BIG REASONS WHY SERVICEMEN AGREE— 
DETROIT 777 EXPANSION VALVES LEAD THE FIELD! 


changeable parts mean greater flexibility in valve 


You'll agree too, once you’ve checked the outstand- 
ing features of Dero 777 expansion valves! Service- 
men are sold on them because in every way they 
are easier and more economical to handle. Their 
compact construction and simple design make 
them easy to install and service, while their inter- 


5900 TRUMBULL AVE., DETROIT 8. MICHIGAN 


Division of Amreicay Raptor & Standard Sanitary conronarion 
Canadian Representatives: RAILWAY & ENGINEERING 
SPECIALTIES, LTD.—Montreal, Toronto, Winnipeg 


LUBRICATOR COMPANY 


ETROIT 


stocks, One valve with extra interchangeable parts 
can be adapted to a wide range of applications! 
Detroit 777 expansion valves are available in pres- 
sure limit and external equalizer models, and all 
models have the same wide flexibility of applica- 
tion. So contact your nearest Detro wholesaler and 
ask for Detroit 777, the expansion valve engineered 
for economy, flexibility and service! 


DETROIT HEATING AND REFRIGERATION CONTROLS © ENGINE 
SAFETY CONTROLS © FLOAT VALVES AND OIL BURNER EQUIP- 
MENT © DETROIT EXPANSION VALVES AND REFRIGERATION 
ACCESSORIES © STATIONARY AND LOCOMOTIVE LUBRICATORS 


Macy’s Air Conditioning 
Ad Aims To Round Up 
On-the-Fence Prospects 


NEW YORK CITY—In an effort 
to pull fence-sitting air conditioning 
customers off their perch and into its 
new air conditioning center, Macy’s 
department store recently inserted 
an advertisement in the New York 
Times headed: 

“If you’ve wanted air conditioning, 
es 

Copy then answered these objec- 
tions as follows: 

“) . . you thought you couldn’t 
afford it. 

“You can 5 at Macy’s! 
Macy’s new Air Conditioning Centre 
you'll find prices low—lower than 
last year’s—the lowest, in fact, since 
Complete units for 
as little as $214! Buy yours on 


pre-war days! 


Macy’s Cash-Time Plan with a small. 


down payment and months to pay, 
plus service charge. 

“. . . you’re still in doubt which 
unit to buy. 

“You'll find it at Macy’s! 
Macy’s has the the largest assort- 
ment of famous air conditioning 
units in town. See them all—try 
them all—the top names: Carrier, 
Fedders-Quigan, Frigidaire, Mitchell, 
Philco, ARmaid. 

“. . . you want really guaranteed 
results. 

“You can’t miss at Macy’s! 
Factory-trained air conditioning ex- 
perts study your individual cooling 
problems . . . advise you what type 
of unit your home needs. In that 
way, Macy’s adds its own guarantee 
of satisfactory, dependable perform- 
ance to the manufacturer’s 5-year 
warranty. 

“. . . you want quick installation 
and service. 

“It’s yours . . at Macy’s! 400 
trained technicians are available to 
install and service air conditioning 
units within 48 hours often 
within 24 hours after notification! 

“Come to Macy’s new Air Condi- 
tioning Centre, Housewares Base- 
ment. . . . Or we will come to you.” 
(Coupon followed.) 


Radley Represents Madden 
In 3 Midwestern States 


CHICAGO—H. Paul Radley, for- 
merly manager of the F. H. Langsen- 
kamp Co. branch at Evansville, Ind., 
has been appointed to _ represent 
Madden Brass Co. here in the states 
of Illinois, Indiana, and Kentucky. 

Radley has been associated with 
the refrigeration industry for many 
years. He is a mechanical engineer 
and a member of both the A.S.R.E. 
and the R.S.E.S. 


Office, Display Building 
In Dallas To Be Air Cooled 


DALLAS—tTaylor Building Co. will 
erect a $200,000 warehouse and office 
building at Howell and North Indus- 
trial which will contain 5,000 sq. ft. 
of air conditioned office and display 
room space. 

Construction of the 30,000-sq. ft. 
masonry, steel, and glass structure 
was to start early in June. The 
architects designed the building to 
meet the individual needs of five 
local firms. 


At - 


Super Market Institute 
Plans Mid-Year Meeting 


In Houston In December 


NEW YORK CITY —The Sup. 
Market Institute will hold its 195 
mid-year meeting at the Shamro 
hotel, Houston, Tex., Dec. 3 throu; 
7, it was announced by Preside 
Claude W. Edwards. 

The organization’s mid-year me 
ing is for members only, accordi 
to’ Edwards. The sessions are 
formal and limited to discussio 
among members regarding curr¢ 
problems and operating methods. 
is customary, discussions will 
recorded and a _ complete _ rep: 
issued to the entire membership 

Edward also stated that Su; 
Market Institute’s 14th annual cc 
vention will be held in the Steve 
hotel, Chicago, next year, contra 
to reports that have spread throug 
out the food industry to the eff« 
that the meeting place would 
changed to another location. 
dates are May 13 to 17. 
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Drugstore Ad Stresses 


Refrigerated Storage 
Of Insulin 


JAMESTOWN, N. Y.—How insui.n 
is kept properly refrigerated at «ll 
times in the W & B Pharmacy, 20 %. 
Third St., was stressed in a news- 
paper advertisement. 

The advertisement carried a photo 
of an open refrigerating unit in the 
drugstore, with a pharmacist reach- 
ing in for a package. Copy read: 

“A vault to safeguard your insulin. 
The insulin you buy at W & B Phar- 
macy comes to you fresh every week, 
and is always kept at the proper 
temperature through refrigeration.” 


3 Firms Named to Represent 
International Register Co. 


CHICAGO —International . Register 
Co., here, manufacturer of Inter- 
matic time switches, announced that 
several additional representatives 
and another service station have been 
appointed. 

The manufacturers’ representatives 
are: E. T.° Vonier Co., Denver; 
Cooper & Weiss, New York City, 
and S. H. Colman Co., Newark, N. J. 
The new service station is the Abbott 
Electric Co., Seattle, Wash. 


~ 
“4 


MORE FROZEN FOOD STORAGE 
EQUALIZED REFRIGERANT DISTRIBUTION 


all 
Evaporators. Sizes 34% to 10 cubic 


Stainless Steel, refrigerants, 


feet. 
Write for bulletin E-4 


STANDARD REFRIGERATION CO. 
332 S. Hoyne Ave., Chicago 12, Ill. 


STAINLESS STEEL EVAPORATORS. 


COUNTERFLOW C 
SHELL AND CON C 


NEW! = NEW! 


NEW! 


~ ROLD-DRAFT 


THE ALL-NEW “PT LINE” 


NEW! NEW! 
BEVERAGE 
COOLERS 


Beautiful Green 
Pebbletone Finish 


Convenient 
Slant-front 
Construction 


Fingertip control 
of compartment lid 


A size for every 


under-bar application 


Write or wire for full details. 


Kold-Draft makes 
draft beer dispensing 
systems and 

bottle coolers. 


The new PT line of Kold-Draft Beverage Coolers is priced competi- 
tively—no other cooler can match their beauty and super performance. 
Immediate delivery. 


KOLD-DRAFT DIVISION 


Uniflow Manufacturing Company 
Erie, Pennsylvania 


Distributors in most principal cities 


“trademark reg. 
U.S. Pat. Off. 


Kold-Draft makes 
ice cube makers and — 
water coolers. 
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N erchants of Louisville Adopt 12-Section 


Almost Unanimous 


1g | = 1 Noe} Meters Sell C ial Units, Survey Finds; 
+ | Truth In Advertising Code’ Designed To ommercial Units, Survey finds; 
sch Uni 83% of Dealers Intend to Use Them This Y. 
sw» ff £:-d Abuses, Establish Uniform Practices 0 - eae oe re 
nro: k , . 
: fi : , CHICAGO — Questionnaires sub- of from 1% to 10%. Thirteen r if they advertised the meter plan 
as | ore ig be ABS Hyg arate ag ye oe be used. De- mitted to 678 commercial refrigera- cent asked no down payment while last jae (24% did not reply) 6404 
Ac -rtising ; —— ae a P eS : ye eee a Son downs, temporary tion dealers throughout the country 30% wanted from 11 to 20% down. said they did not advertise it. Of 
i... ou peste Fm antag wg Ace Po pe —_ and special purchases are py International Register Co. re- Most of the remainder got a larger the remaining 36%, 14% used direct 
Sih o uni rm oe psc te sea ly R 3 The R Stage me vealed that 83% of them intend to down payment but a few said it de- mail, 7% used newspapers, 1% used 
rhe by ouisvi , sa. sane term sale means goods use meter plan selling during 1950, pended on the customer. radio, and 14% used more than one 
hes ; emulated by the Louisville are offered at price reductions. Time the company reported recently. ; div 
SiO s Be’ rv Business Bureau, the code was limits must be observed rigidly. ; : Answers to the question on amount medium. 
<i 2 he te catadh ininenie . The company pointed out that only of down payment required were: All of the dealers interviewed were 
: ap} ved by Raia _ 4, Guarantees must be specific and 460, or 311, of those replying used asked what they expected sales dur- 
se div on of the Louisville Chamber of include time limits. PUTA UMS wb 6A 0 0554.40 Ca Qe Ee 39 - Tapers Sane cr 
> the meter plan last year. Only 36% 1% to 10% 117 ing 1950 to be. Of the 558 who 
Co: 0Skee. 5. Trade-in allowances must not used it in 1948 and 17% in 1947. + ee eer replied, 52% said sales would be 
pt \ untary adoption of the code be used for disguising the true re- Of th : 11% tO 20% «1... sees eeesees 89 ; : 
nip wa: vailed by Thomas A. Ballantine. tail price or creating the impression ose using the plan last year, 21% to 331%4% ............... 31 Stentor Gan 1000, 62% said they 
. ‘ 7 P & press 92% of the 289 dealers replying to 1 would be the same as 1949, and 6% 
Sup 'r cha oer president, as “the greatest that a reduced price is obtainable this westion, said the plan het Over SBI % «-+2-+000+-00 0008. 1 indicated that th ld . 
cc - sine step toward bringing about only py a trade-in. begs q ie 1 e plan helped pepended on customer ....... t 2 neg e ey would be less 
eve s mu i understanding between busi- 6 Tee ten “eer ot ek Se ee ee. Coy os Se ne an 1949. 
tra y es nd the customer.” . ‘ 8} finitely said it did not help to boost 204 The company said that 264 dealers 
onthe nes ti that th had should not be used if the merchan- gales. The remaining 5% said it was replied to a question on how many 
E A aough noting tha ere ha dise cannot be obtained without buy- : eT TT eRe T Te eT Te 17 
effe t bee only a “relatively small volume, ro tick Y- questionable. units they sold on the meter plan 
d e of  asistent advertising abuses” on 8 ee ee Asked who carried the meter plan Seventy-five per cent of the dealers last year. Of these, 126 sold from - 
Te the Louisville market, Ballantine 7. Adequate notice as to whether paper, 40% of these dealers said they replying (13% did not reply to this 1 to 9 units, 69 sold from 10 to 24 
omy asized that any single case of ‘he advertised price includes an ex- carried it themselves. The remainder question) said they had no re- units, 30 sold from 25 to 49 units, 
- J “pa: advertising” hurts business in pa : tax, if applicable, should be = -- equally — — a — — sales. Of = “ a 50 = 4 — 6 sold 
£ : , nks, finance companies, and a e remaining *, almost all re- rom oO units, 6 sold from 100 
- — eB yt nap “4 - 8. A discontinued model should not combination of these. possessed less than 5% of units sold. to. 149 units, 4 sold from 150 to 199 
The mew code covers all adver- € represented as the latest or cur- The replies were divided as fol- Based on percentage of units sold, Units, 5 sold from 200 to 299 units, 
> ising media, including newspapers, Te*t model. : 2 lows: the replies were as follows: and 2 sold 300 or more units. 
radio, periodicals, billboards, mail 9. Terms such as “wholesale” or Carried paper ourselves ...... ae Oe Pay TY PEPE ETESET TOR EET 203 
circulars, and store window placards. “factory price” should not be used Through local bank .......... 59 Less than 1% ................ 133 A&P Refrigerates 4 Depts. 
Leo A. Meagher, managing direc- i” retail advertising. Through finance company i Be WD cies eesecastsuenys 17 
sul.n tor of the Better Business Bureau, 10. Second-quality or irregular (Combination of above ........ ee SS Ure eee re 18 JAMESTOWN, N. Y.—Refrigera- 
e all said a committee of the bureau con- merchandise should be advertised as Through manufacturer’s = fe eee er Pepe er 9 tion is employed extensively in the 
20 8. sulted with newspaper, radio, and such. finance company ............ 6 —— remodeled A & P Supermarket at 
ew's- advertising representatives before 11. No merchandise should be ad- wea 260 512 W. 3rd. St. 
drafting the code. vertised unless a reasonable quantity Se (SPR ok ehatisesiaseassaa 40 gene of a pn tig . renoe:. 
photo Others active in writing the code, is available or the exact quantity i c erated seli-service meat department, 
1 the besides Meagher and Ballantine, in- is stated, or “odds and ends—limited Bir cage ie ack nis tia 6 "7 aun yard peli aoe 11 ‘refrigerated produce department, re- 
pach- cluded Jack E. Kannapell, president quantities” are featured. ut 40% of the dealers said ; frigerated self-service dairy depart- 
ud: of the chamber’s retail merchants 12. Exaggerated statements, such , _ that they required a down payment Of those who replied when asked ment, and a frozen food department. 
sulin. division, and Marcus Greer, manager’ as the “greatest sale” or ‘“unmatch- } - Se 
*har- of the division. able values,” should not be used. Ad- 
veek, The new code compresses basic’ vertising claiming a general policy 
roper rules of a guidebook used by the As- of underselling should not be used. 
tion.” sociation of Better Business Bureaus Meagher said success already 
into the following 12 sections: achieved in getting advertising cor- 
sent 1. Advertising descriptions and il- rections based on the principles of S t - 
lustrations shall conform with mer- the guidebook indicates a “more a Yi a r a YU H S [ 0 VW —_ H [ f 
Oo. chandise offered. widespread set of good results will 
2. In comparing prices, the last come from the new code.” 
a es a ne ae eee ote = ; 
nter Roos oe a 
we WF Drier Shi ts In April T 
tives | Freezer, Drier Shipments In April fo 
been 7 4 
a 2 
wee St. Louis Area Dealers Rise Sharply , 
nver 
i ST. LOUIS — Shipments of food  eted from 65 units in April, 1949 to 
bbott freezers and clothes driers by 27 dis- 349 units this year. In March sales 
tributors to dealers in the Union for each year were even at 120 units. : 
——— Electric territory showed the most’ For the first four months, 770 driers 
spectacular gains of any major appli- were shipped this year as compared h 
GE | ances during April, a report issued with 291 last year. 
by the utility recently reveals. For April, refrigerators, ranges, 
TION] Food freezer shipments jumped water heaters, and automatic wash- 
from 173 in April, 1949 to 562 this ergs showed volume increases over = : 
BLE year. In March freezer sales num- the same month in the preceding 
.§ bered 309. For the first four months year. Conventional washers, ironers, 
; of the year, 1,585 freezers were sold  yacuum cleaners, electric sinks, and : ; 
5TH as compared with 616 in the same _ dishwashers fell below the volume of ' 
period last year. last year. 
R Clothes drier shipments skyrock- 
LED ax @ The utility’s report follows: 
ol April March Year to Date 
ING Appliances 1950 1949 1950 1949 1950 1949 ® 3 u R F A Cc ‘ 
rer errr? 840 636 1,049 872 3,316 2,485 
| Water heaters ........... 497 428 435 337 1,424 1,270 
Refrigerators ............ 5,482 5,275 5,686 5,109 19,264 16,055 @ “THRU-THE-DOOR’”’ 
; Food freezers ............ 562 173 309 189 1,585 616 
% Automatic washers ...... 421 244 464 481 1,598 1,330 , 
— Conventional washers . 182 1,757 1,614 1,564 5,895 5,301 & 7 D G E = M oO U N TE D T R Pp f Ss 
Clothes driers ........... 349 65 120 120 770 291 
8s a a ee 179 377 335 334 1,076 1,233 
=] Vacuuin cleaners ........ 887 988 1,126 1,523 3,659 4,510 | 
, 2 Electric sinks ............ 63 73 71 72 268 248 : 
— Dishwashers ............. 15 35 21 53 94 188 | | 
Televi ion receivers ...... 6,552 2,382 7,101 2,147 25,276 7,309 | Oe Lag 
agp OT ee 82 128 1460217 679 453 | : — 
th a ee 620 549 504 583 2,123 2,096 | ° 
ect blankets ........ 6 3 12 40 70 104 f ( ( I « h | | 
. z also S/andard and Cusiom-dul 
7] ‘ 
3 Food for Free’ Offered to STAMPINGS @ PRESSURE ZINC DIE CASTINGS 
| YPHOON || G-E Refrigerator Buyers 
. PLASTICS, THERMOPLASTICS and THERMO SETTING 
BUFFALO—Bestway Stores, Inc. 
| P 
Most Complete Line of | promoted General Electric refriger- 
: P | ators with a “Food For Free” plan | SHELF SUPPORTS e SCREWS AND BOLTS 
AIR CONDITIONERS | in which a collection of 75 food 
tn the meat popaias siee senge | items was offered free with each | BUTTS AND HINGES e@ STOVE HARDWARE 
purchase of a G-E unit. 
1% TO 20 TONS Full-page newspaper advertising | 
| =| was employed to push the event, | HANDLES @ PULLS warts us ror runt Information AND DESIGN DETAILS 
ae which was reported to have produced 
Evaporative Condensers |} @ emma volume of refrigerator ; 
sales. 
‘- 3 TO 20 TONS 
| ‘ REFRIGERATOR 
e. | | Ski’s Files Name In Buffalo 
‘ ' by more than 40 years | _ — 
a _ it cooling experience | BUFFALO—A business name has Divisi 
|. Ag been filed in the Erie County Clerk’s ee - 
a! tvo ¥ | office for Ski’s Radio & Appliances, 
: = * HOON air conditioning co., tne. | 186 Cass St., Buffalo, by Norbert 
. ‘94 Union Street, Brooklyn, N. Y. | Marszelewski. 
P a Pe =" 3 Rae x or v - is 3 . 
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AVOID: Borie COOtNS comme NECKS 


DRY-KOOL 


with a BOTTLE COOLER 


You eliminate slippery wet bottles with a United Dry-Kool. This 
fine bottle cooler ys reel quick EVEN cooling, clean DRY handling 
and United’s exclusive ‘‘Lift-A-Way” doors. Manufactured in 4, 
6, 8 and 10 foot sizes, the Dry-Kool can be had with either detached 
or self-contained refrigerating unit. 


NO WASTE SPACE 


United Dry-Kool bottle cooler 
efficiently swallows case after case 
in its roomy, well-planned interior. 


SIMPLE TO INSTALL 


Dry-Kools present no installation 
problems... and are attractive fix- 
tures in any business establishment. 


For Complete information Write or Phone 


UNITED REFRIGERATOR COMPANY 
HUDSON, WISCONSIN 


— 
INSIDE DOPE | 


[by GEORGE F. TAUBENECK | 


at 


(Concluded from Page 1, Column 1) 


clares that these are the Nine Steps 
in the Cycle of Nations, States, and 
Communities: 


Bondage to spiritual faith 
Spiritual faith to courage 
Courage to freedom 

Freedom to physical abundance 
Abundance to complacency 
Complacency to apathy 
Aparthy to fear 

Fear to despondency 
Despondency to bondage. 


Five Percenters 


The formation of a new group of 
“five percenters” who would not 
spend less than that percentage of 
their sales and advertising appro- 
priations to sell the American phil- 
osophy, along with their product, has 
been suggested by Benjamin H. 
Namm, chairman of the board of the 
Namm department store in Brook- 
lyn. 

“These five . percenters,” he 
opines, ‘‘would give the commies, the 
radicals, the collectivists, and the 
business-baiters the fight of their 
lives. 


“And if they’d try hard they would 
win hands down, because the Ameri- 
can public is crying to be told why 
our philosophy is good.” 


<< 


THE TECUMSEH 


The Ideal Hermetic Motor Compressor 


commercial appliances. . 


or offset in the cabinet liner, thus allowing the fooc 


no increase in cabinet size. 


TECUMSEH, MICHIGAN 


fos 


For versatility of application the Tecumseh Compact has no equal. It 
may be suspended on the back of the cabinet or — in a depression 
storage compartment 


to be lowered practically to floor level. Result: increased storage capacity, 


TECUMSEH PRODUCTS COMPANY 


Export Dept., 2111 Woodward Ave., Detroit 1, Mich. 
INDEPENDENT PRODUCER OF COMPRESSORS AND CONDENSING UNITS FOR THE REFRIGERATION INDUSTRY 


for Limited Space Applications 


prone limited space is a problem, look to the Tecumseh Compact for the perfect 
answer. Only 934” high, only 51%.” thick, it permits increased food storage space, 
with no increase in cabinet dimensions. . . . The Tecumseh Compact is a single cylinder, 
1/9th horsepower hermetic. In combination with various types of condensers and evapo- 
rators, the Compact will efficiently refrigerate systems ranging in size all the way from 
small apartment or trailer boxes up to regular domestic refrigerators—also many light . 
. . Internal spring mountings, forced feed lubrication, auto- 
matic cylinder wall lubrication, and other famous Tecumseh engineering features assure 
smooth, quiet, long-lasting performance. ... Write for literature. 
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British Businessman 


Finds a Paradox In U. S. 


“Once a British businessman has 
discovered that the American mar- 
ket is not bounded by Wall St., 
Madison Ave., and the Cunard Pier, 
a wide and glittering prospect opens 
before him. He discovers a continent, 
a vast and affluent people, a network 
of rich markets—and a paradox. 


“The paradox of the American 
market is that its wealth is spent in 
ways which are wholly out of har- 
mony with the traditions and as- 
sumptions of the Old World. Because 
everyone in America has money and 
spends it freely on the good things 
of life—because there are just as 
many television antennae sprouting 
on the roofs of modest cottages as 
on sparkling new mansions—one can 
hardly blame the latter-day British 
explorer for supposing that America 
is a single big bundle of eagerness 
to buy luxury goods. 


“Outside any large factory are 
parked thousands of shining automo- 
biles, the possessions of unskilled 
workers as well as their foremen and 
bosses. Yet it would be sobering for 
our explorer to learn that more than 
one third of all motor cars are owned 
by family units whose liquid assets 
are small. 


|“Outside many a two-room shack 
in the Great Smoky Mountains, on a 
porch protected only by tarpaper and 
beaverboard, stands a glowing white- 
porcelain electric refrigerator such 
as has not yet been installed in the 
pantries of many of England’s state- 
liest homes. Here is a purchasing 
power applied according to a stand- 
ard of values which sometimes seems 
to put first things last. The Ameri- 
can public can buy what it wants— 
but what it wants is often a shocking 
surprise. 

“Yes, what Americans want is 
often a surprise, although less as- 
tonishing to the thorough reader of 
American advertising. For what they 
want is, by and large, what is adver- 
tised. The fact that automobiles, 
refrigerators, and radios are among 
the most strenuously advertised prod- 
ucts in America is but a confirmation 
of this assertion. 


“Surely one of the most important 
discoveries made by the British 
seeker after dollars is the well-nigh 
mesmerizing power of advertising. 
The American version of the old 
adage, ‘Seeing is believing,’ can be 
revised to read: ‘Seeing it advertised 
is believing you want it.’ ’—Walter S. 
Maas, chairman, Dorland, Inc., in a 
News Bulletin of the British Com- 
monwealth Chamber of Commerce. 


Clever Girl 


Writing in The Southern Conserva- 
tive, Ida M. Darden of Fort Worth, 
Texas, has produced a devastating 
satire on a widely read woman col- 
umnist. You'll love this one: 


“MY NIGHT” 


“A few nights ago, I had the 
pleasure of addressing a meeting of 
the organization known as the Young 
Workers International Trade Union 
whose inspiring slogan ‘more pay for 
less service’ has been a great stimu- 
lus and incentive to those of us who 
are striving to maintain labor’s gains 
throughout the world. 


“Immediately following my talk I 
gave the young men and women of 
the group permission to ask me ques- 
tions on any subject and the nature 
of the queries propounded to me were 
of such broad and general concern 
and covered such a wide field of 
social and human interest that I have 
decided to reproduce a few of the 
most typical in my column: 


GUARANTEED 


TWO NEW 
INNOVATIONS 


To Solve Your 


Mo, 
Ocn one 


a oe oe oe ome | 


CE ENS 
YEE ESE 


Both MOLDED Du-Cal Drierite 
and Silica Gel available 
in both Remco’s Cross-Flo 
and Standard-Duty Driers. 


Literature and Prices on Request 


INCORPORATED 
ZELIENOPLE. PA. 


REMCO 


“Q. I lost my boy friend in Wor!q 
War II. He survived the Battle of 
the Bulge but later fell for a Belgian 
Blonde. Is there any way I can get 
him back? ~ 


“A. I always have felt a bureay 
of the Federal government should b= 
set up to deal with problems like 
yours but perhaps we are not yet 
educated up to that point. Amalgan 
ated Countries is giving serious an 
profound study to various social su! 
jects and committee B has conduct: 
wide and extensive research into t) 
question of Blondes who prey 
wandering males. However, lar; 
bodies like Amalgamated Countri: 
move slowly, while blondes are fa 
workers, and it might be well f + 
you, in the meantime, to be looki 
around for another boyfriend. 


“Q. You seem to like to mix wi 
all sorts and types of people, t) 
low as well as the high. Why is this ° 


“A. I think perhaps this is b 
cause I like to regard myself as 
Walking Delegate of Democracy a: 
because I feel I have a much bett: 
chance of getting my theories 
government and_ social  custon 
adopted if I am presented to n 
public as a gregarious character wi 
takes equal delight in dining o 
night with royalty in Buckingha: 
Palace and the next night with bun 
in skid row. 
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“Q. My father is a retired Russian 
spy, my mother a former under cover 
agent for the Soviet secret police, 
and I am in this country on a forged 
passport. Do you think I can get a 
job with the state department? 


“A. I see no reason why a person 
of your obvious intelligence and re- 
sourcefulness should not be given a 
position with our government and 
especially with the state department. 
I always have felt that we, as a 
democracy, should extend the same 
opportunity for employment to the 
young people of other countries that 
we accord our own, and that there 
should be no discrimination because 
of loyalty. 


“It has been my privilege in the 
past to help shape the brilliant 
careers of several proteges with 
qualifications such as you _ possess, 
which perhaps accounts for the 
tender feeling I have for young per- 
sons with backgrounds similar to 
yours.” 


| SEND THIS ISSUE 
TO YOUR FRIENDS 
IN THE INDUSTRY 


.... Without Charge. 
a NEWS service 


AIR CONDITIONING & 
REFRIGERATION NEWS 


459 W. Fort St. 
Detroit 26, Mich. 
Please send a free sample copy of 


this News issue to the following 
persons with my compliments. 
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borge President Tells NAED That Independent Distributor Can 
‘ yn Rings Around’ Factory Branch by Capitalizing on Advantages 


.TLANTIC CITY, N. J.—‘‘Any in- 
q@ endent distributor can run rings 
a und the [factory] branches if 
h ‘ully capitalizes on the advant- 
a that are his.” 

. George P. F. Smith, president 
ot vorge Div., Borg-Warner Corp., 
to the Appliance Division of the 
N onal Association of Electrical 
Dp ibutors at the group’s 42nd 
ar al convention held here recently. 

eaking on “The Advantages of 
M  handising’ Appliances Through 
In vendent’ Distributors,” Smith 


nose of you who distribute major 
ap ances know that either branch 
di. bution or direct selling are em- 
pl od wholly or in part by nearly 
ev. » manufacturer in the business. 

me of the largest companies 
en oy branches almost exclusively, 
us|. z distributors only in the thin 
me. sets where branch distribution 
ha proven unprofitable. Others seem 
to -hange their policy to suit the 
bu: ness weather, putting on dis- 
trivutors or taking them off, as you 
would a raincoat. 


‘The Norge Story’ 


“My own company, Norge, has 
been almost the sole exception. You 
may be interested in knowing why 


this is so. 

“In the first place, without inde- 
pendent distributors there would 
have been no Norge. Here is what 
happened. 


“The Detroit Gear and Machine 
Co., whose principal product was 
automotive gears, had made a few 
thousand Norge refrigerators, which 
were sold through independent dis- 
tributors. 

“The company wanted to expand 
its distribution but lacked the neces- 
sary funds. Borg-Warner Corp. was 
interested in acquiring Detroit Gear 
but wanted no part of its infant re- 
frigerator business. 

“These independent distributors 
came to Chicago. They talked with 
our executive committee. They ex- 
pressed great faith in the product 
and its future. And they sold Borg- 
Warner on going ahead. That was 22 
years ago and most of those dis- 
tributors are still with us. 

“Without them Norge would have 
been ‘still born.’ Independent dis- 
tributors have served as mid-wives 
at the birth of many new products. 

“Advantage number one, it seems 
to me, in independent distribution, 
is in the additional resources it 
places at the disposal of the manu- 
facturer. 

“It is the only avenue of distribu- 
tion open to the small manufacturer 
of limited means. And it has re- 
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Finest in Farm and Home Food Freezers 


CHILL CHESTS 


3 Popular Sizes 


15, and 23 cu. ft. Chill Chest models, 
‘vanced in design and engineering features, 
fer larger food storage capacities in less 


Competitively 
‘ced. Chill Chests give you distinctive 
‘vantages . . . more sales! 


WRITE FOR COMPLETE DATA 


1ce than any other make. 


~ 


evco Inc, Deo-feld, Michigan 


sulted in making available to the 
consumer, products which could not 
be distributed in any other way. For 
no one else would underwrite the 
risks involved in marketing a new 
and untried product. Without the in- 
dependent distributor the small 
manufacturer would always remain 
small without hope of capturing the 
national market. 


Financial Advantages 


“These resources, of course, in- 
clude much in addition to finances, 
but suppose we take a look at the 
money angle first. 

“In our business we figure that 
a distributor of major appliances 
needs about a thousand dollars of 
capitol for each one hundredth of 
one per cent of our total market 
which his territory represents. That 
means that a distributor in a one 
per cent market needs about a 
hundred thousand dollars of capital. 
The total combined capital of all dis- 
tributors for one manufacturer hav- 
ing national distribution would be 
about 10 million dollars. 

“Now, it could be argued by those 
who favor branch distribution that a 
fair return can be earned upon that 
portion of a manufacturer’s funds 
so invested. I have no quarrel with 
that viewpoint. 

“It is my conviction that a better 
job of distribution can be done 
through independent distributors. 
That this is so is due in no small 
measure to the fact that he does 
have his own capital invested in his 
own business and is thus the master 
of his own destiny. 

“It is because of this that the 
capital involved achieved any real 
importance. It sharpens and main- 
tains his interest long after the 
branch manager has gone stale. 

“The profit motive is the only real 
incentive in business. It is a spur 
to accomplishment. I believe that the 
independent distributor possesses it 
to a greater degree than does the 
branch manager. 


Marketing Knowledge 


“In addition to capital, the inde- 
pendent distributor possesses an- 
other important asset; marketing 
knowledge. He is, or should be, inti- 
mately acquainted with his trade. 
He knows what products his dealer 
can sell and at what prices. 

“In most cases he has spent his 
entire lifetime in one territory, per- 
fecting his knowledge of it. In com- 
petition with a branch, the distribu- 
tor is always playing on his home 
grounds. His judgment on styling, 
features, pricing, and what not, can 
be an invaluable aid to the manu- 
facturer. 

“I say can be. Too often the manu- 
facturer has failed to take ad- 
vantage of it. 

“Time after time you have seen 
a manufacturer bring out a new line 
of products at an expense running 
well into the millions. Suppose this 
new line consists of ten models. 
Eight of these are acceptable to the 
trade but two of them are ‘dogs.’... 

“Frequently the independent dis- 
tributor, if given the chance, would 
have advised the manufacturer to 
make the necessary changes before 
the new line was introduced to the 
trade, and a very costly mistake 
would have been avoided. 

“It is conceivable that branch man- 
agers could do the same thing, but, 
in my opinion, they are not as likely 
to. The branch manager hasn’t as 
much at stake. He isn’t required to 
bet the price of a carload that he 
can sell the low end model that 
needs flashing up. After all, maybe 
the high powered boys from head- 
quarters are right. 

“But that is not the way your 
independent distributor reacts. He 
speaks right out in plain and under- 
standable language. In fact, he says 
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USED REFRIGERATORS 


Sealed units 1939 and later. 
51% cu. ft. and larger only. 
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it stinks and if that offends someone 
at the factory that is just too bad. 
In any event, that is what happens 
in our case, and I hope it continues 
to. 


Balanced Operation 


“In addition to his financial re- 
sources and his intimate knowledge 
of marketing, the independent dis- 
tributor offers another important ad- 
vantage over branch distribution; a 
better balanced operation. 

“He carries supplementary lines 
such as television, radio, floor cover- 
ings, and sewing machines, to name 
a few. The thinner the market, the 
more important these supplementary 
lines become. 

“By combining several good lines, 
he can afford to cultivate intensively 
a market too thin to warrant in- 
tensive cultivation by any one of the 
manufacturers he represents. And in 
this way he maintains an active rela- 
tionship with his dealers throughout 
the year, and not merely during the 
peak selling season for any one prod- 
uct. This increases his worth and 
importance to his dealers, for he is 
their source for not one but several 
important lines. 

“I recognize, too, that a distribu- 
tor can have too many lines, or can 
devote too little attention to some 
of them, just as a dealer can, or a 
manufacturer, for that matter. I am 
talking about the average or typical 
distributor... . 

“These are a few of the advantages 
of merchandising appliances through 


de> 


independent distributors. Their value 
in terms of profit to the distributor 
and the factory depends upon how 
well the distributor capitalizes on 
them. 

“If you are in the major appli- 
ances business, and utilize inde- 
pendent distributors, your principal 
competition comes from _ factory 
branches. Any independent distributor 
can run rings around the branches 
if he fully capitalizes on the advan- 
tages that are his. 


Quality of Distributor 
Important 


“If he is a member of the ‘Chair 
Corps’—an arm chair general or a 
push-button executive—who never 
gets out in the field to call on a 
dealer, or if he himself operates 
branches under managers’ with 
limited authority, he has washed out 
his most important advantage over 
competition. And the branch opera- 
tions will snow him under... 

“The physical resources of the 
distributor are just as important to 
the manufacturer as are the financial 
resources. They consist of adequate 
inventory and warehousing, prompt 
shipment and handling, good display 
and meeting facilities, and a modern 
willing service department. 

“The manufacturer goes all out to 
produce an acceptable product at the 
lowest possible cost. He readily in- 
vests in labor saving machines and 
is constantly searching for new ways 
to cut costs. The modern distributor 
must be equally aggressive, mechan- 
izing his operation wherever possi- 
ble, and utilizing every means of 
improving his service and reducing 
his costs. 

“The distributor must be an or- 
ganizer and a leader, capable of put- 


ting together and maintaining an 
organization that constantly builds 
goodwill. ... 

“If the distributor has incurred 
the ill will of the dealers, his whole- 
salesmen will spend most of their 
time trying to resell the firm, rather 
than the products the firm dis- 
tributes. ... 

“Just one misplaced employe can 
be the monkey wrench in the ma- 
chinery. A. discourteous shipping 
clerk or a hostile telephone operator 
can convert a.suprisingly large num- 
ber of potential customers into per- 
fect strangers. ... 

“It is my conviction that the 
economic ground under the independ- 
ent distributor is as firm and as solid 


‘as he himself makes it. 


“There is abundant evidence that 
mechanical products requiring service 
can be sold direct to dealers or 
through branches. There was a time, 
for instance, when automobiles were 
sold through independent distribu- 
tors. As you know, they are now 
sold direct to dealers except in iso- 
lated instances. 

“The independent distributor can 
and must perform a_ worthwhile 
service of benefit to the consumers, 
the retailers, and the factory. As 
long as he does this, his future is 
secure.” 


City Electric Leases Bldg. 


BINGHAMTON, N. Y.—City Elec- 
tric Co., Inc., of Syracuse has leased 
quarters at 178 Water St. here where 
it will have 9,000 sq. ft. of floor 
space to display and stock merchan- 
dise for distribution to retailers. Man- 
ager of the new branch is T. F. 
Moulton, who has represented City 
Electric in the Southern Tier for the 
last 20 years. 


Save on freezers like this 


Compare the cost of finishing Alcoa Aluminum 
to that required by conventional metals used 
for cold plates. A simple chemical dip eliminates 
costly shot blasting and zinc metalizing. 

How about fabrication? Brazing aluminum to 
aluminum is simple. For example, R. H. Bishop 
Co., manufacturers of the above freezer, furnace 


with ALCOA 


INGOT + SHEET & PLATE + SHAPES, ROLLED & EXTRUDED ~ WIRE + ROD - BAR -- TUBING + PIPE ~ SAND, DIE & PERMANENT MOLD CASTINGS + FORGINGS - IMPACT EXTRUSIONS 
ELECTRICAL CONDUCTORS - SCREW MACHINE PRODUCTS + FABRICATED PRODUCTS 


+ FASTENERS + FOUL 


+ ALUMINUM PIGMENTS + MAGNESIUM PRODUCTS 


ALUMINUM | 


braze formed Alcoa Tubes to the aluminum sheets. 

Then don’t forget that aluminum ¢esists corro- 
sion. Is friendly to foods. Safely handles most 
refrigerants. And its lightness speeds fabrication 
and lowers shipping costs. For any of the free 
books shown below, write: ALUMINUM COMPANY 
or America, 1774G Gulf Bldg., Pittsburgh 19, Pa. 
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AIR CONDITIONING & REFRIGERATION NEWS, JULY 3, 1950 


‘Modern Circuit Riders’ 


Through Weather Good and Bad, I-H’s Economists 
Carry Freezer ‘Gospel’ to All Who'll Listen 


CHICAGO—“Modern circuit: riders 
with freezer facts their gospel.” 

That’s how Harvester World, issued 
by International Harvester Co., re- 
ferred to the company’s 70 staff home 
economists who devote their time 
exclusively to home freezers and re- 
frigerators. 

Stationed in regional and district 
offices from coast to coast, these 
women adapt Harvester’s broad na- 
tional home economics program to 


OO FARMALL coe 


meet the needs of their communities. 

To describe just what this means 
in terms of day-to-day duties, the 
magazine published an article out- 
lining the activities of one of these 
home economists—Mildred Coles, of 
the Kansas City district. 

Conducting demonstrations is, of 
course, one of the main functions of 
an I-H home economist. In so doing, 
Miss Coles covers a territory of 
21,129 square miles. .The Kansas 


Robert M. Mutti, International Harvester dealer in Hopkins, Mo., proves 

to the women attending this demonstration that even a man can package 

meats for the freezer, as he assists Mildren Coles, I-H home economist 
of the Kansas City district. 


City district extends into Iowa on 
the north and across the river into 
Kansas on the west. 

“Sometimes,” it was reported by 
Mercedes Hurst, “her demonstrations 
are given in improvised kitchens in 
dealers’ display rooms; sometimes 
they are scheduled for a classroom 
or a church; sometimes they are in 
homes. 

“No matter where the meeting: is 
held, as soon as Mildred arrives she 
ties on an apron, opens the Harvester 
home freezer, and immediately a big 
meal begins to take shape. Preparing 
a meal can be as simple as that. 

“But that’s not the beginning or 
the ending of a home economist’s 
work as far as demonstrations are 
concerned. She has to get to the 
demonstration—she has to get back 
home. 

“Sometimes that isn’t so simple. 
She may have to get up before the 
sun to get an early start. But the 
sun doesn’t always shine in Missouri. 
Sometimes it snows and_ sleets. 
Sometimes it rains. There are many 
fine highways in Missouri—however, 
not all the roads are paved.” 

In addition to demonstrations, Miss 
Coles visits dealers and, with their 
refrigeration salesmen, calls on pro- 
spective customers. 

“Oftentimes they visit homemakers 
who use Harvester freezers—friendly 
calls to give some new suggestion for 
added service or a helpful hint,” it 
was pointed out. “Sometimes they 
get names of friends who are inter- 
ested in freezers. 

“They visit the county home demon- 
stration agent to offer their services; 
they visit the schools—often giving 
programs for home economics 
classes. No two days are ever the 
same for a Harvester home econo- 
mist. 


Convincing Them In Kansas City 


In covering her 21,129-square mile Kansas City district, International 
Harvester Home Economist Mildred Coles conducts demonstrations in the 
cities as well as in the rural areas. Here, she shows Kansas City women 
how easily Christmas dinners can be prepared with aid of a home freezer. 


“If Mildred doesn’t get all the 
way home at night, she doesn’t mind. 
If she isn’t near a hotel, she finds 
an attractive tourist cabin... and 
spends the night.” 

Miss Coles features demonstrations 
of complete meals throughout the 
year, with the accent being put on 
the food in season. Earlier this year, 
when the farmers were butchering, 
she stressed the packaging and freez- 
ing of meats. ; 

“Later in the year, when the 
cherries are ripe, she will start to 
preserve fruits in the home freezer,” 
the article explained. “Mildred calls 
attention to the fact that frozen 
cherries will taste mighty good in 
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Klixon dome-mounted Protec- 


YiTed 


PROTECTORS 


everywhere . « - 


tors keep hermetic units operating and 
maintaining refrigeration by preventing 
motor burnouts — that is why they are 
influencing and winning friends every- 
where. 

Because Klixon Protectors provide 
motor protection, they enable the 
hermetic manufacturer and user to get 
maximum useable capacity from the 
motor. This means that smaller HP 
hermetic units can often be used... or 
the refrigeration capacity of the same 
unit can be meed up. In addition, 
Klixon Protectors permit the design of 
smaller more compact hermetics... 
provide greater cubic foot storage 
Capacity in the cabinets. 


Refrigerator dealers go for hermetics 
with Klixon Protectors, too. The 
reason — Klixon Protectors prevent 
motor burnouts. This reduces calls for 
repairs and replacements... holds serv- 
icing Costs to a minimum... helps to 
build and maintain customer goodwill. 

Protect your compressors, whether 
hermetic or open type, use and specify 
Klixon Protectors on all units. 


—KLiIxon— 


SPENCER THERMOSTAT 
Division of Metals and Controls Corporation 
2407 FOREST STREET, ATTLEBORO, MASS. 


KLIXON MOTOR STARTING RELAYS 


These dependable relays com- 
plete the combination for 
Starting and protecting the 
motor. Their positive action 
and long life eliminate starting 
troubles. Used and recom- 
mended by leading Refrigera- 
tion manufacturers. 
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’ deep-dish pies in the dead of winter. 

“Then there’s the season for garden 
vegetables and the season for frying 
chickens. Mildred follows each sea- 
son. 

“She will bake batches of cookies 
or bread, maybe a cake or two. She 
wraps them in freezer paper and 
puts them in the freezer. It’s always 


good to have something ‘on han,’ 
she explains.” 

Early in December, Miss Col:s 
will begin to prepare Christm.s 
foods. Here’s what you’d find in h:r 
home freezer at that time of the 
year, according to the Harvest r 
World article: 

“Dozens of neat packages that 
could be labeled ‘Don’t open ‘til 
Christmas’—candies and _ cranberry 
sauce, plum puddings and cookies — 
even ‘tree’ sandwiches—all ready to 
come out and be served when the 
doorbell rings. 

“In the other packages . . . rolls 
and mincemeat pies, sweet potatoes 
and twice-baked potatoes. 

“They'll come out of the freezer 
on Christmas Day and be popped 
into the oven the minute the turkey 
or capon or goose vacates. They'll 
cook while the garnishes are being 
added to the bird—and the broccoli 
that has been in the freezer since 
last summer’s garden will cook as 
quickly.” 


Intended To Be Used as 


WASHINGTON, D. C.—Advertis- 
ing of rebuilt vacuum cleaners and 


| sewing machines “which is designed 
| and intended not to sell the machines 


advertised, but to use them as ‘bait’ 
in demonstrations for the purpose of 
selling other and more expensive ma- 
chines instead” was condemned by 
the Association of Better Business 


ABBB Raps Ads on Rebuilt Cleaners, Sewing Machines 
‘Bait’ In Demonstrations 


Bureaus during its 36th annual con- 
ference here. 

“This use of advertising is con- 
demned as unfair, not worthy of the 
confidence of publishers or the public, 
and is an abuse of the rights and 
privileges of American private enter- 
prise,” the association declared in its 
resolution. 


critical eye. 


Your products are in trim for a 
race with keen competition only 
when they are handsome in every 
detail. 
can help. 


That is where John Lees 


John Lees stainless 


steel mouldings will give that 
perfection in detail which counts 
so much before the consumer’s 


@ For moulding of quality at a sav- 
ing, let us make recommendations 
and estimates. 


DIVISION of THE SERRICK CORPORATION 
Kilgore Avenue, Muncie, Indiana, U. S. A. 


Write for catalog. 
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Tonsorial Team Wins ‘Hot War’ 


dling the stock and soon it was sold. 
More merchandise was ordered and 


this was. sold. Finally’ several 
@,° 7 s hundred dollars was invested in 
Lir Conditioning Booms Barber Business and «:--:. 


Loads to Opening of Sideline Sports Store 


ORK, Pa.—The installation of an 
a conditioning unit in a local barber- 
s} >» here has done more to attract 
bi ness and please the _ barbers 
th selves than any sum of money 
sp ¢ previously to offer comfort and 
pk sant waiting conditions to cus- 
to! -rs. 
’ yummer was always an irritating 
pe d for us because customers re- 
fu: | to wait for their turn in the 
sh and the few fans we set up in 
th store only helped to blow the 
hoi 2ir around,” said Joseph Spahr, 
pa: ier with Ray D. Hull of Spahr- 
Hu barbershop here. 


barbershop took a decided turn, all 
because the owners had permitted 
a demonstration unit to be _ in- 
stalled. 

The window unit was a %-ton 
unit. Because the barbers didn’t want 
a direct stream of cooled air to flow 
over sitting customers, they had the 
fins turned towards the ceiling. The 
shop is extremely narrow, only about 
12 ft. wide. 

Several inches below the ceiling, a 
6-in. fan was attached to the wall 
which directed the stream of the 
cooled air across the top of the shop. 
This hit the wall at the rear and 
came back at a lower level. Thus 


“It soon became apparent that al- 
most every one of our barber cus- 
tomers was interested in some sport 
and as they enjoyed waiting in our 
store due to the air conditioning, 
they handled these items, and dis- 
cussions made their waiting period 
seem much shorter. We, therefore, 
began to give more consideration to 
sporting goods.” 


LINE OF GUNS ADDED 
IN REAR ROOM 


Since the original barbershop had 
additional room in the rear, the 
chairs and the equipment were moved 
back and the front section was de- 
voted entirely to sporting goods. A 
line of guns was added, model and 
hobby items for youngsters and a 
few craft lines were included. The 


Cool Comfortable Clipping 


AT FIRST—- the entire barbershop was cooled’ store had a line of merchandise to Ray D. Hull, with back to camera, cuts a customer’s hair while his 
al ¢. STOMERS WOULDN’T WAIT and there was no direct stream please all its customers. partner, Joseph Spahr, points to the window unit in the Spahr-Hull 
he c mmer is a splendid business of cold air on anyone in the barber- “The first year we put in our barbershop. The fins allow the air to blow upwards while a small fan 
= ori d for us because hair grows Shop. sports shop, we sold to over 15,000 pushes it across the room. This cools the entire shop and the air blows 
oF. oat r and more people want to keep customers who came into our barber- directly on no one. After the installation of the cooling unit, customers 
eee? peat by having their hair kept short,” AND THEN— shop and lounged around because it found it a pleasure instead of a hardship to wait their turn. This desire 

he -ontinued. “It was always a prob- PATRONS STARTED LINGERING was comfortable,” relates Spahr. “We of the customers to linger in the shop was the beginning of the lucrative 
Xols lem how to keep customers com- Because of the 1 , - sold thousands of dollars worth of sports business, which has grown so large that another building was 
F iti i e of ie increasing number equipment to customers while the , heeded to house the sideline. 
Lm..s fortable while waiting their turn. of customers and because no one was quip c y 
her We invested money in newspapers, jin a rush to get their shaves and Were having haircuts as well as regu- 
the magazines, even offered children haircuts and get out, the barbershop #8" interested sports minded indivi- move. could do so much for us,” said 
ester candy and comic books, but waiting pecame a meeting place and many duals. While the barbershop will remain Spahr. “Now we have one of the 
was just as trying for customers as_ eystomers took their time about leav- An experienced sportsmen was _ in its original location, there will be most active barbering businesses in 
that it was for us to work.” ing. placed in charge of the sporting a large opening between both busi- town and a sporting goods business 
‘til Then the barbers installed a win- “I felt that by adding some kind 800ds business and the barbers con- nesses so that barbershop customers that would have taken us years and 
erry dow air conditioning unit on trial. of g side-line to our business, it tinued operating the barbershop. can still browse in the sports shop considerable cash to build. Naturally 
les — The benefits they derived from it im- would not only make our shop more Now the sports business has grown while waiting. we're going to air condition the 
y to mediatly made them pay for the unit interesting to customers, but would ‘%° large that it is going to be moved “My partner and I would never sporting goods store as well. It has 
the before their trial period was up. also help to make sales for us as into an adjacent building recently have dreamed that the installation more than proved itself to both of 
“First of all,” said Spahr, “I well,” says Spahr. “Now we have _ Purchased for it as an expansion « a email air conditioning unit us.” 
rolls worked in complete comfort for the another established business which » attain = : : _ ore = am art <= mea 
itoes first time in my career. I was even jg doing a tremendous volume.” 
able to look like a barber because I It all came about when a customer 
ezer could wear my jacket, which I had who was getting a haircut said that 
pped to take off during warm weather. jp. wanted to buy a rifle and couldn't | tae 
rkey And by wearing my jacket I wasn’t get what he wanted at the local a 
ey'll irritated by cut hair.” ; sporting goods stores. Spahr and his | , | 
eing As for the customers, waiting was partner are active sportsmen them- | = 
ccoli no longer an ordeal, it was a plea- calves. | unmatched range 
since sure. Where customers would not “T discussed the rifle situation with | 
x as ordinarily wait for a haircut or shave the customer and after I knew ex- 
if they saw someone in the chair e 
ai and another waiting, they now ask pron: sa [ wamemithen eat eanes of CONDENSING UNIT sizes and 
others to take — “— They = about it. The rifle was sent to me the TURBAN 
wanted to sit, relax, and enjoy the next day and the sale was completed. PVC Tita est 
air conditioning: This a our first sale in the yng fypes covers the eee 
“T can positively say that air con- ing goods business.” | 
ditioning has increased our barbering 
con- business,” relates Spahr, ‘because SPORTS SALES MUSHROOMED 
the customers I shaved once a week ; | 
con- now come in almost every day. Word of the transaction got around 
the After working hours, many neigh- 4nd soon the two barbers were being | 
blic, borhood residents come in for a @S8ked more questions. They had 
and shave because they want to cool off manufacturers send them literature — 
iter- and relax and because they feel that and catalogs and began to sell items | 
1 its a shave in our air conditioned shop from these. 
was much superior to any that they Finally they decided to make a 
aa could get in a warm bathroom at little room available at the rear of | 
home.” the store and here they stocked a 
limited assortment of fishing tackle, 


The youngsters brought to the 
barber by their parents are happy 
to sit quietly and read their comic 
books. The entire business of the 


mostly for themselves, as they are 
ardent fishermen. 


Barbershop customers began han- — 


Look at the 1950 AMERICAN Line 


A sales Stimulator for merchants. 


Dry Bottle Coolers. With 
Double Blowers and Shelf 
Hora -ubber slide-away doors. 
Hermetic systems. Two capaci- 


ties: 19 and 27 cases of 12 oz. 
bot!! Ss. 


systems. 
sizes. 


Sectional 
Plug-In” Walk-Ins 3 
“In coolers, built to order, ; 


vring hermetic plug-in 


Dairy Cases— | 
Open Display 


Full vision. Hermetic 


4° and 6 


Ice Cream—Frozen Food 
Merchandising Cabinets 
Cabinets with refrigerated cross 
dividers. Hermetic systems. Pic- 
torial or mirror superstructures. 
Two capacities: 8 and 15 cu. ft. 


—_—_ 


Home Freezers—AMERICAN 


HERMETICS 1/8 H.P.—1 H.P. 


REMOTES 1/4 H.P.—15 H.P. 


ap TR 
Eee 


... as well as the EASY ones! 


en agi: ‘ Bike ” ig A i eS eee ON AS SAO Ab Mans Ll, Bias Se Rat 


Make Universal Cooler Your Headquarters 


for Condensing Units... 


EVERY SIZE AND TYPE YOU NEED 


Universal Cooler offers a range of sizes and types of condensing 
units up to 15 H.P. that is unmatched in the industry. Universal 


Cooler has EXACTLY the 
virtually every requirement. 
of units necessary. 


right 
No substitutions or 


type of unit for 
modifications 


size and 


EXPERIENCE THAT CAN HELP YOU 


Universal Cooler Representatives, strategically located across the 


nation, 


service problems. 


are experienced in refrigeration and air conditioning. 
Backing them up is Universal Cooler’s long experience in produc- 
ing condensing units that take into account your installation and 


UNIVERSAL COOLER 1S NEAR YOU 


Wherever you are, Universal Cooler condensing units are only 
24 hours away—stocks of condensing units are on hand in stra- 
tegic centers, and the Universal Cooler factory is geared to make 
quick shipment from Marion, Ohio. 


QoAl 


Aristocrat 
Hermetic systems. Freezers of 8, 15 and 22 
cu. ft. capacities. 


Write or Wire Today for Catalogs and Price Lists. 


AMERICAN REFRIGERATION CORPORATION 


2836 COLFAX AVENUE SOUTH, MINNEAPOLIS, MINNESOTA 


cals, complete refrigeration 
ems for new and old walk- 
Cuts installation costs 60%. 


Vs 


UNIVERSAL (645 


Eo 


Cash in on the ACCEPTANCE 
UNIVERSAL COOLER Has 
Developed Over the Yeors! 


COOLER 


MARION, OHIO 
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? x i . AN INTERNATIONAL INSTITUTION ¢ SUBSCRIBERS ALL OVER THE WORLD 

They'll Do It Every Time . . . . By Jimmy Hatlo | «10 come Ef 

U. 8. Patent fabian 
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Wi AT HE WHAT I WANT IS AN A oe Y JUST FINISHED SCHOOL? . M. COCKRELL, Found f 
SPECIFIED _ | EXPERIENCED SECRETARY at sen NEVER WORKED BEFORE? Mbatiyy Pete cites ’ 
WITH ADMINISTRATIVE v WELL“ZM SURE YOU'D BE Published Every Monday by BUSINESS NEWS PUBLISHING CO. y 
TO THE ABILITY, WILLING TO WHAT HE WILLING TO LEARN, EH? 450 W. Fort St., Detroit 26, Mich. Telephone Woodward 2-0924. h 
EMPLOYMENT ASSUME RESPONSIBILITY HIRED ++» UMMM? NOT SO GOOD AT Subscription Rates: U. S. and Possessions, Canada, and all countries in the Pp. ‘ 
AGENCY ==~ | AND MANAGE THINGS WHEN SHORTHAND? WELL“I“UH++ American Postal Union: $5.00 per year; 2 years $8.00. All other foreign countri s: “ 
IM AWAY s++ABLE TO < DICTATE VERY SLOW» YES« 50 or ‘more copies, 10 cents each. “Please send remittance with crac. im tt 
HANDLE DETAIL,AND A = A WHAT € SIX WEEKS 4 
CRACK STENOGRAPHER ea VACATION?.0.K." SURE» GEORGE F. TAUBENECK " 
BESIDES -sTRUSTWORTHY, egw HOW IS $70 PER TO Editor and Publisher : 
h NEAT, DECOROUS I , | PHIL B. REDEKER, Editorial Director - 
5 C. DALE MERICLE, Associate Editor y‘ 
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P| JOHN SWEET, Assistant Editor E. L. HENDERSON, Business Manaxz >r 
HUGH MAHAR, Assistant Editor ROBERT M. PRICE, Adv. Representat. \¢ ne 
= GEORGE HANNING, Assistant Editor ALLEN SCHILDHAMMER, Adv. Rep. > 
Ca Roy DENIAL, Assistant Editor ALLEN S. RUSSELL, Adv. Rep. sa 
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=) GINET, AND JANE BRICKEY JOHN F. JOLIAT, Circulation Manag >r p! 
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of 

L—___ ‘| have always felt that whatever the Divine Providence permitted 

in y FZ A; to occur | was not too proud to report. The people are not served . 
pq Ae by pussyfooting, or by that sort of journalism in which nobody will sa 
COPR. 1950, KING FEATURES SYNDICATE, Inc., im aamEAZ ask who is the editor of e paper al the writer of = article, and > 
nobody will care.''"—Charles A. Dana. th 
1; 
le; 
Do You Have ‘One Foot In the Door’? How Absurd Can Those i 
oO 
| | ce 
aoe Trust Busters Get? ‘ 
EEMS like every time an important election is in the offing - 
Never Before SUCH Pp OWER i ee C i F V a Oo L ‘ T | the Administration starts to hound “big business.” Appar- ch 
ently it’s a time-tested device for soliciting votes from the envi- ss 
* Bx ous. “Break up the trusts” has been a political battle-cry for Fr 
Never B efor e SUCH VALUE =.= p- 1 fifty years. Trouble is, nobody knows what a “trust” is these co 
° h le d ° k days. Half a century of mixed-up court decisions and administra- Hi 
in Chevrolet PL Advance-Design Trucks ADVANCE-DESIGN TRUCKS tive rulings have confused everybody. . 
Right now the Department of Justice and the Federal Trade aa 


America has learned to expect the most from Chevrolet. 
And now the line that outsells all others brings truck users 
still more: More power —to make light of maximum loads. 
More value —to make sure of minimum costs. 

Everywhere—on every kind of job, every kind of road 
—these new PeL models are proving themselves the great- 
est of a great line. Yet Chevrolet trucks are notably low 
in price and in operating and maintenance costs. No 
wonder that year after year Chevrolet trucks are the 
Nation’s Favorite! 


CHEVROLET MOTOR DIVISION, General Motors Corporation 
DETROIT 2, MICHIGAN 


LEADING WITH ALL THESE PLus FEATURES: 
e TWO GREAT VALVE-IN-HEAD ENGINES: the New 105-h.p. Load- 


Popularity Loaders 


Chevrolet trucks outsell all others. In every 
postwar year truck users have bought 
more Chevrolets than any other make— 
proof of the owner satisfaction they have 
earned throughout the years. 


Pe 
erformance Leaders 


The new Chevrolet P*L trucks give you high 
pulling power over a wide range of usable 
road speeds—and 6n the straightaway, 
high acceleration to cut down total trip time. 


Fovioed Leaders The 


rugged construction and all-around econ- 
omy of Chevrolet P*L trucks cut operating 
and repair costs—let you deliver the goods 
with real reductions in cost per ton per mile. 


Commission are at loggerheads on the interpretation of anti-trust 
laws. Result is that concerns with the highest motives and 
principles often are amazed to find themselves in trouble. If only 
they knew what they were supposed to do or not do, they'd 
act accordingly. But they don’t. 


That suit of the Attorney General against the manufacturers 
of wire coat hangers is a perfect example of the absurdities to 
which politicos can go to gain the headlines. And it’s one from 
which housewives must get a big laugh. 

To most families, a wire hanger is something they wonder 
how in tarnation they got so many of, and what in the world they 
can possibly do with the ever-growing cluttering surplus. Ever 
hear anyone complain that they cost too much? 

You send your suits out to be cleaned and pressed. Usually 
they’re wadded and rumpled when they leave your house. Always 
they return neatly hung on hangers. Over and over again this 


Master and the Improved 92-h.p. Thrift-Master—to give you greater 
power per gallon, lower cost per load ¢« THE NEW POWER-JET 
CARBURETOR: smoother, quicker acceleration response ¢ DIA- 
PHRAGM SPRING CLUTCH for easy action engagement « SYNCHRO- 
MESH TRANSMISSIONS for fast, smooth shifting *« HYPOID REAR 
AXLES—5 times more durable than spiral bevel type « DOUBLE- 
ARTICULATED BRAKES—for complete driver control *« WIDE-BASE 
WHEELS for increased tire mileage * ADVANCE-DESIGN STYLING 
with the “Cab that Breathes" ¢ BALL-TYPE STEERING for easier 
handling ¢ UNIT-DESIGN BODIES—precision built. 


routine is repeated until, at spring house-cleaning time, Mrs. 
Homemaker is faced with a dilemma: either suits and dresses 
have to be given away to make room for the hangers or the 
latter have to be carted out to the river at midnight and quietly 
discarded, like old razor blades. They’re so plentiful that they’re 
embarrassing. 

According to the Attorney General, there are only 12 firms 
making coat hangers. Furthermore, the standard price for each 
one of the nuisances is eight tenths of a penny. Is that bad? 
Is it raising the High Cost of Living? If there were twice as 
many firms selling hangers at half that infinitestimal price 
maybe every bedroom closet would be loaded to the bursting- 
point with little else but coat hangers. Or would it? Darned if 
we can figure out how this reductio ad absurdum could make any 
difference in the present status quo. 

Safely it can be said that of all the things that worry house- 
wives and wage-earners, a monopoly on clothes hangers isi''t 
anything they’re up in arms about. Nor are some of the other | 
so-called “trusts” the Sancho Panzas of the Attorney Genera’s } 
office tilt at currently. What wives and their breadwinne’s | 
worry about is the high prices of meat and potatoes, cotton gooc 3, 
etc. Such artificially high prices are pushed into the stratosphe e 
by the ONLY “trust” still in existence in this country: B)J 
GOVERNMENT. 

‘Tis bruted around the National Press Club in Washingt 2 
that the shadowy David Niles (who changed his name fro. 
Niehaus, for reasons which might be interesting to probe) 3 


* * 
P rice Leaders The Chev- 
rolet truck line is the very lowest priced line 
in the field—saves on initial cost. What's 
more PeL trucks give owners dollar and 
cents savings in maintenance and operation. 


PcntvRourr 


responsible for Truman’s orders to instigate wild-swinging “trus.- 
bust” suits against anyone and everyone. Said “anonymous ‘ 
adviser to both Roosevelt and Truman is supposed to know ho’ ) 


And it’s his advice, they say, that the best way to stay in Hig 
Office is to attack business and businessmen. 


to keep Minority Groups voting “right’’ (we should say, “left”) 9 ' 
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| OBINSON-PATMAN ACT 


.TLANTIC CITY, N. J.—Of all 
f. eral statutes, the Robinson-Pat- 
n n Act “is the hardest one for 
y >. with or without your lawyer‘s 
h », to be sure you’re obeying,” 
K -dall B. DeBevoise, counsel for 
t) National Association of Electri- 
c Distributors, told the group at 
jt. /2nd annual convention held here 


ré itly. 
* you conspire to fix prices or 
di some competitor to the wall, 


yc know. very well what you're 
do 2,” he said. “If you make a 
cu omer agree not to deal with 


yo competitors, you know very 
we what you’re doing. 

ut when you try to do busi- 
ne. albeit independently and with- 


ou’ conspiracy, or any other basis 
one uniform f.o.b. plant or 
nouse (which very few concerns 
or idustries can as a matter of 


pr: tical business economics) you 
pluise into a confused maze of 
Ro nson-Patman decisions and 


the -ry. 

‘ ‘he confusion stems initially from 
th: loose and inept draftsmanship 

ongress. 

‘fhe purpose of the act when 
drown was to remedy the competi- 
tive disadvantage at which whole- 
saiers and independent retailers 
found themselves as a result of the 
growth of large retail chains with 
their consequent collective purchas- 
ing power. 

“Tt was a situation which needed 
legislative remedy. But the legisla- 
tive result has provided a field day 
for legal theorists and very little 
certainty for the businessman. 


‘Humpty-Dumpty’ Opinions 


“Humpty-Dumpty said, ‘When I 
use a word, it means just what I 
choose it to mean, neither more nor 
less. And whatever Congress may 
have meant by its language, the 
Federal Trade Commission and the 
courts have tended to use the 
Humpty-Dumpty approach, choosing 
to mean by the words of the act 
whatever the exigencies of the 
moment seemed to the bureaucratic 
or judicial mind to demand. 

“As, for instance, a case presently 
before the United States Supreme 
Court on appeal in which the court 
must decide whether it is necessary 
in a given situation to violate the 


Sherman Act in order to ey the 
Robinson-Patman Act. 

“But clear or confused, the Robin- 
son-Patman Act is very much with 
you from day to day. And it is or 
should be very much with the other 
levels of your industry, the electrical 
manufacturers and electrical dealers. 

“Take, for instance, the practice 
of some manufacturers in setting up 
certain large retailers—such as 
chains or large department stores— 
as direct accounts while relying, as 
heretofore, on the electrical distribu- 
tor to perform his time-honored and 
indispensable function of distribut- 
ing to the mass of small independent 
dealers throughout the country. 


Even Lawyers Uncertain 


“Now, the manufacturer has the 
unquestioned legal right to select his 
own channels of distribution. If he 
wishes to distribute entirely through 
wholesalers, he may. If he wishes 
to set up his own distributive or- 
ganization or wishes to sell exclu- 
sively to retailers, he may. If he 
wishes to distribute both through 
wholesalers and certain key dealers, 


he may—but now he has_ the 
Robinson-Patman Act looking di- 
rectly over his shoulder. And his 


lawyers become less certain and 
dogmatic in their advice to him. 

“For where the manufacturer dis- 
tributes both through the wholesaler 
and through certain key retailers 
and the dealers who purchase from 
the wholesalers are in direct com- 
petition with those key retailers, his 
pricing policies as between his two 
types of outlets are subject to 
several legal considerations even 
though he and he alone has the legal 
right to decide what those policies 
shall be. 

“In the first place, he must watch 
his quantity discounts, for he can’t 
so tailor their terms as to make 
them practically available only to a 
chosen few. In the second place, he 
must watch his functional discounts. 

“If he gives a wholesaler a dis- 
count which easily enables the whole- 
saler to sell to his customer dealers 
at a price below the price the manu- 
facturer charges direct-buying deal- 


ers with the result that those cus- | 
tomer dealers are placed at a com- | 
petitive advantage over the direct- | 


buying dealers, he has himself the 


scversee cs 


SA al _ 


INSTALLATION 
EITHER 

ON REAR WALL 
OR 

EXTREME END 


irculation 
re even 


m istes pera. 


though the doors remain open. 


| xtremely cn acahacie ae oe 


of the cabinet. — 


» HAMMOND 


mopet | BTU SURFACE DIMENSIONS LIST 
| NO. rm eke SQ. FT. | H Ww D PRICE 
) 130-DB} 130 | 210| 37.24 |2434" | 20%" | 5" | $ 80.00 
: 190-DB/ 190 | 310] 61.83 |2434" | 203%" | 6!/4,"| 100.00 
260-DB| 260 | 425] 77.25 |2434" | 2034" | 8" 116.00 


© INDIANA © 


FTC, Court Rulings Confused on Discount 
For Direct Retail Buyers, Wholesalers 


kind of Robinson-Patman violation 
which the Standard Oil Co. of Indiana 
is presently appealing to the United 
States Supreme Court. 

“If he sells direct to dealers at 
prices lower than those charged 
wholesalers whose customers com- 
pete with such dealers (which is the 
converse of the first situation), he 
finds himself in the kind of Robinson- 
Patman trouble that the Morton 
Salt Co. experienced in its unsuccess- 
ful appeal to the United States 
Supreme Court a year or so ago. 


“Both of these violations find 
their genesis in the effect of the 
manufacturer‘s differing prices on 
competition at the retail level, i.e., 
on competition between direct retail 
purchasers from them and retail 
purchasers once removed. 


“The latter, under the language 
of the act and in view of the Federal 
Trade Commission, are also to be 
regarded as purchasers from. the 
manufasturer for the purposes of 
the act (see Kraft-Phenix Cheese 
Co., 25 F.T.C. 537, 546). Hence, any 
pricing differences which inevitably 
result in inequality as between these 
two types of purchasers are suspect 
under the act. 

“Given a_ resultant’ effect of 
lessened competition or injury to 
either of these types, and the Federal 
Trade Commission and, under cer- 
tain circumstances, the injured dealer 
competitors are in a_ position to 
attack. 

“In your industry, attempt is some- 
times made to straddle the horns of 
this dilemma. If there is trouble in 
too low a price to the wholesaler as 


against the direct buying dealer and 
if there is trouble in a price to the 
direct buying dealer lower than that 
to the wholesaler, some have thought 
that the solution lies in a _ price 
slightly lower to the wholesaler. 


Test Is at Retail Level 


“But, as you can see, the same 
question and problem remains under 
the Robinson-Patman Act—namely, 
is the effect of these differing prices 
to lessen or injure competition at the 
dealer level between direct accounts 
and dealers who may not buy direct 
and must buy from wholesale dis- 
tributors, if at all? 


“If the price to the wholesaler, al- 
though lower than that to the direct 
account, is still so high that the 
necessary addition to it of the whole- 
saler’s operating costs makes _ it 
impossible for him to sell to the in- 
dependent dealer at a price compar- 
able to the price to the direct ac- 
count, the independent dealer has 
been injured in his competition—or 
in Robinson-Patman parlance—there 
has been a discrimination between 
competing purchasers or their cus- 
tomers with, quite probably, the 
requisite injurious effect on competi- 
tion. 

“Now, you will 
injury in this situation, if it be 
proven, is to the dealer for, techni- 
cally and legally, the wholesaler is 
not in competition with the direct 
buying retailer. 

“But there is an additional wrinkle 
to some plans. This involves the pay- 
ment of a commission or a rebate 
to the wholesaler on all sales by the 
manufacturer to the selected direct 
accounts. 

“And this, in turn, raises a brand 
new set of Robinson-Patman ques- 


note that the 


tions. Does this mean that the whole- 
saler is a participant in and party 
to an unlawful discrimination? Or, 
under the brokerage section of the 
act, does it mean that an illegal 
commission, rebate, or brokerage is 
being paid to someone who has 
rendered no services in the sale 
transaction? Or, if not, is the seller 
merely paying a gratuity for no 
apparent legal reason? 

“Under the Robinson-Patman Act 
simple terms like ‘discount’ have 
come a long way. Time was when 
in contradiction of all ethical theory, 
a discount was simply something 
which was better to receive than to 
give. Now, under our modern com- 
plex of laws, it can be suspect 
whether you give it or receive it... 

“Discounts and the Robinson-Pat- 
man Act are very much with you 
in your day-to-day business. Today 
the act may be very much your 
friend. Tomorrow it may be your 
biggest headache. And with the in- 
creasing popularity of treble damage 
suits, it is not to be lightly regarded 
the way some of us viewed prohibi- 
tion. 

“But the very fact that this act 
can be twisted for or against you in 
different situations points up, I 
think, the.truism that you can’t 
legislate the other fellow out of busi- 
ness and yourself in.” 


Maine Air Conditioning Files 


NEW YORK CITY—aArticles of in- 
corporation were filed with the office 
of the secretary of state, recently 
for Maine Air Conditioning Corp., 
air conditioning, refrigeration, and 
heating systems. Directors are Ber- 
nice Miller, I. Zimmerman, and 
Morris H. Misbin. 


© 


Whether your customers are in the home, in retail stores, of- 
fices, or industry, most of them read one or more of these 
National magazines—in addition to trade magazines. This 
widespread acceptance among users of A-P Dependable Re- 
frigeration Valves, plus the proof of their Dependability by 
leading Service Engineers responsible for these installations, 
reason for making them standard 
equipment on your refrigerating systems. It’s sales and satis- 


is a “double-barreled” 


faction “insurance.” 


AUTOMATIC PRODUCTS COMPANY 


are learning of the advantages of 
A-P DEPENDABLE Refrigeration Valves 
on Home Freezers, Refrigerators, Commercial 


Cases, Air Conditioning Units, Beverage Coolers, 
and other refrigeration systems. 


A-P Dependable Refrigeration Valves include a 
complete line of Expansion Valves. 
Limiting Valves, 
tion Pressure Regulating Valves, Water Regulat- 
ing Valves, Trap-Dri Drier-Filter-Strainer, Trap- 
It Filter-Strainer. 


Pressure 


Multi-Purpose Solenoids, Suc- 


See them at your wholesaler, or write for your 


2450 NORTH THIRTY-SECOND STREET @ MILWAUKEE 10, WISCONSIN 


copy of new Condensed Catalog. 


RIGERATION WHOLESALERS EVERYWHERE. . 
siceudiness AND rf, ae BY LEADING REFRIGERATION SERVICE ENOINEERS. 
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Odor Control Methods 
Outlined In Booklet 
Published by U.S. 


WASHINGTON, D. C.—A concise 
presentation of the problem of un- 
desirable household and_ industrial 
odors together with practical methods 
for their control, is given in a new 
circular, Control of Odors, just pub- 
lished by the National Bureau of 
Standards. This pamphlet now avail- 
able from the Government Printing 
Office, is based on research conducted 
at the bureau and on critical con- 
sideration of the extensive techincal 
literature on odor control. 


The usefulness of adsorbents, par- 
ticularly in homes is discussed in 
the study. If an odor cannot be re- 
moved by cleansing or by ventila- 
tion, it may be desirable to add some- 
thing to the atmosphere of the room 
to make the odor less noticeable or 
less objectionable. 

The use of masking, anesthetic, 
and irritant effects for this purpose 
is explained, and reasons for avoid- 
ing all but the first of these are 
pointed out. Several points of psy- 
chological and historical interest in 
connection with the masking of 
odors are mentioned. 

The principal sections discuss the 
control of industrial odors to pre- 
vent a nuisance in the neighborhood 
and the very different problem of 
control in households and places of 
business. Somewhat briefer sections 
discuss the sense of smell and the 
nature of odors, and the special prob- 
lem of controlling odor in sick rooms 
and hospitals. 


a ie ee gp ee 


14 Dealers Named by 
U. S. Air Conditioning 


MINNEAPOLIS — Appointment of 
14 new dealers for United States Air 
Conditioning Corp. was announced 
recently by Arch Campbell, field 
representative for Kansas, Nebraska, 
and Iowa. 

They. are: Paramount Supply Co., 
Lincoln, Neb.; Sierra Air Condition- 
ing Distributor, Omaha, Neb.; H. V. 
Cassaday Refrigeration Co., Des 
Moines, Iowa; Payne & Collister, 
Inc., Kansas City, Mo.; Brownson Air 
Conditioning Co., Kansas City, Mo.; 
ABC Refrigeration Service, Newton, 


Iowa; Becklean Co., Kansas City, 
Mo.; Carston Electric Co., Kansas 
City, Mo.; Thompson Refrigeration 


Co., Pittsburg, Kan.; Thompson Re- 
frigeration Service, Fredonia, Kan.; 
Brown Hardware & Sheet Metal Co., 
Parsons, Kan.; L. T. Harris Co., Inc., 
Lawrence, Kan.; Jones-Mack, Inc., 
Topeka, Kan.; Mering & Son, Great 
Bend, Kan. 


Vilter Appoints Fullerton 


MILWAUKEE — The Vilter Mfg. 
Co. has announced the appointment 
of Wallace W. Fullerton to its Phila- 
delphia office as district manager to 
supervise the territory in direct and 
distributor sales of the company’s 
line of refrigeration and air condi- 
tioning equipment. 

Fullerton has been active in the 
eastern states in dairy, frozen foods, 
brewing, and cold storage industry 
refrigeration sales since 1931. He 
spent four and a half years in Aus- 
tralia prior to the recent war setting 


= a _ Tebvigeration distributorship. 


The Problem In General .. . 


Problems In Designing Low Temperature 


Test Chambers Are Numerous, ASRE Told 


KANSAS CITY, Mo.—Problems in 
designing low temperature test 
chambers were outlined for’ the 
American Society of Refrigerating 
Engineers at the group’s 37th spring 
meeting here by Wm. L. Holladay, 
vice president of Hieatt Engineering 
Co., Los Angeles. 

“A test chamber,” he explained, 
“is designed to find out how well 
materials operate under various con- 
ditions. Reduction of temperature is 
accomplished by refrigeration. Con- 
trol of temperature in a test cham- 
ber can be anything from a simple 
on-off commercial control costing $15 
or $20 to a complicated electronic 
control running into five figures.” 


TEMPERATURES APPEAR ODD 


Temperatures specified for test 
chambers sometimes appear to be 
rather odd, too, Holladay said, “until 
you realize that they’re often really 
round numbers—on the Centigrade 
scale. 

“Another problem is that of excess 
capacity of the refrigerating ma- 
chine at higher temperatures. What 
are you going to do at -50° where 
you have five times the capacity of 
the system at -100°? 

“Increase of temperature in a test 
chamber can be obtained by steam, 
hot water, or electric strip heaters. 
Increasing the relative humidity is 
generally accomplished by water 


install them . 


long service. 


Allen-Bradley Co., 


frigeration control units. 


solenoid starter, Bulletin 


Pressure cutout, 


Why are Allen-Bradley starters so popular for refrigera- 
tion and air-conditioning service? .. . Because they are 
trouble free. Only ONE moving part. No pivots, pins, or 
bearings to corrode or stick . . . no jumpers to break. You 
. . and forget them! 

No contact maintenance. . 
ver alloy contacts never need cleaning, filing, or dressing. 

Dependable overload relays . 
relays are accurate and always dependable... even after | 


ALLEN-BRADLEY SPECIAL REFRIGERATION CONTROL UNIT 


-® 


Wayne Industrial Air Com- 
pressors in the Steel Prod- 
ucts Manufacturing Com- 
pany, St. Louis, Mo. 


. Allen-Bradley patented sil- 


. . Allen-Bradley thermal 


The Allen-Bradley trade-mark stands for millions of 
trouble free operations. 
1313 S. First St., 


Milwaukee 4, Wis. 


Allen-Bradley offers a wide line of 
air-conditioning and refrigeration con- 
trols—pressure and temperature con- 
trols, manual and automatic starters, 
combination starters, and special re- 
These open 
and closed views show an Allen- 
Bradley special refrigeration control 
unit consisting of an A-B Bulletin 709 
836 high 
Bulletin 837 thermo- 
stat with adjustable knob, and a Bulle- 
tin 600 manual starting switch. 


ALLEN-BRADLEY SOLENOID MOTOR CONTROLS 


role in peace-time. 


explosions. 


Widely used by industry during the war, low temperature 
refrigerated test chambers are playing an increasingly important 
On this and the facing page are two articles 
on the subject that will prove of interest. 
of some of the problems involved in the average test chamber 
while the other describes a specific chamber just completed that 
was designed to withstand the force of possible gasoline vapor 


One is an outline 


sprays or steam. Sprayed in a fine 
fog or droplets, water is best used 
to increase the relative humidity 
when the chamber is below ambient 
temperature. Steam works very fast, 
bringing in a lot of sensible and 
latent heat, and is best at above- 
ambient temperature. 

“The amount of moisture needed to 
raise relative humidity in a _ test 
chamber is_ surprisingly high,’ 
Holladay declared. “To obtain 95% 
r.h. at 200° F., 15,000 gr./lb. of air 
are required. This is at sea level. 
At a 5,000-ft. elevation, the same 
conditions would require 64,000 gr./ 
Ib. 

“We build up terrific vapor pres- 
sures in a test chamber, so the vapor 
barrier in the chamber is exceed- 
ingly important. All-welded construc- 
tion and vapor relief are needed. 
Stainless steel is essential. 

“To reduce the relative humidity 
in a test chamber, refrigerant and 
reheat or chemical absorption is em- 


| ployed. Not very much happens at 


low temperature and low humidity, 
so we generally design for a 25° 
dewpoint. 


PRESSURE IS FACTOR 


“Pressure on a high altitude test 
chamber is an important factor, 
too,” he added. 

Discussing the refrigeration sys- 
tem itself for a test chamber, Holla- 
day said that “in general we can go 


| down to -40° or -50° with a single 


stage machine. I have seen as low 
as -80° obtained in a _ laboratory 
setup with no load. In the range of 
-40° to -100° or -110°, a two-stage 
system is definitely called for.” 
The two basic types of two-stage 
systems—cascade and compound— 
were then outlined by the speaker. 
The cascade system, in which the 
evaporating refrigerant of the high 
temperature stage is employed to 


| condense the refrigerant in the low 


temperature, is limited in applica- 
tion, he indicated. 

Using two different refrigerants 
usually, one of high density on the 
low temperature stage, smaller com- 
pressors can be employed with the 
cascade system, but it is best used 
in small cabinets operating at low 
temperatures over a small range, 
Holladay said. 

The compound system, where one 
compressor discharges into the suc- 
tion of the second machine, requires 
larger machines, but has a great 
range of operation, he declared. 

“One compressor can be stopped 
if it is desired to operate the cham- 
ber at high temperatures,” Holladay 
explained. “Capacity modulation is 
important in wide-range chambers. 
If we have a two-stage system con- 
sisting of a 40-hp., low-stage ma- 
chine and a 25-hp. high stage de- 
livering 17,000 B.t.u./hr. at -110° F., 
the system at -50° will have a ca- 
pacity of 146,000 B.t.u. 


“A single-stage machine might 


deliver 30,000 B.tu. at -50° ad 
110,000 B.t.u. at -10°. When the te t 
chamber temperature must go up o 
plus 40° or even to plus 100°, thn 
you have to use an auxiliary m - 
chine or: 

“(1) A multi-speed motor on tie 
high-stage compressor, 

“(2) A cylinder by-pass on mull.- 
ple cylinder machines, 

“(3) Have two evaporators so that 
one can be cut out, 

“(4) Use parallel expansion valves, 
one to flood the evaporator, the other 
to reduce capacity, 

“(5) Have two compressors and 
one evaporator, or 

“(6) Use a suction pressure limit- 
ing device. 

“One other principal design point 
is the time required to go from one 
temperature to another. We have 
devised a mathematical method of 
determining this load but it is a 
laborious job,” Holladay said. 

“The systems are somewhat com- 
plex, and it may take several days 
or weeks to get one operating the 
way the engineer laid it out.” 

Discussion of the paper featured 
comments of Dr. R. S. Taylor, re- 
search chief for Servel, which were 
read by Walter Kuenzli. 

“The matter of control is a diffi- 
cult one. Sometimes where extreme 
accuracy is required in a test cham- 
ber a double chamber may be used. 
The outer chamber or ambient is 
held below the temperature desired 
in the test chamber and is controlled 
roughly to within 5° to 10°. The test 
chamber is heated electrically, per- 
mitting control to within .01°,’” Dr. 
Taylor commented. 


HOW TO VENTILATE 


Ed Simons brought up the point 
of supplying ventilating air for the 
occupants of low temperature test 
rooms and the resultant problem of 
preventing back diffusion of mois- 
ture at exhaust points, as well as 
the question of defrost problems in 
test chambers. 

Holladay declared that as far as 
the fresh air and exhaust problem 
were concerned, ‘‘the best way is to 
have the people outside the space. 
Fresh air could be brought in through 
supplementary anterooms to remove 
the moisture first. Two anterooms, 
one at 0° and the other at -50°, 
would pull off the moisture fairly 
well. 

“Another way to get air into the 
chamber for occupants would be to 
have a compressed air cylinder in the 
chamber. The valve of the cylinder 
could be cracked to supply air. For 
exhausting the air, a tall chimney 
filled with aluminum scraps to catch 
moisture would probably prevent 
back diffusion. 

“Defrost is little of a problem in 
most cases because tests run in these 
chambers are for sensible, not latent 
heat. You don’t have the outside air 
to contend with.” 


For AIR CONDITIONING & REFRIGERATION & thy 


UNITS - PARTS - TOOLS - SUPPLIES 
Buy By Mail From Uhis Big Mew Catalog! 


Write Now For Your FREE Copy 


@ Fast Delivery © Complete Satisfaction 


@ Large Stocks 


@ Authentic Manufacturers’ Parts 


@ Prompt Shipments to all points in U.S. and the World 
Wholesale Only—Please Write On Your Letterhead 


AIRO SUPPLY CO. 
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. an Example In Particular 
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‘Blow-Out’ Roof over -70° Test Chamber 


©olves Hazard of Gasoline Explosions 


STROIT—Designed to withstand 
ible explosions of considerable 
fo °, a special low-temperature cabi- 
ne for testing gasoline fuel equip- 
: was recently completed by the 
cA Miller Corp. here. 

\ cing a two-stage system, the 
ch: iber will produce temperatures 
in range from 0° down to -70° F., 
thermostatically controlled to 


be 

wit n 4° F. by a Tag potentiometer 
usii . movable thermocouples. The 
the uocouples will be located at the 


crit -al points of the equipment under 
to ensure that they are at 
iy the temperature desired. 
*.e chamber itself is of consider- 
size, measuring 36 in. wide on 
nside. Outside it is 54 in. wide 
by 13 ft. 8 in. long, and is 8 ft. high 
‘all. The chamber does not run 
to the floor, however. Instead it 
starts at a convenient height so that 
the materials to be tested can be 
loaded in the cabinet off a fork lift 
truck. 

To the overall width must also be 
added the 9-in. thick doors on one 
side and 5-in. I-beams on each side. 
Doors and outside I-beams are re- 
movable for easing the chamber 
through doors. 


TWO-STAGE SYSTEM 


Designed by Hugh Scullen, the 
two-stage water-cooled ‘“Freon-22” 
system for the chamber employs two 
Frigidaire compressors, each driven 
by a 5-hp. motor. A 4-cylinder ma- 
chine is used for the first stage, a 
2-cylinder pump for the second. Two 
Temprite oil separators are also in- 
corporated in the system. 

he compressors, motors, condens- 
ers, controls, etc. extend beyond one 
end cf the chamber, being mounted 
on a separate angle-iron framework 
which is bolted to the main frame of 
the chamber. The only connections 
between the two are the two liquid 
lines and the single suction line. 
There are couplings in these three 
to permit easy reconnection or dis- 
connection. 

In shipping or moving the test 
equipment the chamber itself will be 
separated from condensing’ unit 
framework and then hooked up 
again when the two are finally posi- 
tioned. All the wiring is part of 
the compressor framework. 

The test chamber is heavily insul- 
ated, 9 in. of Fiberglas being used 
between the inner stainless steel liner 
and the outer shell, which is welded 
on all seams to provide complete 
sealing. Opposite the doors are three 
four-glass Thermopane windows, the 
inner pane being of %-in. thick 
shatterproof glass. 


NO DATA AVAILABLE 


In designing the chamber to be 
explosionproof, it was discovered that 
virtually no data on the explosive 
power of the fuel was available any- 
where, point out J. R. Miller and 
Scullen, who were assisted in this 
project by Ralph Day of the Frigid- 
aire organization. 

After considerable study and calcu- 

lating, it was decided to figure on 
an explosive force of 2 p.s.i. with a 
Safety factor of 4, or 8 p.s.i. Hard- 
ware for the doors was reinforced, 
and the inside of the cabinet is 
braced with four steel tie rods. 
_ Most of the force of the explosion, 
if \t should occur, is designed to go 
up through the roof past the eight 
12-'t. Dole vertical plates that serve 
as the low side. 


Intended for testing gasoline fuel equipment at temperatures as low as 

-70° F., this large test chamber was designed to withstand possible 

explosions of the vapor. Most of the force of the explosion, if it should 

occur, will go through the top, blowing off the insulation batts that 
will be merely laid in place. 


There is no top to the cabinet. 
In use, the top is covered with thick 
but light bats of Fiberglas wrapped 
in polyethylene. Should an explosion 
occur, the batts will fly up in the air, 
but they are so light in weight that 
they’ll cause no damage or injury 
when they fall. 

It is because of this arrangement 
that the rest of the cabinet was 
designed for such a relatively low 
explosion force. 

The following report of explosion 
tests made by the user will prove 
interesting: 

“In order to determine the pres- 
sure that might be built up in a 
chamber having a 7'%-in. thick insu- 
lation blow-out top with approxi- 
mately 1 sq. ft. of blow-out area 
for each 5 cu. ft. of chamber 
volume, which approximates condi- 
tions in our new gasoline test unit, 
we conducted some explosion tests. 


HOW TEST WAS MADE 


“The test chamber consisted of a 
wood plank box 14% in. square by 
59 in. high inside. At the top a 
sheet metal collar was attached to 
the box and projected up 8 in. This 
allowed an insulation batt 16 in. by 
16 in. by 7% in. covered with a 
thin bag of polyethylene to be 
fitted snugly into the top. A 6-in. 
diameter tin foil diaphragm 0.001 
in. thick which is calculated to 
burst at 1.6 p.s.i.g. (per Bureau of 
Mines Technical Paper No. 553) 
was set in the side of the box with 
its center 19 in. from the bottom. 

“A maximum pressure indicator 
consisting of a small calibrated 


<> 


5 ft. upward, plus the friction of 
the batt on the metal collar, plus 
the weight of the batt showed a 
pressure of 0.109 p.s.i. in the box. 


“With the new refrigerator de- 
signed for a working load of 2.0 
p.s.i. with a safety factor of 4 
and the probability that the top will 
blow out at approximately 0.1 p.s.i., 
there should be no danger to per- 
sonnel or equipment in case we 
should ever encounter a_ gasoline 
vapor explosion.” 


= 


Amarillo Franchise on 
Airtemp Changes Hands 


AMARILLO, Tex. — The Ideal 
Heating and Air Conditioning Co., 
a new Amarillo enterprise, has pur- 
chased the Chrysler Airtemp fran- 
chise from the Amarillo Metal 
Products Co. 

Geographical area covered by the 
franchise includes the high plains of 
Texas and parts of New Mexico and 
Oklahoma. 

Officers in the new corporation are 
Mac’ Burleson, president; Gene 
Shumaker, vice president and gen- 
eral manager (former sales man- 


ager for Amarillo Metal Products 
Co.), and Art Keeney, secretary- 
treasurer. 


The company has erected a new 
and modern building with a _ well 
equipped showroom and warehouse 
at 3101 Fillmore. 


Schumaker said all employes are | 
installing Chrysler | 


experienced in 
air conditioning equipment. 


Dept. Store Lures Ladies 
With Cooled Beauty Shop 


BINGHAMTON, N. ‘Y. — Fowler's 
department store, which recently in- 
stalled an air conditioning system in 
its beauty salon, is capitalizing on 
the new and comfortable atmosphere. 

In newspaper advertising promot- 
ing beauty salon service, Fowler’s 
says: “You can relax in our beauty 
salon while we make you lovelier. 
It’s the good news you've been wait- 
ing to hear... your favorite salon, 
the operator you prefer, the exacting 
treatments you always demand... 
now yours in utter comfort.” 


di 
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bellows and a scriber to make a. 


scratch mark in Prussian blue was | 


installed in another side at the same 
height. A spark plug was set in a 
third side and a small fan shaft in 
another. A shallow 14-in. square pan 
of gasoline was placed in_ the 
bottom. 


“On June 7, 1950, four tests were | 
made in which gasoline vapor ex- | 


plosions in the box threw the rock- 
wool bat upward 3 to 5 ft. The tin 
foil diaphragm did not burst in any 
of the tests but was melted by flame 
before it could be _ extinguished 
making replacement necessary each 
time. The maximum pressure bellows- 
type indicator having a sensitivity of 
0.125 in. per p.s.i. showed no indica- 
tion, indicating that the pressure had 
not exceeded 0.1 p.s.i. 

“A calculation based on a con- 
stant accelerating force over a dis- 


tance of 8 in. necessary to give the | 


batt sufficient velocity to throw it 


CASH FOR INVENTORIES! 


TRACO WILL BUY 


Your Surplus Refrigeration Stock 
Parts * Units * Assembled Appliances 


‘MPORTANT! 


on't overlook our 
Sensational bar- 


ANY QUANTITIES * NEW ITEMS ONLY 


Send list of what you have 
for our prompt quotations 


J2ins on national 
‘rade name refrig- 
eration merchan- 
Cise. For fantastic 
savings, send for 
FREE catalog. 


TRACO Industrial Corp. 


455 West 19th St., N.Y. 11, N.Y. Watkins 4-4302 
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Water-Cooled 
Condensing 
Unit 


cut out. 


_ Serving THE REFRIGERATION 
inpustry Since 19/9 


Specify Acme 


For Top Performance 


FREON SHELL AND TUBE CONDENSERS 
DRY-EX WATER CHILLERS 
HI-PEAK WATER COOLERS 
FREON SHELL AND COIL CONDENSERS 
HEAT EXCHANGERS OIL SEPARATORS 
INDUCED DRAFT COOLING TOWERS * 
EVAPORATIVE CONDENSERS 
LIQUID RECEIVERS 
BLO-COLD INDUSTRIAL UNIT COOLERS 
PIPE AND FIN COILS 
AMMONIA CONDENSERS 


*A new Acme product with out- 
standing features. Write for 
Catalog No. 40. 


Write for free 
catalog on any of 
the above items 


ACME INDUSTRIES Inc. 


JACKSON + MICHIGAN © 


FOR SALE 


or License to Manufacture Evaporator 
Refrigeration Plate. Distinctive Construc- 
tion, No Oil Clog, Simplest and Most 
Efficient Plate in the competitive market. 
No Heat changer or Oil Trap required. 
All patents issued late 1949, Full details 
on request. 


Representatives 
in principal cities 


E. E. Laubscher 
1816 Standard Bidg., Cleveland 13, Ohio 


the Low Cost of Air Cooling 


and the Dependability of Water Cooling 


The new Lipman combination condenser operates most 
of the time as an economical air-cooled unit. When the 
head pressure reaches a pre-determined point the water 
cuts in and helps reduce the head pressure to normal. 
When no longer required, the water will automatically 


This conserves cooling water, holds down costs — yet 
assures positive cooling at all times for satisfactory op- 
eration in hot climates or in rooms where circulation is 


poor and temperatures are extremely high. 
Available in %4 thru 3 hp. capacities, these new com- 


Whether you want fo sell or buy—vaite, wire, ‘phone! «6 GENERAL REFRIGERATION 


| DIVISION 
 YATES-AMERICAN MACHINE CO., Beloit, Wisconsin 
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bination condensing units augment the present broad 


line of Lipman machines — 
Y% thru 40 hp., air- or water- 
cooled, with Freon-12 or 
methyl chloride refrigerants. 
Write for information on the 
Lipman complete line, sales 
opportunities and dealer fran- 
chises. 


Lipman 
1%-hp. combination 
air- and water-cooled 


condensing unit 
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Packtor To Represent 
Kold-Hold In Northwest 


LANSING, Mich.— Bernard M. 
“Bernie” Packtor, well-known sales 
engineer in the refrigeration and air 
conditioning fields, 
was recently 
named sales repre- 
sentative by Kold- 
Hold Mfg. Co. 
here, it has been 
announced by J. 
R. Tepfer, general 
sales manager. 

Packtor,. will 
handle the Kold- 
Hold “Serpentine”’ 
plate and ‘“Hold- 
Over” truck plate 
in the northeast- 
ern states, with headquarters in New 
Haven, Conn. 

A graduate of Pratt institute, 
Packtor has been connected with 
major producers of equipment, and 
during the war served as a civilian 
engineer with the Springfield Armory. 
Recently, he has been sales represen- 
tative for several refrigeration lines. 


B. M. Packtor 


G-E Names Walls To New York 
District Appliance Sales Post 


NEW YORK CITY —George E. 
Wallis has been appointed assistant 
to C. P. Dunning, manager of Gen- 
eral Electric appliance sales in the 
New York district. 

Walls, who formerly held a similar 
position in Philadelphia, joined the 
company in 1940. From 1945 to 1948 
he was with the New York branch of 
General Electric Appliances, Inc. 
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Data Sheet Describes Uses of 
New Oil for Treating Metal 


AMBLER, Pa.—A technical service 
data sheet on ‘Peroline,” a rust pre- 
venting and metal treating oil, has 
been issued recently by American 
Chemical Paint Co. here. The sheet 
tells what Peroline is, what is does 
under what conditions it is used, how 
it is used, equipment needed, control 
methods, characteristics, and the pre- 
paration of Peroline coated work. 


4 Tesco N. J. Branches 


To Sell Cutler-Hammer 


MILWAUKEE — Cutler-Hammer, 
Inc., has announced the appointment 
of Tesco Distributors to handle its 
line of commercial and household 
refrigeration controls in northern 
New Jersey. 

In addition to its main office at 
Newark, Tesco’s branches at Union 
City, Paterson, and New Brunswick 
will handle the complete Cutler- 
Hammer refrigeration control line 
and provide for immediate service 
in this territory. 

Specific replacement controls for 
most models of household refrigera- 
tors, with general replacement types 
designed to meet average settings 
and mountings in single and two- 
button temperature and _ pressure 
units are included. 


Texas Dealer Gets New Line 


CORPUS CHRISTI, Tex.—-Braslau 
Furniture Co., 1001 Leopard St., has 
announced its appointment as dealer 
for General Electric appliances. 
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Third Pocket-Size 
Volt-Ammeter Is 
Added by Pyramid 


NEW YORK CITY—-A new pocket- 
size, split core volt-ammeter has been 
introduced by Pyramid Instrument 
Co., 49 Howard St., here. 

This new Amprobe model, A-5-1, 
is the third to be added to the series 
of the extraordinarily small, pocket 
size volt-ammeter. Like the first two, 
it has seven ranges: 6.5/13/26/65/130 
amperes and 150/600 volts. 

The two original models, A-5 and 
A-6, are 6.5/13/26/65/130 amperes 
and 130/260 volts and 10/25/50/100/ 
250 amperes and 150/600 volts, re- 


my 


HE individual cartons in which Wolverine copper 
refrigeration tube comes to you are built of 
200-lb. test, kraft-lined, corrugated board—claimed 
to be the toughest of materials used for this purpose. 


Thus you receive the tube in excellent condition; and 
it remains well protected against injury while in 
your hands—until you use up the last foot of it. 


Each individual carton—properly marked to identify 
the size, diameter, and wall thickness of the tube— 
contains a 50-ft. coil of Wolverine copper dehydrated 


refrigeration tube. 


WOLVERINE TUBE DIVISION 


Calumet & Hecla Consolidated Copper Company 
INCORPORATED 


1413 Central Avenue . 
MANUFACTURERS OF SEAMLESS, 


Detroit 9, Michigan 
NON-FERROUS TUBING 


Plants at Detroit, and Decatur, Alabama 


| 


spectively. 

These volt-ammeters are designed 
specifically for maintenance men, en- 
gineers, electricians, and motor re- 
pair and service shops. 

Small as they ‘are—7% in. long 
by 2%6 in. wide by 1% in. thick— 
the split-core transformer will 
handle conductors up to 1% in. in 
diameter. The transformer core is 
permanently insulated with a moulded 
plastic cover capable of withstand- 
ing 5,000 volts a.c. 

As in the original Amprobe, the 
case and scale window of Model 
A-5-1 are molded in one piece of 
impactproof plastic. The case is 


thoroughly insulated for complete 
protection. 
The scale is visible from any 


angle, and the range is clearly indi- 
cated. The movement is a_ large 
D’Arsonval jeweled movement with 
alnico magnet, completely dust and 
moistureproofed. 

A plastic finger trigger opens the 
jaws, and the selector switch is op- 
erated with a flip of the finger. The 
meter has an accuracy plus or 
minus 3% of full scale. 

It is packaged in a top grain cow- 
hide case with a zipper closure sup- 
plied at no extra cost. 


Ex-Navy Man Heads Bendix 
Friez Div. Engineering 


BALTIMORE — Appointment of 
Capt. Howard Thomas Orville as 
director of engineering for the Friez 
Instrument Div. of Bendix Aviation 
Corp. was announced here recently 
by LeRoy D. Kiley, general manager. 

Orville’s appointment took effect 
on July 1 on his retirement from the 
Navy after 29 years of service. He 
will have charge of the development 
of the company’s scientific weather 
recording equipment. 

Orville has been president of 
the American Meteorological Society 
since 1948 and has participated in 
important weather work for the Navy 
during and since the war. He worked 
on the Tokyo air raids and on the 
Bikini atom bomb tests. 


John G. Ripstra Will 
Direct Process Control 
For Coolerator Corp. 


DULUTH, Minn.—John G. Ripstra 
has been appointed head of the 
process engineering section of the 


| Coolerator engineering department, 


it was announced recently by R. E. 
Deaux, Coolerator chief engineer. 
With a background of process con- 


_ trol since 1935, Ripstra will be re- 
_ sponsible for the process control of 
| Bonderizing, enameling, dehydration, 


| Was service engineer for Gates Rub- 


| Grand Rapids, Mich.; process control 
, engineer for Florence Stove Co., 
_ Kankakee, Ill. and for Nash-Kelvin- 
' ator in Grand Rapids, Mich. 


_ Sonderegger Appointed Gen. 


charging of refrigerants, perform- 
ance tests, and all processes pertain- 
ing to the quality of Coolerator 


Key Men In Milwaukee Bran-h 


| 


P. W. Guthrie 


New Frigidaire Office 
To Be Managed jby Guthr e 


DAYTON—A new Frigidaire Saas 
Corp. branch has been opened in 
Milwaukee, forming the hub of « x- 
tensive sales operations in Wiscons n, 
the upper peninsula of Michigan, a id 
segments of Minnesota and Iowa, : 2- 
cording to H. T. Mattern, manag :r 
of Frigidaire’s central region. 

Heading the Milwaukee operati n 
is Paul W. Guthrie, former com )- 


troller of the Chicago branch 5f' 


Frigidaire Sales Corp., who has be2n 
promoted to manager of the nw 
branch by Mattern. 

The Milwaukee branch is taking 
up permanent occupancy of a new 
building, now in the final stages of 
construction, at 811 E. Vienna Ave. 
The new branch headquarters, a one- 
story brick structure, contains gen- 
eral sales and service offices, a ware- 
house with loading docks and rail- 
road siding, a parts department, and 
other facilities. 

The new branch manager, Guthrie, 
has been associated with Frigidaire 
for 21 years, most recently comp- 
troller of the Chicago branch. 

Other new appointments for the 
branch were also announced by 
Mattern. J. G. Sauve, appliance sales 
manager working out of the Chicago 
branch, has been promoted to gen- 
eral sales manager under Guthrie. 
Starting with Frigidaire in 1932, 
Sauve served as office distribution 
manager and district representative 
of the Chicago branch. 

Others include: William A. Messer- 
smith, transferred from the Fort 
Worth branch and promoted to 
Milwaukee branch comptroller; John 
J. Murphy, of the Chicago branch 
sales promotion department, pro- 
moted to sales promotion manager; 
J. E. McMahon, Chicago branch serv- 
ice representative, promoted to serv- 
ice manager; and C. J. Gruetzmacher, 
formerly of the Chicago branch, pro- 
moted to commercial sales manager. 

The Milwaukee branch will be 


equipped to handle the distribution of 
more than 400 separate appliance, 
commercial refrigeration, and air con- 
marketed 


ditioning products by 


Frigidaire. 


finished products, 
will also supervise the Coolerator 
chemical laboratory. 

Before joining Coolerator, Ripstra 


ber Co.; chief chemist and process 
engineer for Hayes Mfg. Corp. of 


Mgr. of West Coast Dealership 


BAKERSFIELD, Calif.—Joseph E. 
Sonderegger, who served for several 
years as manager of the appliance 
department of Booth’s Radio & Ap- 
pliance Co., has been appointed gen- 
eral manager of the company, it was 
announced at a recent employe break- 
fast at Hotel El Tejon. 

Sonderegger has been active in 
the merchandising field for 15 years. 
He came to Bakersfield from Kansas 
City in 1937 and worked in local ap- 
pliance departments until the war. 
He served with the Seabees for five 
years before returning here. 


Deaux said. He | 


FOR BETTER CONTROL 


OF PRODUCT OR 
PROCESS... 


\s0 6 
tu eestor 16 


\ 
dale \ 


--- fo serve 
you faster! 


Whatever the CONTROL problem...in heating, 
refrigeration, aircraft or industrial processing... 
there's a better solution at General Controls. So if 
you have a product or process where control! is 
vital...check with any of the 22 General Controls 
Branch Offices for better results... foster! 


@ CONTROLS 


Glendale 1, Californie 


Manufacturers of Automatic Pressure, Cemperature 
Level and Flow Controls 


Glen 


GENERAL 


801 Allen Avenue, 


KEEP IN TOUCH WITH 


This official organ of the British 
Refrigerating Industry incorporates the 
two original British Journals: “Cold 
Storage & Produce Review" and “Ice 
& Cold Storage." Now in its 52nd 
year, “Modern Refrigeration" gives the latest 


SUBSCRIPTION, POST FREE 


MODEAT 


Send for a free specimen copy. 


MODERN REFRIGERATION, Empire House, St. Martin's-le-Grand, 
London, E.C.1, England 


RETAUGERATION 


reliable technical and practical information. 


$3.00 A YEAR 


Ss \ eS eee koa pret pee = ead paar SA Bi gen » - Poo alee ghee Aah Oe ener to oa as 1 as aa epaees ; . ; Es ae 
J % i“ ee e — j 
; - in iil ee ee ee 4 . = 
~ ee Ee Be: iat a mee @.4 oe p & ae 
ae oe a -. ( 
i) i se - pi, — ee ay ooo $ et 
ve uA i. 3 _—— oe Ss sf 2s - 
oat 4 4 , ee bs = o 
MS eet ‘ma ee a  » ee - Z A | 
ec a , ga es J. G. Sauve 
ay 2 di a anil Be .. ee eo * * * 
eels! fe Pt fe Nes 
: f o , woes hp oo @ em 
shy? ta me, | 4 . Ae Wg ¢ ep 
eth hog a 
$e%, aa ees A F 4 
ba A i a 
ee: * *# & 
cae 
ro ae | 
ca 
ces 
fay Lf 
Bee ae ee 
a oe 
eee ee 
eee 
a 
pe hes 
cones 
tay . 
= 
a + oo 
Dees 
wees ————————— —_ ——————— | 
‘ = 
j a fo PF... 
i ‘di Cae ee . 
$855. 223 yy 
mee , | 
Sa , 
ae ED cam VS ap / | = 
ere a ‘ ad | 
Mees ee 
eer Le 
2 : 
: . | / | Pe 
Se j . | 
ad we of 
aeons 
| pe 
crigtinotsl ata seatie ai ease tady 
| 
| Z 
: » e e@ . | | 
; Bats ae ON BLE ae 
i bee on 
ie Ome Oe: NCH OrFIce 
ae — Yaa ee RA is 2 
uy At 22 B minneoPe io 23 
smore > philadelP  co7 
errr 3 son Fron 
tto 
roit : - 
er 
~ oe ork 17 Denv 6 
= ee “Teens eth 
ee iy Birminghon pittsbura ° 
| en seattle 
a 
eae | 
ite, } 
at | 
’ } - 
Be’ 4 - 
-4 age | 
: ‘ gba fee ee ae rae y vd ¢ ¥ Z . ; f , > ' 7 a . a 
J : = “ = : : . : 77. ; , 
we ; 3 ONC city, ee | | 
Sales Offices in Principal Cities eee 
+ 4 
ie ; 
; a 
: 3 : ‘ te ; ; 
eb ee eee k 5 27) eat “G Mi Se GE SG eS vase ae : oh . s L237 as Pe 1 ae 2, ey o> Le 
eae . <p : + “ 4 Ms S255 .. j : 7 8 ng d © . > i = EF P c —- %! “3 7 = .* cs f , r : 
eo ae he Re : a f SS Pe 5 % < gn yet? ya ae Bagh yeh Ps S t i ns a) “Se e 3 bat = at y Ne eee Co ee oon . sn aan? a é . we 
H “gn Pe hie: < . ot = itt hs . ao Ss By z ; By hae, ~ 7 ~ \e “! “x bog Fy = rai et ~. = c™ ¢ ~ o be = ¥ : : “ é ‘ ‘, - ’ ad ae ty 
a 5 al Rs, : : ; : ee ws ha a + <* y % re . ‘<? y ee Sige : Eig ss pase 1/3 J ¥. fie , é —- ade “~ Sy: eS Sarees a : jieee 
eS bats ye + | a i 5 he a P . ene te EM ae ' a. the aad yes > oe. 24, au" i oe ‘ : a ci ss) = . * ; - my 
PEA ery whey, e. F “ wSy a y “- “ “Ge + ee Zi y b Pe é Se" eee Oe 


tuve 


ithr e 


e Saas 
ned in 
Of «x. 
SCONs n, 
an, aid 
wa, : 2:- 
janag or 


erati on 
con. )- 


nch of’ 


is besn 
e now 


taking 
a new 
ges of 
aA Ave, 
a one- 
S gen- 
ware- 
1 rail- 
it, and 


uthrie, 
ridaire 
comp- 


r the 
d by 
Sales 
licago 
| gen- 
ithrie. 
1932, 
dution 
tative 


esser- 
Fort 
d to 
John 
ranch 
pro- 
ager; 
serv- 
serv- 
cher, 
pro- 
ager. 
l be 
on of 
ance, 
con- 


by 


AIR CONDITIONING & REFRIGERATION NEWS, JULY 3, 1950 


Whats New 


( osley Freezer Features 


' Separate Sections 


~ model in the Crosley home freezer 

is the CF-16, with 16-cu. ft. capacity, 
od listing at $489.95. It has two 
«ounterbalanced hinged lids for the two 
separate compartments, and a light in 
eoch lid. An exclusive feature is the 
Shelvatrays—one for pies and cakes, 

and another for freezer jars. 


Clothes 


Drier Finishes 


Job on ‘Stored-Up Heat’ 


A new automatic gas clothes drier 


with a _ single 


“Sun Dial’ control 


said to eliminate guesswork in set- 


ting a_ timer, 
Temco, Inc., 


Tenn. 


introduced by 
in Nashville, 


was 
located 


A _ sensitive element within the 
machine detects when the clothes 


are nearly 


dry, and a switch turns 


off the heat while permitting the 
tube to revolve 5 minutes longer, 
thus finishing the cycle with stored 


heat. 


Other features include a reversible 
lint remover, which permits either 
the venting of moist air to the out- 


side or the 


conventional method with 


discharge into the laundry area. An 
inspection door is located in the top 
of the drier, through which the pilot 
may be lighted and valve adjustments 


made. Gas 


unit requires 15,000 B.t.u. 


per hour, and average load will dry 
in 35 to 40 minutes, it is stated by 
the manufacturer. 


Frigidaire Shows 30-Inch Electric Range 


Frigidaire's newly designed 
30-in. electric range model is 
looked over by Evan Moone 
(left) who has 
tional recognition for the mer- 


chandising job he is doing on 


achieved na- 


Frigidaire appliances at Joske's 
Going 
over some of the fine points 


in San Antonio, Tex. 
with Moone is Joseph Rushton, 
Frigidaire major dealer divi- 
sion sales manager. 


— 


All the articles and photos ap- 
pearing on this page concern ap- 
pliances shown recently at _ the 
Midyear Homefurnishings Market 
in Chicago. 


ELECTRIC DIRECT DRAW 


La Crosse, the leader, does it again! La Crosse experience, quality 
construction, skilled workmanship developed this new innovation 
in Draft Beer. Faucet refrigeration is continuous, either when 
compressor is running or on off cycle. Available in 2 Keg Model 
(shown), 3 Keg Model or La Crosse Combination with either 


FURTHER PROOF OF 
LEADERSHIP?! 


The immediate welcome received 
by the La Crosse Direct Draw with 
Refrigerated Faucets has again 
proven the Profit Potential of La 
Crosse Products. 


Stop foaming waste—protect 
beer’s quality!! 
long the tap 
FIRST DROP OF BEER IS 


CO 


LD. 


stainless steel or satin black exteriors. 


LA CROSSE COOLER CO. 


2809-17 Losey Blvd. So., La Crosse, Wisconsin 


No matter how 
is unused—THE 


Export Representatives: Melvin Pine & Co., 80 Broad St., New York, N. Y. 


Cable Address: Eximport 


New Speed Queen Drier 


Uses Vacuum Principle 


ig RE ENE ld 


A new electric clothes drier that 
operates on the vacuum drying principle 
and requires no insulation was _ intro- 
duced by the Speed Queen Corp. Model 
DE-5 operates on a vacuum, or suction 
system, and draws dry pre-heated air 
through the clothes. Average drying 
temperature is only 150° F. 

The machine is capable of doing 
either a damp dry or a full dry job, it 
is stated. The damp dry cycle takes 
from 20 to 35 minutes and the full dry 
35 to 45 minutes, depending on types of 
fabrics and moisture content. After 
drying is completed, drier operates four 
to eight minutes to cool clothes before 
removal. 

Under the vacuum drying principle, a 
motor-driven suction fan draws 90 c.f.m. 
into the drier, through the heating ele- 
ment, and the perforated cylinder. 
Moisture laden air passes through the 
clean-out tube, fan, goose-neck, and is 
vented through the lint trap. Humidity- 
controlled thermostat shuts off heating 
element and motor at end of drying 
cycle. Recommended capacity of drier 
is not over 8 Ibs. dry weight or 16 Ibs. 

wet weight. 


I-H Home Freezer Offers 
’ Raised Inner Floor 


The new model 70 International Har- 
vester 7-cu. ft. home freezer will list at 


$229.95. It has a steel wire basket for 
storing packages near the top, and a 
metal compartment divider. Inner floor 
is raised so user can reach any part of 
interior without stretching. Base is re- 
cessed. Closed lid forms an extra work 
top. Refrigerating system provides more 
than 17% sq. ft. of fast-freezing surface 
with coils passing entirely around the 
inner liner and under the entire liner 
floor. 
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DRINKMASTER 


300 ICE CUBES—384 COLD (12 OZ.) BOTTLES. 
All within easy reach thru three slide back doors. 


POWERED BY SERVEL SUPERMETIC 
WITH FIVE YEAR WARRANTY. 


Stainless 
Steel 


DEALER’S NET $337.25 FOB FACTORY. 
4 ft. lg. 27” w. 38” High. Shipping wt. 400 Ibs. 


“A CASE OF COOL JUDGMENT” 


Mjd. by UNITED FRIGUATOR ENGRS, 3°" 
bs . 3 -j i 


‘Cooks Bacon and Eggs In 3 Minutes’ 


Westinghouse deluxe 


del 


New 


der" electric 


“Com 
a double-oven mode! 
list 


Equipped with fast 


range, 
with suggested 
$369.95. 
super Corox surface unit that 


price of 


will “cook bacon and eggs in 
Also ‘“‘Color- 


Glance" controls and hairpin- 


3 = minutes." 
type oven racks. The single- 
oven Commander model will 
retail at $329.95. 


or iy : 
SS 


Presteline Introduces Ebony and Gold Refrigerator 


For those who want something 
“different,” especially color-wise, in 
major appliances, Presteline brought 
cut a new ebony and gold combina- 
tion of a 9-cu. ft. refrigerator and 


a double-oven electric range, both 
in solid black with gold trim. 
The ebony and gold “custom” 


fully automatic range will retail for 
$399.95, and the 10-cu. ft. matching 
ebony and gold refrigerator is priced 
at $349.95. 

A single oven model range in 
ebony and gold was listed at $299. 


White porcelain models in both styles 
are also available at prices $40 to 


$50 less. 

Feature of the new “custom” 
range line is a new oven heating 
method called ‘“ThermaFlo” which 


introduces air through ports at the 
base of the oven, thus assuring even 
browning in all parts of the oven. 

Remainder of the Presteline refrig- 
erator line is the same as that shown 
at the January market. New standard 
range line models will be introduced 
in the fall, it was indicated. 


—___— 4 


" aa MOR 


Model LHB 


a 
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= CRYSTAL-FLO PRODUCTS CO. = 


320 N. LEONARD AVE. . 


From Carbonated Drinks 
With the 


CRYSTAL-FLO 


CARBONATOR 


The improved and guaranteed Crystal-Flo 
Carbonator provides completely automatic 
carbonation, furnishing the highest quality 

sparkling water at extremely low cost. 


CRYSTAL-FLO OFFERS THESE ADVANTAGES: 


Engineering and design proven by thousands in use. 

Safety cut-off switch stops motor when water 
supply is cut — prevents pump damage. 

Compact size — fits any location. 

Stainless steel tank — long life construction. 

No belts or pulleys. 

Quiet operation. 

Complete, ready to install. 


Crystal-Flo operating and 
maintenance costs are 
unusually low. 

Dealers are enthusiastic; 
users completely satisfied © 
witi the new Crystal-Flo 
Model ‘‘LHB."’ For more 
sales, greater profits, 

get the facts today. 


WRITE FOR - 
FREE BULLETINS 


ST. LOUIS 3, MO. 
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Problems With Open-Type Cases 


Hickox Points Out Necessity of Holding Closley-Controlled 
Temperatures and of Using Proper Methods of Defrosting 


ST. LOUIS — “The dealer 
serviceman who thinks he knows all 
there is to know about the installa- 
tion and maintenance of self-service 
refrigerated fixtures, and doesn’t have 
to learn anything more, is heading 
for trouble.” 


or 


of meat merchandising came danger- 
ously close to complete failure. Not 
a few stores went from a self-service 
operation back to complete service. 


Refrigeration’s Part 


that has been given to self-service 
by the use of such cases. 

“A perfectly designed and built 
refrigerated fixture becomes an in- 
efficient sales medium for a mer- 
chant or user if poor consideration 
is given by the seller or installer to 


“Studies made by numerous i i, 

That was the essence of the mes groups, including refrigeration equip: {egies Gini, aeckeneles, and instal 
sage given to those attending the sent and fixture manufacturers, jation methods . 

peg boron eas to = finally revealed that proper refrig- “The Suture also will lose its 

ASE CORIOMNE es soeree eration of the product throughout its orrectiveness if the user is not 


and Conference here by Les Hickox, 
field application engineer, Tyler 
Fixture Corp. 

Hickox spoke on “Refrigeration As 
It Applies to Open Type Commercial 
Display Cases.” 

Self-service handling of perishable 
food items—-even fresh meats, is no 
longer in the “experimental” stage, 
Hickox said, but there is still much 
being learned every day about proper 


entire process until ultimate sale, 
was of prime importance. The total 
result of the various studies made 
indicated the need for additional re- 
frigeration in meat cooler, refrig- 
erated cutting and packaging rooms, 
refrigerated storage for pre-packed 
items prior to display and open-type 
refrigerated fixtures for mass mer- 
chandising to be maintained at a 
maximum temperature of 32° F. 


thoroughly cognizant of its intended 
use, shortcomings, if any, or prac- 
tices which if employed by him may 
be detrimental to its over-all effi- 
ciency.” 

Self-service type open display 
cases have been made with a variety 
of evaporator designs, the speaker 
pointed out. Some of them are as 
follows: 

1. The gravity coiled case with 


1912 Kienlen Ave. ° 


St. Lovis 20, Missouri R808, 


Panel Discusses Problems That Arise In the Field 


“Information Please" sessions with questions answered by a panel of experts has 
proved to be a popular feature of the Educational Conferences and Exhibits sponsored 
by the Refrigeration Equipment Manufacturers Association and the Refrigeration Service 
Engineers Society. The above panel functioned at one of the sessions of the recent 
Midwest conference held in St. Louis. Left to right are L. W. Larsen, Tecumseh Products 


Dr. W. O. Walker, Ansul Chemical Co.; B. L. Britt, Wagner Electric Corp.; 
Ed Kellie, Aminco Refrigeration Products Co.; and Ed Ince, Marlo Coil Co. 


Co.; 


their application or design, are af- 


Not on a Defrost Cycle 
fected by air currents and drafts,” 


refrigeration application for such “These requirements demanded the , , “ 
ak oi full seuiieadia of the ingenuity of °°! behind mirror. he explained. “All, with the excep- 0 one Comes Sete, th 
Pointing out that “the most criti- fixture designers and refrigeration 2. Plate coils, sides, bottom ends. tion of produce cases, present frost Serviceman naturally cannot operat 
cal of all the perishables is, of course, engineers for it was not a simple 3. Forced draft with air move- and defrost problems. Most makes pe A = on a defrost cycle,” Hicko ( 
fresh meat,” Hickox said that “the chore to overcome all of the na- ment front to back. of fixtures have minor or major op- : oe yeetiey sa ae —- hi 
refrigeration industry was caught un-_ tural forces opposing the successful 4. Forced draft with air movement erating difficulties such as uneven ™US provided to defrost th all 
prepared by a fast moving, aggres- operation of such equipment.” back to front. temperatures or fluctuation tempera- eS guar Merve. is 
sive group of food merchandisers. In Hickox said that while a certain 5. Forced draft with air introduced tures. All this adds up to more The interval must be set so a 
the early days of self-service meat amount of temperature variation or from bottom under product. responsibility on the part of the re- to prevent a product temperatur: be 
merchandising our industry was as- latitude is allowable in dairy, deli- 6. Forced draft with air introduced frigeration serviceman. rise which might be detrimental. To dr 
sured that refrigeration of the cut catessen, and produce cases, this from ends. achieve this the evaporator must be de 
and wrapped product was far less is not so with self-service meat dis- Regardless of the type of system Temperatures Butchers Want oe at a temperature below op 
important than accessibility and dis- play cases. employed there are several difficulties ss ‘ : aii f ca 
play advantages. “Don’t use a dairy or delicatessen encountered which are common to Refrigeration servicemen must erefore, with an evaporator oi to 
“Because we operated and sold’ case for a fresh meat application,” them all, said Hickox. divorce from their minds the old ample capacity to handle peak te pe 
equipment on that premise, this type he warned. “Remember the damage “All open fixtures, regardless of thinking that any temperature be- and to afford rapid recovery, it wil! su 
andundiciigabtitianc pan gw tween 34 and 44° F. in an open’ be necessary to operate on a close ab 
meat case is satisfactory or that differential in as high a range as me 
the butcher doesn’t know what he possible and still maintain required 
2s to 
= | wants. case air temperature. When operated is 
rad Hac me “The butcher does know what he Within this range, the defrost prob- 
_ wants. He wants his packaged meat lem is lessened. mi 
, | displayed in and surrounded by air “Live frost (with frozen condensa- ha 
t¢ BECOMING MOrF AND _ temperatures of 32°. This tempera- tion) can generally be removed by en, 
_ ture is critical! Very little latitude prolonging the condensing univ off ca 
satel — , is allowable. cycle for several brief periods a day dif 
& “At 28° and lower, red meat will with an ordinary timer. Generally fre 
> lose color, acquire dark spots, and ‘Speaking, several brief periods per ca, 
j ultimately turn completely black. At 4@Y are more satisfactory than a ter 
é‘ | temperatures above 35° excessive ‘ingle long period, for product tem- po 
) | bleeding, package deterioration, and Perature is not allowed to rise. ph 
) _ ultimate discoloration will result. A Open dairy and delicatessen cases, 
j | continuous fluctuation between the Hickox explained, offer less difficult Be 
- | two temperatures will also have a problems. The temperature range is ' 
BECAUSE OF NEW ADDITIONS TO THE LINE | similar effect. (Concluded on next page) , 
ae ; 3 ; 7 - er 
€ . y | ab! 
‘ y . Po 
2, 4, 6, 8-Ton Packaged Units | resenting tHe NEW P. H.«‘sHOWMAN” LINE thi 
’ res 
ae 
DOUBLE DUTY ‘‘GRAD-U-MATIC” DISPLAY CASES ani 
. 10 and 15-Ton Central Type Package Units ) . o 
ne * . Ml a\ \ vic 
, i its —/,H.P. Thru 40 H.P | cl =i) \ | 
Condensing Units —'/aH. P. Thru es oa mt \ . 
¥ r= oy G 
; I 
> Elke 
ac) 
se 
ret 
THE 10 FOOT MODEL ple 
REMOTE fre 
SN ° (Also available in 6’ and sul 
esigned fo ome | 
INCREASE SALES [iaaununos th 
Beautiful New Molded ot! 
THRU BETTER VISION — DISPLAY een eee fri 
aii ne AND REFRIGERATION ae ee ee 
y wee , . ; _ 
. he ae hea 10 and 15 Ton Evaporative Condensing Units, Water Cooled Condensing Units At last! A display case that's designed in every detail Triple Thermopane 
ir-Conaitioning Units Cooling Towers and Air Y H.P. thru 40 H.P. to help you increase sales! “Non-Fog" Front Glass. 
Handling Units It's the new Puffer-Hubbard “Showman” Case . . . All Porcelain Exteriors : 
finished in lifetime porcelain and stainless steel . . . and Interiors with 
‘strib h f é streamlined to the nth degree to focus your customers’ Stainless Steel Trim. 
Distributors have long known of the Wnona attention on the products you have to sell! Fluorescent “Non- 
: It's the new case with maximum interior display areas! _ Glare,” Ne-Shadow 
unsurpassed quality and performance With full vision, Triple Thermopane (non-fog) front Lighting. 
record of Curtis equipment. Now, because : glass! With dual fluorescent (no-shadow) lighting! “Grad-U-Matic’’ Tem- 
H $ *.3 And the “Showman” Case will keep your meats and perature, Humidity and 
of the strong continued National Advertising WG dairy products in the most appealing, saleable condi- Ae Vow Conivel. 
A ce tion. It's equipped with “Grad-U-Matic” Air Condi- Maximum Display Area ‘ 
Campaign, users of air conditioning are FULL PAGES IN tioning! The exclusive Puffer-Hubbard feature which | 
; ; : practically eliminates shrinkage, spoilage and discolor- 
asking for Curtis. They know it as a ation . . . through effective control of Temperature, 
sliina aiailhaa ; s Time Newsweek Humidity and Air Flow! 
q YP , Sucnin9 and many other publications tortor Betton. 
, — —— coe , The “Showman” will also help you increase profits! 
This broad line permits Curtis distributors to f ] reacuin ‘Through the increased efficiency of your clerks! 5 baie 
s ae P i % Through lower upkeep and operating costs! Through 
handle air-conditioning jobs profitably. | — the longer life of the case itself! See it for yourself asap 
pairy-peuica- = Today! $LO-DOUGH 
| TESSEN CASES RETARDERS | 
PASS-THRU FOR FULL COLOR BROCHURE DRY BEVERAGE , 
ate CONDITIONING Ss: a | CABINETS W R t T t T oO D A Y COOLERS ' 
48 Ae eae. oe . 
CURTIS REFRIGERATING MACHINE DIVISION JF ~. r : 
of Curtis Manufacturing Company é a P he 
UFFER-FAUBBARD MANUFACTURING CO. 
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Exhibits at Educational Show--Next Stop, Long Beach, Calif. 


D olays at the REMA-RSES educational exhibits must be designed to help contractor$ and servicemen in their work. 
| series will be held at Long Beach, Calif., 
o «J. W. Robinson (right) of Little Rock, Ark., 
driers, and back-seating 
v es and other refrigeration accessory items were displayed by Alco Valve Co. 
Alco — H. ‘erty, Gurtiagton, lowa. 


c densers, evaporators, accumulators, 


hesennd Warren Hull, 


Nov. 17-19. Pictured here are two St. 


Ri frigeration Problens In Open-Type Cases-- 


(Concluded from preceding page) 
higver and the difference between 
allowable minimums and maximums 
is .onsiderably greater. 

‘owever, consideration must still 
be given to location in relation to 
drafts, and thought must be given to 
defrost problems. It is not wise to 
operate on a defrost cycle that would 
call for evaporator temperatures up 
to 10° F. even with a minimum tem- 
perature differential that would re- 
sult in case air temperature well 
above the desired maximum. A 
method of control and defrost similar 
to that employed with the meat case 
is required, the speaker stated. 

The open food case has presented 
many problems but most of these 
have to do with design, said the Tyler 
engineer. The operating and mechani- 
cal difficulties are not a great deal 
different from a closed chest-type 
freezer. Although any frozen food 
case naturally must be operated at a 
temperature below a critical high 
point, the low point is limited by the 
physical capacities of the system. 


~ 


Balance Load In Produce Case 


Open produce cases offer less of 
a problem, because they can be op- 
erated on a defrost cycle and allow- 
able temperature limits are higher. 
Possibly the most critical point of 
this application is load balance and 
resultant temperature’ differential 
and humidity. The condensing unit, 
coil, and refrigerant metering de- 
vices must be in harmony. 

“Condensing unit capacities should 
be balanced very accurately to loads 


on all open fixtures, particularly the 
produce case,” Hickox said. 

“In general there appears to be 
a tendency toward the thinking 
‘if a 1-hp. unit will do the job, a 
2-hp. unit will do it better.’ That 
thinking is not only erroneous, it is 
dangerous. All open-type equipment 
necessarily must be operated within 
narrowed limits and critical con- 
trol cannot be maintained with an 
unbalanced system.” 

Hickox offered the following gen- 
eral advice on open display case in- 
stallation and service: 

Make certain that valves have 
the required’ characteristics for 
multi-pass evaporators. 


Louis exhibits. 
listen as Edward Wright of the Wolverine Tube Div. points out 
valves made with Wolverine products. 
In the exhibit are L. W. Funk, St. Louis; R. H. Meyer, 


Next one in 
At the left E. W. Kelly (left) 
“modern design’ in 
(Right) Cutaways of expansion 


tions they may make on the installa- 
tion, maintenance, and servicing of 
their equipment. 

A major question from the floor 
asked ‘How much temperature fluc- 
tuation is permissible in open dis- 
play cases?” 

“In open equipment, you are con- 
trolling air temperatures,” it was 
pointed out. “Evaporator design is 
generally such as to hold within 
40° F. for a well-balanced system. 
It must be taken into considera- 
tion that in cases holding packaged 
meats, somewhat lower temperatures 
are needed to bring the temperature 
down to the proper point. 


4 — — 


Improper | 


valves will result in the by-passing © 


of some of the openings. 

Follow the recommendations of the 
display case manufacturer on super- 
heat settings. The manufacturer of 
the fixture has a reason for establish- 
ing these settings, based on the de- 
sign of the coil. 


Sizing Refrigerant Lines 


Take care in the sizing of refrig- 
erant lines, keeping in mind the 
factors of pressure drop and oil re- 
turn. The suction line should be as 
long as possible while still providing 
the correct velocities for good oil 
return. Use of an oil separator .is 
important, but the oil separator 
won't do the whole job. 

Extend more consideration to the 
advice of the fixture manufacturer, 
because these manufacturers all have 
a good reason for any recommenda- 


GE Meetings Help Dealers Meet Operational Trouble 


BRIDGEPORT, Conn. — General 
Electric major appliance distributors 
across the country are conducting a 
series of meetings designed to train 
retailers to handle operational com- 
plaints on refrigerators and home 
freezers arising primarily as a re- 
sult of hot summer weather. 

Dealers are also being trained to 
service new models of G-E freezers, 
the magnetic door refrigerator, and 
other combination and standard re- 
frigerators. 

To help distributors with the train- 


ing program, General Electric’s prod- 
uct service division is issuing a pack- 
aged program containing suggested 
presentation material, details of 
meeting planning, and a new service 
manual which covers every refrig- 
erator manufactured by the company 
since the war. 


The 80-page book describes and | 


illustrates all models, takes up cabi- 


net.adjustments, parts and machine | 


replacement procedures, and other 
pertinent service information. It will 
be made available to retailers. 


EASIER TO 


REVAMPED WITH (me 
NEW TYPE FACES wa 


Se 
HSA 52 ics) 44) 
1930 


READ! COMPLETELY | ~~ 


Here's Your New Edition of 


= HARRY ALTER’S 
| DEPENDABOOK 


No. 153 


Fic WORRY ALTER Cine 


ir" 


sy tng 


amas tie io 


ILLUSTRATES, DESCRIBES AND PRICES* OVER 9,000 


REFRIGERATION 


~ AND 


PARTS SUPPLIES 


*some items up to 60% 
below regular prices 


coves bebe: WHOLESALE ONLY 


WRITE ON YOUR LETTERHEAD TO 


Vm 
THE HARRY ALTER co. 


1728 S. MICHIGAN AVE., CHICAGO 16, ILL. - 
“Service Doesn’t Falter When It Comes From Harry Alter” 


134 LAFAYETTE ST., NEW YORK 13, N.Y. 


Johnson Service Co. Names 
3 to Engineering Posts 


MILWAUKEE—In more definitely 
outlining the work of the various sec- 
tions of its engineering department, 
Johnson Service Co., manufacturer 
of automatic temperature and air 
conditioning control systems, has an- 
nounced the designation of Otto 
Scharf as chief development engi- 
neer, Harold W. Alyea as chief field 
engineer, and Henry F. Wohrer as 
chief test engineer. 

Johnson's engineering department 
is headed by chief engineer Carl] A. 
Otto. 

Although the new section chiefs 
have been engaged in their present 
work for some time, recent clarifica- 
tion of department procedures re- 
sulted in the redefining of their 
duties. 

Other recent personnel changes in 
the Johnson organization include the 
transfers of the following sales per- 
sonnel: 

Camden G. Conaway, Jr., from 
Greensboro, N. C. branch office to the 
Charlotte, N. C. branch; J. P. Patter- 
son from the Toronto office to 
Calgary, Alta.; Robert Malcolm from 
the Seattle branch to the Vancouver 
office; G. L. Oswald from Chicago to 
the Kansas City branch office; and 
Jack Clark from Greensboro, N. C. 
to the Richmond, Va. branch. 


Fla. Drugstore Adds Cooling 


ST. PETERSBURG, Fla.--A 5-ton 
air conditioning system has been in- 
stalled in Warren's Northside 
Pharmacy at Ninth St. N. and 
Seventh Ave. here, Leslie E. Warren, 
owner, announced rec pently. 


Sales Associates in 1947. 


Johns Sales Associates 
Gets Additional Lines 
In Expanded Operation 


NEWARK, N. J.—T. W. Binder, 
manager of Johns Sales Assoicates, 
manufacturers’ sales agent, of 1031 
Broad St., here, has announced that 
his firm was recently appointed 
national sales agent for Temp-Rite- 
Aire room conditioners, Floco 
thermostatic expansion valves, and 
Koldwave water, soda, and beer in- 
stantaneous cooling coils. , 

Until now, Johns Sales Associates 
has confined its sales activities 
to New Jersey and New York state. 
It will continue to act as_ sales 
agent in this territory for Jordon 
Refrigerator Co.; Supreme Metal 
Fabricators, Inc.; Coolstream Corp.; 
Techniflex Corp.; Airserco Mfg. Co.; 
Aminco Refrigeration Products, Inc.; 
Delavan Mfg. Co.; and Heat Ex- 
changers, Inc. 

Johns Sales Associates has_ re- 
cently moved to larger quarters at 
1031 Broad St. 

Johns Sales Associates has also 
been appointed as national sales 
agent for the sale of the component 
parts, tools, dies, and fixtures, for- 
merly owned by United Motor In- 
dustries, for the manufacture of the 
United condensing units. 

Harold Binder, president of Johns 
Sales Associates, says that business 
so far this year is more than twice 
that of a similar period last year. 

T. W. Binder was formerly presi- 
dent and Harold Binder was formerly 
vice president of the American Coils 
Co., prior to their forming Johns 


MORE FOR LESS! 


OFFER MORE BTU’S FOR LESS MONEY. hese savings 


are the results of extensive engineering and the 
development of a newly patented KRAMER coil con- 


struction (Pat. No. 2,462,511). 


The traditionally high 


standards of KRAMER quality are maintained. 


GUARANTEED RATINGS are based on tests made in 


accordance with accepted standards. 


BUILT-IN HEAT EXCHANGERS are an integral part 


of all units. 


FEELER BULB LOOP extending outside the case, facilitates 


easy mounting of the feeler bulb between the coil and 


heat exchanger. 


NO RUSTING with ati aluminum cases. 


DIE STAMPED handsome cases. 


TWO ADJUSTABLE LOUVERS permit diffusion of the 


air stream. 


STANDARD EXPANSION VALVES can be used. Units 


are designed for normal pressure drop, external equal- 
izers are not required. 


Write for Bulletin KT180 


KRAMER TRENTON CO. Trenton 5, NV. 


THERMOBANK -COOLMASTER -RADIAL UNITS - PANEL UNITS - CUBERS - FINNED COILS - BARE TUBE COILS - HEAT INTERCHANGERS - 
CONDENSERS Air Cooled, Water Cooled, Evaporative - WATER COOLING EVAPORATORS - BLAST COOLING COILS - BLAST HEATING COILS. 
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1949 Pattern of Equipment Sales In 30 Areas 


of World Trade 


*Amount under $500. 


ay 


& 


% replace it right with Kanco 


New- British 
Schedule Canada foundland Mexico Guatemala Honduras Salvador Honduras Nicaragua Costa Rica Bermuc , 
B No. 1949 1949 1949 1949 1949 1949 1949 1949 1949 19.9 
705710 Electric household refrigerators ............ $ 99,000 $ 64,000 $ 818,000 $258,000 $1,000 $192,000 $159,000 $ 57,000 $ 29,000 $131,00) ; 
705720 Condensing units, not over % hp. ........ 788,000 500 949,000 2,000 = 2,000 3,000 3,000 2,000 3,09 , 
705755 Electric household refrigerator parts ...... 5,550,000 2,000 440,000 12,000 1,000 6,000 5,000 5,000 7,000 9,0°9 
Compressors and condensing units (com’]) 
764615 ce) eae ere 850,000 . 187,000 3,000 1,000 2,000 2,000 2,000 1,000 5,0: 9 
764620 Cover 9 Be. Cee SB BD. nk sc vcec ccscres 67,000 ee 51,000 5,000 * * — ro, * 1,0:9 
764630 Over 3 lip. through 10 lp. ........06. 5.065 402,000 1,000 61,000 6,000 7,000 13,000 2,000 2,000 
764650 i weaned we Rhee Cede ek ates 438,000 12,000 230,000 10,000 2,000 3,000 2,000 pas 2,0.9 ' 
764710 Centrifugal refrigerating units ............ 58,000 : 26,000 wih an vs we 3,000 t 
764730 Absorption and adsorption steam : 
jet refrigerating units .................... 7,000 50,000 * Aw , 
764810 Evaporative condensers and receivers ...... 56,000 69,000 ne ae 3,000 A 
764830 Condensers except evaporative and revrs... 79,000 it 27,000 2,000 ae * ies we ¢ 
764910 Heat transfer equipment .................. 133,000 1,000 49,000 1,000 er 2,000 ae 1,000 1,000 2,0 ) S: 
TO00G0 Tee WANING GUUIDMOAE ... 6c ccc ccccccicess 209,000 2,000 389,000 61,000 2,000 24,000 23,000 6,000 10,000 7,0) » 
pe eee ere ae 113,000 3,000 178,000 500 — » 1,000 aes 3,000 2,0:'9 
765610 Self-contained commercial refrig. equipment 411,000 16,000 311,000 66,000 1,000 38,000 37,000 25,000 12,000 28,0: ) 
ee eee oe or ee eee ee eee 114,000 : 66,000 1,000 oe 1,000 2,000 2,000 1,0 ) bi 
Self-contained air conditioners F 
I iis ci ebeiescacccnsexnerses 9,000 96,000 8,000 1,000 4,0 ) C 
765750 a re ee ae eee 109,000 nnvd 229,000 een 3,000 sate 1,000 ale i 
765910 Mechanical commercial refrigerators ....... 33,000 4,000 102,000 9,000 3,000 23,000 2,000 2,000 8,0) 
FTORGIO ~AUEEIOTY GCOUIDPINOME ook ccc ccevivecivess 1,454,000 4,000 550,000 5,000 13,000 9,000 9,000 5,000 6,09 
766030 Parts for foreign assembly ................. 758,000 500 100,000 6,000 1,000 2,000 mae iis 2,0:.9 
TOGDEO TRGRIBCOMIONE POPES .ncccicssccccesrevescens 445,000 1,000 103,000 2,000 ety 3,000 6,000 4,000 2,000 3,09 
EE ey aria Cia ba beGs.04 28 Wide 6 oad oRaw soe ED $12,182,000 $111,000 $5,081,000 $449,500 $6,000 $307,000 $288,000 $120,000 $84,000 $214,019 
*Amount under $500. 
Dominican Leeward 
Schedule Panama Canal Zone Bahamas Cuba Jamaica Haiti Republic Islands Barbados Trinids.| a 
B No. 1949 1949 1949 1949 1949 1949 1949 1949 1949 1929 
705710 Electric household refrigerators ........... $348,000 $ 61,000 $ 44,000 $3,413,000 $40,000 $ 50,000 $204,000 $ 8,000 $16,000 $19,000 
705720 Condensing units, not over % hp. ........ 14,000 ht 1,000 78,000 1,000 2,000 9,000 Ae 500 2,000 
; 705755 Electric household refrigerator parts ...... 15,000 11,000 5,000 201,000 3,000 2,000 9,000 500 1,000 6,000 f 
; Compressors and condensing units (com’]) 
a 764615 Te MI 2. 6G Sissies he eeedeewesases 15,000 - Sea 204,000 ois 500 10,000 
7 764620 Over 1 hp. through 3 hp. ............... 10,000 2,000 3,000 13,000 ° 1,000 7,000 500 
764630 wer S he. through 10 Ae... ccc cccess 7,000 11,000 8,000 24,000 1,000 500 1,000 
: 764650 Re ee eee 17,000 6,000 6,000 42,000 3,000 1,000 19,000 
; 764710 Centrifugal refrigerating units ............. ea 26,000 7 * [ 
: 764730 Absorption and adsorption steam 
DOE TOSPIBOTACION WEES occ kiccccencecsivns Zit see esi * * eis St 
764810 Evaporative condensers and receivers ...... 13,000 20,000 2,000 22,000 ees io 9,000 te 
764830 Condensers except evaporative and revrs... aie 1,000 3,000 12,000 1,000 * sess B. 
764910 Heat transfer equipment .................. 4,000 9,000 1,000 21,000 siay * 1,000 axe ae * B 
765050 Ice making equipment ..................46. 29,000 2,000 21,000 119,000 13,000 16,000 23,000 3,000 37,000 35,000 
Tepe «Be Ge ID ok ks isha vik cds sc tdrscens 4,000 * 2,000 30,000 1,000 2,000 ee is _ — 
765610 Self-contained commercial refrig. equipment 85,000 51,000 12,000 356,000 1,000 11,000 90,000 11,000 1,000 8,000 boast 
pe Ge Sr ee ere ree 1,000 * 36,000 ; 1,000 3,000 2,000 * 2,000 
Self-contained air conditioners 
E,W rs ciciavdransiscccecevncedens 5,000 1,000 5,000 128,000 1,000 8,000 2,000 < 
765750 I I I i ya Ph 0 62865 bSkR ke eS 5,000 oe 1,000 97,000 = 1,000 6,000 1,000 
765910 Mechanical commercial refrigerators ...... 60,000 4,000 10,000 170,000 1,000 12,000 10,000 ie ne 1,000 a 
TOROIO «=AUMIMEY GRUNGE oiccccc ccc ccc cee cece 27,000 8,000 3,000 221,000 4,000 9,000 23,000 500 1,000 2,000 
766030 Parts for foreign assembly ................ 4,000 6,000 48,000 44,000 na ake 4,000 ati es 
TOUee TROIS. TN oon vas bo dineiccccscdecccs 3,000 20,000 1,000 62,000 7,000 1,000 11,000 a 2,000 6,000 
ESE OE ae ee ee ee $666,000 $213,000 $176,000 $5,319,000 $75,000 $110,000 $449,000 $25,000 $58,500 $84,500 r 
*Amount under $500. 1 
i . 
Schedule N. Antilles F. W. Ind. Colombia Venezuela B. Guiana Surinam Ecuador Peru Bolivia Chile 
B No. 1949 1949 1949 1949 1949 1949 1949 1949 1949 1949 
705710 Electric household refrigerators ........... $395,000 $ 67,000 $ 499,000 $4,326,000 $37,000 $226,000 $ 75,000 $63,000 $209,000 
705720 Condensing units, not over % hp. ........ 13,000 1,000 9,000 32,000 oe 500 5,000 1,000 vie 42,000 
705755 Electric household refrigerator parts ...... 27,000 3,000 44,000 191,000 $ 5,000 2,000 11,000 29,000 2,000 31,000 
: Compressors and condensing units (com’]) 
764615 Te ee EE tis d ssa ci seesenss 8,000 500 77,000 129,000 * 1,000 22,000 - 35,000 
764620 CVGP 4D Ty TRON 8 MD. cei kcesssccces 7,000 5,000 5,000 58,000 500 13,000 1,000 15,000 
764630 Over B Wp; GPCR TO TA ook ccc cccevcns 11,000 29,000 29,000 54,000 7,000 5,000 oe 4,000 A 
764650 et IRE eee en eee 5,000 2,000 33,000 300,000 3,000 82,000 18,000 hi 
764710 Centrifugal refrigerating units ............. ‘ 5,000 47,000 * 7 
764730 Absorption and adsorption steam a 
SB eee ee Tree eee mies as 9,000 ae 6 a m 
764810 Evaporative condensers and receivers ...... 3,000 7,000 55,000 1,000 1,000 16,000 
764830 Condensers except evaporative and revrs... * = 1,000 17,000 mes 1,000 ae 
764910 Heat transfer equipment .................. 2,000 . 7,000 51,000 bes 1,000 2,000 ets 14,000 
‘ 765050 Ice making equipment ....................- 33,000 5,000 143,000 323,000 * 82,000 78,000 1,000 10,000 
” 0 ee ee eer ee ee ee reer 7,000 iene 2,000 32,000 re a * 3,000 = 49,000 
. 765610 Self-contained commercial refrig. equipment 98,000 14,000 161,000 1,546,000 3,000 4,000 24,000 11,000 5,000 41,000 
Se oe ve Nhe sSsRabeaececcebeaees 4,000 * 6,000 126,000 . 1,000 6,000 2,000 
Self-contained air conditioners 
765710 | SPAN e renee Tee eee ree eee 26,000 4,000 12,000 118,000 1,000 5,000 1,000 1,000 
765750 Se 8, MONE ere rer CCeee rer renee 3,000 3,000 70,000 — i. 48,000 clk ass 2,000 
765910 Mechanical commercial refrigerators ...... 33,000 — 29,000 786,000 2,000 500 16,000 1,000 1,000 11,000 
Tene “OEY GUIOEE ook Ga ccccecccicicccscss 112,000 4,000 172,000 397,000 hts 6,000 11,000 57,000 7,000 78,000 
766030 Parts for foreign assembly ................ 8,000 ses 74,000 54,000 _— Ai 25,000 12,000 dats 26,000 
po ee ee eee 8,000 1,000 63,000 147,000 1,000 2,000 4,000 22,000 1,000 28,090 
AAA SS So rs ea eae earn mre ee $803,000 $135,900 $1,381,000 $8,368,000 $11,000 $53,000 $471,500 $422,000 $81,000 $632,000 


precision-built for WATER COOLERS 


Servicemen everywhere rely on Ranco Replacement Controls to 
assure customers dependable, accurate, trouble-free service. You'll 
eliminate expensive call-backs, increase your profits on every 
service job—when you replace it right with Ranco. Ask your 
Ranco wholesaler to show you the eight Ranco models designed 
especially for Water Cooler installations. 


Kanco Dac, °°: 


Earlier this year, the NEWS published statistical tables showing 
the picture on exports of industry products to 103 trading regions for 
1947 and 1948. They were prepared by Eugene Hesz, international 
market analyst and instructor at the University of Detroit. With this 
issue, the NEWS begins publication of similar statistics compiled by 
Mr. Hesz for 1949 and based on government figures which recently 
became available. 

In the June 26 issue, the NEWS also began publication of a series 
of articles by Mr. Hesz briefly analyzing the latest developments relative 
to industry exports to trading areas of the world and foreign exchange | 
restrictions. This series will be continued in subsequent issues. 
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the recent Koch Refrigerators factory conclave Bill McShane, sales manager, is 
ribing the refrigeration in the Koch model 1407 frozen food case. Looking on are 
Glass, advertising manager; C. K. Litman, vice president; and Millard Mayer, 
pi. ident. Sales supervisors at right are Bill Kotel, Frank Kirk, Ed Stiller, Ronnie 
Gray, Wally Henry, Pat Conway, and B. K. Williamson. 


Standing on the lower frame of the new Koch series 3100 endless top display case to 

test its strength are Franklin Leininger, sales department; Ronnie Gray, Pat Conway, 

B. K. Williamson, and Ed Stiller, all sales supervisors; Chet Litman, vice president; 

Bill McShane, sales manager; Frank Kirk, Bill Kotel, and Wally Henry, sales supervisors; 
and Walter Schmidt and Martin Reade, engineering department. 


__. wows | Information Offered on 
Cooling In Breadmaking 


NEW YORK CITY — Information 


THE 


pei relating to temperature, humidity, 

air movement, and apparatus to ob- 
CAPACITIES tain desired results in breadmaking 
12 cu. ft. within the refrigeration range is pre- 
p+ og ha sented in the latest Application Data 


Section issued by the American So- 

ciety of Refrigerating Engineers. 
Methods of applying refrigeration 

to the storage of ingredients, acces- 


For information write 


EMIL STEINHORST & SONS, UTICA, N.Y. 
Established 1908 


sories, and wrapping machines are 
also considered along with dough 
mixer cooling, ingredient water cool- 
ing, and air conditioning. 

Besides illustrations, the six-page 
pamphlet contains tables giving typi- 
cal equipment specifications and 
range of temperature and humidity 


MOTOR-BASE 
ADAPTERS 


A combination 
hard to beat: a 
rraet"af motor "410% se-—I01-0 


adapters to ‘% to! hp.—102-C for a fermenting room. 
make it fit. 1 to 3 hp.—103-C “Refrigeration In Breadmaking,” 
otherwise known as AD-49, was 
SERVICEMEN SEE YOUR JOBBER written by W. J. Hoffman, president 
Motor Adapter Corporation of the Arctic Engineering Co., Inc., 


New York City. Copies may be ob- 


4730 JOY ROAD tained from ASRE offices, 40 West 


DETROIT 4, MICHIGAN 


40th St., here, at 40 cents each. 


ATTRACTIVELY PRICED FOR THE 
ORIGINAL EQUIPMENT MANUFACTURER 


onstiaet ied COOLI a G 
TOWER 
58. PUMP 

i: o>"! 4 GPM per TON 


@ ACCURATELY MEASURED FOR 1 AND 2 TON COOLING 
TOWERS 

@ EQUIPPED WITH HYDRAULICALLY BALANCED BUILT-IN BY- 
iad 

e 


PASS. CONTROLS EXACT AMOUNT OF WATER DELIVERED 
ALL NAVAL BRONZE HOUSINGS WITH MONEL WORKING 


PARTS 
QUIET, SMOOTH RUNNING. BEARINGS REQUIRE NO 
LUBRICATION 

@ AVAILABLE AS MOTOR DRIVEN UNITS 

SEND FOR 


ECO PUMP 


mete =ECO ENGINEERING CO. 


qtanatastares of . 7. ‘ ee & 
re ng hy 12 New York Avenue © Newark 1.N. J. 
Home & Marine use. 
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Edelmuth at Whiting - - 


(Concluded from Page 1, Column 5) 


dent and general manager of Whiting 
Appliance Co. 

Under the new Whiting Appliance 
Co. setup, all facilities and advant- 
ages of Artkraft and Baltimore 
Porcelain and their affiliated com- 
panies are available. Heretofore, 
these facilities for private brand 
merchandise were open only to de- 
partment stores and large chain 
groups, but Whiting Appliance Co. 
now offers them to the independent 
dealer. 

Edelmuth, who was executive vice 
president of Thayer, Inc., prior to 
joining Whiting, has a long and ex- 
tensive background in special brand 
merchandise. He began his experi- 
ence in the private brand merchan- 
dise field when, for some years, he 
headed the major appliance division 
of the Associated Merchandising 
Corp. Edelmuth’s headquarters will 
be in Baltimore. 


R. E. MERCER 


Sales manager who will head up 
operations in the new Kalamazoo 
Stove & Furnace Co. program 
calling for distribution through a 
distributor-dealer setup in 35 states. 


* * * 


Kalamazoo Stove Plan- - 


(Concluded from Page 1, Column 2) 
laundry line “package’’ with washers 
in both standard and automatic 
styles, and driers. 

In the new distribution program 
Kalamazoo will have a southwestern 
regional office in Memphis, under the 
direction of W. H. Armstrong; a 


southeastern regional office in Birm- | 


ingham, Ala., under W. C. Allen; an 
eastern regional office in Washing- 


ton, D. C., and a northwestern re- | 


gional office in Minneapolis, the latter 
two not being manned as yet. 

Each regional manager will have 
three line salesmen who will work 
with four distributors. They will be 
committed to spend one week in each 
distributor’s territory, working with 
distributor salesmen and dealers. 

A program of sales training, na- 
tional advertising, and local news- 
paper cooperative advertising is 
planned, Mercer declared. 


Beach Moves Up In 
York Service Dept. 


YORK, Pa.—Ralph L. Beach, who 
has been associated with York Corp. 
since his graduation from Kansas 
State college in 1926, has been pro- 
moted to assistant general service 
manager of the air conditioning and 
refrigeration firm, according to John 
R. Hertzler, vice president and gen- 
eral sales manager. 

Prior to his new assignment, Beach 
had been serving as engineer man- 
ager and district engineer of York’s 
southern district at Atlanta. 

Hertzler said that Beach will as- 
sist Roger H. Dowling, general serv- 
ice manager, in guiding the firm’s 
extensive service organization. 


Available from 
1/2 to 10 H.P. 


CLEANABLE 
DOUBLE-TUBE 

COUNTER-FLOW 
WATER-COOLED 


Write for literature 


H. itead L Mitchell 


BESSEMER BLDG. 
PITTSBURGH 22, PA. 


employed by Local 250 as business 
United Association agent for its Refrigeration Branch. 
It is understood that all matters re- 
lating to members of the branch, in- 


To Repr esent Employ es cluding dispatching, will be handled 


from his office. 
Of L. A. Contractors In addition, the Refrigeration 
Fitters Protective Association was 
to be dissolved and all its assets 


LOS ANGELES—In elections con- tnsnad over ta tees 26. 


ducted here recently by the National , 
Labor Relations Board, Los Angeles | 
area refrigeration servicemen author- | 


— Association Local 250 to | ASSISTANT TO 
: CHIEF INSPECTOR 


represent them in collective bargain- 
Must be technically trained and ex- 


ing with the Refrigeration and Air 

Conditioning Contractors Association 

of Southern California, Inc. perienced refrigeration engineer with 
2. A union-shop agreement between thorough knowledge of machine shop 

the Refrigeration Branch of Local inspection and compressor assembly, 


as well as complete sealed refrigera- 
250 and the 3¢ members of the con- tion systems. Prefer man 30 to 40 


tractor association in the bargaining years. Salary commensurate with 

unit earlier found appropriate by the | qualifications. 

NLRB. Box 3514, Air Conditioning & 
Negotiations for a new agreement Refrigeration News 


to supersede the one signed for 1947 
with the former independent Local 
508 will be entered into shortly, ac- 
cording to Neal S. Templin, execu- 
tive secretary of the contractor as- 
sociation. 

The representation election was 
held following settlement of a long- 
standing jurisdictional dispute among 
union groups. The dispute ended 
when all or most of the members of 
Local 508 and the Refrigeration 
Fitters Division of Teamsters Local 
986 transferred their membership to 


Local 250. HIGH 
(About three years ago, members | AND 
of Local 508 formed the Independent | yt nnd 


Refrigeration Fitters Protective As- 
sociation, Inc. Later, they became 
members of the Teamsters Ware- 
housemen’s Local No. 986, and fin- 
ally went back into the UA as mem- 
bers of Local 250.) 

Local 508 then filed a motion with 
the NLRB to have its name removed 
from the ballot in the representation 


LARKIN 
WALL 
HUMI-TEMP 


Quality speaks a language every- 


election, which was conducted by the body understands. Wholesalers, 
board under a petition filed by the dealers, and users alike know that 
contractor association. the name Larkin means quality— 
The motion was granted so that of workmanship, materials, and 
the ballot would permit eligible em- performance. e 
ployes to vote either for Local 250 Manufacturers of the original Cross-Fin 
or no union to represent them in Coil — Humi-Temp Units — Evaporative 
collective bargaining with the con- |  2"4wiGhing Waits and Galen Sine ta 
tractor association’s negotiating com- | pansion Water Coolers — Steel Vacuum 
mittee. Plate Coils — Heat Exchangers. 


In the union-shop election con- 
ducted later, employes voted 118 to 
seven in favor of the proposition. 

F. V. McKenney, formerly business 
representative of Local 508, is now 


: 


Dryness is a critical 
requirement in the specifications 
of ANSUL Refrigerants and AN- 


SUL Refrigeration Oils. To safe- 
guard the dryness of Ansul Refrig- 
eration Products, specially designed 
container-drying and product-de- 
hydrating equipment is used to 
eliminate the last trace of moisture. 

Moisture in refrigeration systems 
results in the formation of ice, rust, 
sludges, and contributes to the de- 
velopment of other impurities and 
complications. These seriously in- 
gg = the proper operation ' 
of a refrigeration system. on 

ANSUL Technicians have pre- MT 150 OF 
pared a series of bulletins on the 
effects of moisture and other for- ; . 
eign matter in refrigeration sys- leading refrigeration whole- 
tems. Copies may be obtained from salers everywhere. (If you 
ANSUL wholesalers or by writing require a higher viscosity 
directly to Ansul Research. oil ask for ANSUL 300.) 
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The All-Temperature Re- 
frigeration Oil—is sold by 


U CHEMICAL COMPANY 


A REFRIGERATION DIVISION, MARINETTE, WISCONSIN 


ANSUL SULFUR DIOKIDE, ANSUL METHYL CHLORIDE, ANSUL OIL, KINETIC’S “FREONS’ 
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PATENTS 


Week of January 24 
(Continued) 


2,495,228. REVERSIBLE REGULATING 
VALVE SYSTEM. Robert U. Berry, East 
Orange, N. J., assignor to General Electric 
Co., a corporation of New York. Applica- 
tion July 17, 1947, Serial No. 761,704. 5 
Claims. (Cl. 236—1.) 


- 


inc } s 
ae ee 
2. A heat exchange fluid reverse circu- 
lation control having in combination a 
pair of flow control valves having separate 
thermostatic bellows operating means, one 
of said bellows means having connec- 
tions for opening the corresponding valve 
upon a rise in a temperature condition 
and the other of said bellows means hav- 
ing connections for closing the corres- 


ponding valve upon a rise in said tem- 
perature condition, conduit means _ inter- 
connecting said valves to separately con- 
trol parallel flow paths, and a pair of 
check valves operable in opposite direc- 
tions, each connected in a corresponding 
one of said flow paths for selectively 
rendering the corresponding condition re- 
sponsive valve effective only upon flow 
in a corresponding direction. 


2,495,272. INVERSE AUTOMATIC FLOW 
REGULATING VALVE SYSTEM. Walter 
oO. Lum, Livingston, N. J., assignor to 
General Electric Co., a corporation of 
New York. Application July 17, 1947, 
Serial No. 761,675. 8 Claims. (Cl. 236—1.) 


5. A fluid circulation control having in 
combination conduit means providing a 
pair of fluid flow openings for connecting 
said control in a single fluid path and 
a pair of branches extending in parallel 
between said openings for circulation of 
fluid therebetween, means for directing 
fluid flowing through said path in one 
direction solely through one of said 
branches and fluid flowing in the oppo- 
site direction solely through the other 
of said branches, a pair of separately 
operable flow control valves each ar- 
ranged to control the flow of fluid in 


a corresponding one of said branches, 
— 


i 
> »\ ” 
+ 


each of said valves having means for 
normally biasing the valve to a closed 
position, and automatic means responsive 
to a variable condition for separately 
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and progressively opening a correspond- 
ing one of said valves in response to 
variations in opposite directions of said 
condition. 


2,495,327. OPEN TYPE DISPLAY RE- 
FPRIGERATOR. Hubert Hardin, San 
Antonio, Tex., assignor to Ed Friedrich, 
Inc., San Antonio, Tex., a corporation of 
Texas. Application Jan. 10, 1947, Serial 
No, 721,402. 1 Claim. (Cl. 62—89.6.) 
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CLASSIFIED ADVERTISING 


“Positions Wanted" $5.00 
Limit 50 words. 10¢ per 


RATES for 
per insertion. 
word over 50. 

RATES for all other classifications $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fled style. Box addresses count as five 


WANTED: EXPERT commercial refrig- 
eration repair man to buy half interest in 
a well-established appliance business. Lo- 
cated fifty miles from New York City in 
the Lake region. For information write 
BOX 3523, Air Conditioning & Refrigera- 
tion News. 


MANUFACTURER OF refrigeration hard- 


words, other addresses by actual word . 
4 ware seeking sales representative for 
count. Please send payment with order. Texas and Louisiana. Only experienced 
personnel need apply. BOX 3525, Air 

POSITIONS WANTED Conditioning & Refrigeration News. 

CAREFULLY SELECTED group of | MANUFACTURER OF refrigeration hard- 
trained men, graduates of reliable and ware seeking sales representative for 
Ohio, western New York and _ western 


well established trade school now avail- 
able to fill positions in the radio or 
refrigeration field. Willing to travel any- 
where. Why not fill that vacancy with an 
efficient and reliable man? Write EAST- 
ERN. TECHNICAL SCHOOL, 888 Purchase 
Street, New Bedford, Mass. 


MANUFACTURER'S REPRESENTATIVE 
to represent recognized — refrigeration 
manufacturer in the eleven western states 
with headquarters in -San_ Francisco. 
Successful sales record with well known 
member of REMA. Good appearance and 
the best of references. BOX 3517, Air 
Conditioning & Refrigeration News. 


YOUNG GRADUATE, M.E., 35 years old 
with 10 years experience heating & air 
conditioning. Equipment design, applica- 
tion engineering, service, installation and 
sales. Desires position with established 
firm or in forming company where oppor- 
tunity is unlimited. Plan trip thru Mid- 
west, North Central & Northwest in July. 
Will make personal contacts. BOX 3522, 
Air Conditioning & Refrigeration News. 


ENGINEER—AIR conditioning, refrigera- 
tion, heating and ventilating. 15 years 
experience in the design, specification 
writing, estimating, supervising and sell- 
ing air conditioning, refrigeration, heating 
and ventilating equipment and systems. 
B.S. degree. Registered. Desires engi- 
neering or sales engineering position in 
St. Louis area. BOX 3524, Air Condition- 
ing & Refrigeration News. 


YOUNG EXECUTIVE, 34 years old, ad- 
ministrative experience. 14 years in 
domestic and light commercial refrigera- 
tion and relating appliances at manufac- 
turer’s level. Full member of A.S.R.E. 
Desires position as service mgr. or ass't. 
Married. Prefers central or midwest area. 
BOX 3528, Air Conditioning & Refrigera- 
tion News. 


POSITIONS AVAILABLE 


RESEARCH ENGINEER. Well known 
manufacturer in Middle West has posi- 
tion for experimental and research engi- 
neer. Experience with low side heat 
transfer equipment necessary. Write giv- 
ing full details first letter. Address 
BOX 3510, Air Conditioning & Refrigera- 
tion News. 


FIELD SERVICE engineer is required in 
the Atlanta area, covering southeastern 
states, to fill vacancy created by an ex- 
pansion program. Here is an opportunity 
for an aggressive refrigeration service- 
man to elevate himself to a position for 
better opportunity in the future. Old 
established food store fixture manufac- 


turer well entrenched in the industry, 
with highest credit rating. Write all 
details of your background, experience, 


and give references in first letter. Enclose 
small professional photo. Salary and 
expenses. BOX 3511, Air Conditioning & 
Refrigeration News. 


FIELD SERVICE engineer: Dallas or 
Fort Worth has a refrigeration service- 
man we need for a fleld service engineer 
to cover Texas, Oklahoma and Louisiana. 
Here's one of those positions you seek 
but seldom find. A real opportunity to 
prove your ability in leadership, enthusi- 
asm for accomplishing your objectives and 
stability. We are one of the oldest and 
largest manufacturers of food store re- 
frigeration equipment. An expansion pro- 
gram created this vacancy. Write full 
detailed particulars, giving background 
and experience, with references, in first 
letter. Enclose small professional photo. 
Salary and expenses. BOX 3512, Air 
Conditioning & Refrigeration News. 


REFRIGERATION SALES engineer: 
Well-known automatic control mfr. offers 
opening for progressive man with at least 
five years’ background in field application 
and sales of refrigeration products. Salary 
and bonus. Replies confidential. BOX 
3519, Air Conditioning & Refrigeration 
News. 


| 
| 
| 
| 


Pennsylvania. Only experienced personnel 
need apply. BOX 3526, Air Conditioning 
& Refrigeration News. 


FACTORY REPRESENTATIVES—Nation- 
ally known manufacturer, located in the 
Philadelphia area, of one of the most 
complete and oldest lines of commercial 
refrigeration equipment in the industry 
has a few openings in developed terri- 
tories for factory representatives. Very 
fine opportunity for a few capable men 
who can prove ability and provide refer- 
ences. BOX 3527, Air Conditioning & 
Refrigeration News. 


REFRIGERATION SALES manager: 
Well-known automatic control mfr. offers 
opening for progressive man with at least 
five years’ background in fleld application 
and sales of refrigeration products. Salary 
and bonus. Replies confidential. BOX 
3529, Air Conditioning & Refrigeration 
News. 


EQUIPMENT FOR SALE 


WHOLESALE SEALED unit rebuilding. 
We will rebuild and convert your unit to 
“Freon-12."". One year guarantee. Write 
for price list and shipping instructions. 
ADVANCE REFRIGERATION COMPANY. 
829 East McNichols Road, Detroit 38, 
Mich. 


$1100.00 BARGAIN. 60 ton evaporative 
cooled type air conditioning compressor. 
Used short time but in good condition. 
FOB Cincinnati. BIMEL CoO., Cincinnati. 
Ohio. 


COMPRESSOR, NEW 7% H.P. water 
cooled, at less than distributor's cost. 
BIMEL CO., Cincinnati, Ohio. 


IMMEDIATE DELIVERY—Marley cooling 
towers from our warehouse stock in the 
following sizes—5, 10, 15, 25, 35, 50 ton. 
Marley list price—less 15% _ resale. 
WATER-SAVER CORP., 100 West 42 
Street. New York City. CHickering 4-5262. 


BUSINESS OPPORTUNITIES 


COLORADO SPRINGS, Colo., retail elec- 
tric and gas appliance store for sale. 
Good lease and location. Established 20 
years. Owner wishes to devote his time 
to construction and wholesale interests. 


For details write C. E. Farrow, c/o 
PADGETT REALTY CoO., 19 E. Pikes 
Peak Ave., Colorado Springs, Colo. 

REFRIGERATION, AIR __ conditioning, 


appliance store (new & used).. Franchises 
with best name brands. Washington's 
oldest service organization, established 
1930. Showroom 120 by 20 feet on 14th St. 
N. W. In the heart of downtown. Sepa- 
rate two story shop around corner 55 by 
22 feet. Own both properties. Will sell 
sales business or both, and give long lease 
on both properties. Will consider selling 
properties; nice income from five apart- 
ments above. Inventory runs around 
fifteen thousand. Will make attractive 
deal to reliable party. Health is reason 
for selling. BOX 3521, Air Conditioning & 
Refrigeration News. 


- SCHOOLS 


DETROIT AIR Conditioning Institute 
offers instructions in air conditioning. 
heating. refrigeration, ventilating, sheet 
metal layout, and heat pump engineering. 
Preparatory and advanced courses avail- 
able. New classes start August 1. Write 
for free information. Veteran approved. 
DETROIT AIR CONDITIONING INSTI- 
TUTE, Department D, 4258 Woodward, 
Detroit, Michigan. 


MISCELLANEOUS 


NORGE SEALED units remanufactured 
and exchanged. Immediate delivery from 
stock, 1 year guarantee. Write for prices 
and shipping instructions. Complete Norge 
engineering service. 22 years experience. 


MODERN REFRIGERATION CO., INC., 
12541 E. McNichols Road, Detroit 5, 
Michigan. 
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In an open-type display refrigerator; 
a case including a front wall in the 
upper portion of which is a window, a 
back wall extending to a _ substantially 
higher level than said front wall and 
its window, a horizontal canopy top ex- 
tending forwardly from said back wall 


at the top thereof, side walls connect- 
ing said front and back walls, a_ hori- 
zontal bottom at a level substantially 
below the level of the bottom of the 


window, an insulation partition extending 
horizontally-forwardly from said _ back 
wall at a level substantially below said 
canopy top and above the level of the 
top of the window, said insulating par- 
tition extending forwardly from said back 
wall a substantially lesser distance than 
the canopy top, an insulation wall ex- 
tending vertically downward from the 
front end of said horizontally disposed 
insulation partition to a level below that 
of the top of the front wall window to 
provide a space between the back wall 
and said vertically downwardly extend- 
ing insulation wall, said space being open 
only at the bottom, a metallic lining for 
said space; a combined cooling and food 
receptacle unit within said case below 
| said space and _ including horizontally 
| spaced vertical cooling plate coils the 

tops of which extend above the bottom 

level of the window and terminate a sub- 
| stantial distance below said space; and 

an auxiliary cooling plate unit located in 
| said space and operatively connected to 
| said first mentioned unit, said plate coil 

unit comprising two operatively connected 
| parallel plate coils disposed in vertical 
position in said space; an inclined mem- 
| ber connecting the front ends of said hori- 
| zontally-forwardly extending insulation 
| partition with said canopy top adjacent 
| its front end; there being a space above 


said canopy top and the last named par- 
tition. 


2,495,350. AUTOMOBILE REFRIGERA- 
TOR. Charles L. Smith, San Diego, 
| Calif. Application June 28, 1946, Serial 
| No. 680,182. 2 Claims. (Cl. 62—4.) 
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1. In a refrigerator for automobiles, 
the combination with operating mechan- 
ism of an automobile, of a compressor 
| engageable with and disengageable from 
said operating mechanism for _ rotative 
operation of said compressor, a freezing 
compartment, a thermostatic switch in 
said freezing compartment, means elec- 
trically associated with said thermostatic 
switch for engaging and disengaging said 
compressor from the operating me- 
chanism of said automobile when tem- 
perature varies in said freezing com- 
partment actuating said thermostatic 
switch, said means including a_ solenoid 
valve, and a vacuum cylinder communi- 
eating through said solenoid valve with 
the intake manifold of the operating 
mechanism of said automobile. 


CONDITIONING APPA.- 
RATUS. Charles L. Smith, San Diego, 
Calif. Application Nov. 25, 1946, Serial 
No. 712,183. 6 Claims. (Cl. 62—4.) 
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1. In an air conditioning apparatus of 
the class described the combination of 
the hollow tubular coil arranged in con- 
volutions substantially frusto-conical in 
arrangement and a fan internally of said 
convolutions, said fan arranged to force 
air in a direction from the large diam- 
eter convolutions toward the small diam- 
eter convolutions, a frusto-conical casing 
surrounding said coil, a drain tube in 
communicative relation with the lower- 
most portion of said casing. 


2,495,378. MEANS FOR AND METHOD 
OF CONDITIONING REFRIGERATING 
SYSTEMS. Ira E. McCabe, Chicago, Il. 
Application Jan. 21, 1944, Serial No. 519,- 
127. 8 Claims. (Cl. 62—115.) 


1. In a refrigerator mechanism, the 
combination of a freezing unit having 
means included in a circulatory system 
for a refrigerant, electrical means includ- 
ing a circuit embodying said unit as an 
element thereof for raising the tempera- 
ture of said unit, and means associated 
with said unit adapted to receive ice 
receptacles to complete a shunt circuit 
in said electrical means to raise the tem- 
perature of said receptacles for removal 
of ice therefrom. 


2,495,405. REFRIGERATOR CONSTRUC- 
TION. Robert H. Bishop, Champaign, Il. 
Application June 14, 1945, Serial No. 
599,413. 1 Claim. (Cl. 220—9.) 
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In a receptacle having insulated walls 
and a door, a wall construction compris- 
ing a pair of spaced metal plates ter- 
minating in free edges in a common 
plane, insulating material between said 


plates, a sheet metal breaker strip of 
U-shape in cross-section having its legs 
secured in sealing engagement to said 


plates with the ends of said legs sub- 
stantially flush with said free edges of 
said plates and hermetically sealing the 
space between said plates, the portion of 
said breaker strip which connects the 
legs being spaced inwardly from the free 
edges of such plates to form a recess be- 
tween the edges of said plates, resilient 
insulating material disposed in said re- 
cess and projecting beyond the free edges 
of said plates to form a cushion for the 
door of the receptacle, and a resilient, 
elastic, generally U-shaped cushion cover- 
ing disposed over said resilient ingulat- 
ing material and over the edges of said 
plates to conceal said resilient insulat- 
ing material and the free edges of said 
plates, said elastic U-shaped cushion 
covering forming the abutting surface 
for the door. 
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2,495,421. APPARATUS FOR 
PRODUCTION OF SMALL ICE. 
L. Pownall, Junction City, Ohio. 
cation Nov. 3, 1943, Serial No. 
16 Claims. (Cl. 62—157.) 


for producing table size 
a tank containing a cir- 
refrigerant comprising a 
vertical ice can unit having spaced verti- 
cal compartments with the open _ tops 
thereof below the top of the unit and 
having a refrigerant flow space between 
the compartments, a fixed heat conduct- 
ing partition extending longitudinally and 
centrally across each side of said com- 
partments and dividing it into two wide 
thin compartments, the hollow partition 
having its full interior cross-sectional 
opening to the atmosphere at one hori- 
zontal end only, and slab like trans- 
versely apertured mold members dis- 
posed in each of the thin compartments 
adjacent the hollow partition and sup- 
ported in said thin compartments on their 
bottom edges. 


7. Apparatus 
ice portions in 
culating liquid 


2,495,506. ICE TRAY. Michael K. 
Buchanan, Norfolk, Va. Application April 
23, 1946, Serial No. 664,380. 7 Claims. (Cl. 
62—108.5.) 


1. An ice tray comprising a pan and 
grid, the grid comprising a pair of lo: 
gitudinal members arranged beside a; 


in contact with each other and a pj) 
rality of cross members secured to }) . 
longitudinal members, a lever at ea , 
end of the grid secured to each of t). 
longitudinal members and having a pm 
tion adapted to engage the adjacent eq 
of the pan to initially raise the grid , 
the pan when the levers are actuat : 
means for moving one of the longitudi; | 
members upwardly with respect to 
other upon further actuation of > 
levers, and means for spreading the lov ; 
edges of the longitudinal members uy 
upward movement of one of them w , 
respect to the other. 

2,495,537. AIR COOLING DEVI‘ 
Canellen K. Mousel, Edison, Nebr. Ap 


v 


cation Nov. 15, 1946, Serial No. 709, > 
1 Claim. (Cl. 261—92.) 
Pies and pa bs / ’ ad 
5 : TITITTSA 
vor rau rman \S 
In an air cooling device, a cas z 


adapted to contain water and provided (t 
one end with an air-inlet opening « 4 
in a side thereof near its opposite « 4 
with an air-outlet opening, a wind p. »- 
peller mounted outside the casing, tt 
the front end thereof below the air in >t 
opening a shaft journaled in the casi ¢ 
and fixed to the wind propeller, and a4 
plurality of paddles fixed to the shaft a.id 
adapted to dip into a quantity of wai -r 
in the casing a screen arranged horiz: :- 
tally within the casing immediat:|y 
above the paddles, an imperforate 
flector extending upwardly from the low>+r 
wall of the air inlet opening to the 
screen, an imperforate baffle extending 
upwardly from the screen to the top of 
the casing, a second screen extending 
from the bottom of the casing to said 
first screen, and said deflector and baffle 
being adapted to cause the air to enter 
the casing above said first screen and 
flow downwardly through said screen 
and then through said second screen aid 
then through the outlet opening. 


2,495,538. EVAPORATIVE COOLER. 
Canellen K. Mousel, Edison, Nebr. Appli- 


cation July 24, 1947, Serial No. 763,339. 
1 Claim. (Cl. 261—92.) 
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A cooling device adapted for use with 
motor vehicles comprising a casing hav- 
ing top and bottom parts, a filter ex- 
tending longitudinally through the cas- 
ing and separating the top and bottom 
parts, said top part having an inlet open- 
ing for receiving the air, a shaft ex- 
tending longitudinally through the bottom 
part of the casing, said bottom part be- 
ing adapted to retain a body of water or 
other cooling medium, said shaft having 
a combined water thrower and fan blade 
thereon adapted to pick up the water 
and throw it against the filter above the 
same whereby the air passing the filter 
will be cooled and adapted to direct the 
cooled air axially through the casing, 
outlet means in the casing, a motor con- 
nected to the shaft and mounted on the 
casing to drive the shaft, a partition or 
baffle wall extending vertically in the 
top part of the casing, and a_ second 
filter extending vertically beneath the 
baffle plate and surrounding the shaft. 
said casing having an opening in the rear 
end wall forming the outlet for the cas- 
ing, adjustable louvers lying within the 
opening, and wire screen extending ver- 
tically and forwardly of the outlet open- 
ing and longitudinally above the top 
edge of the second filter device and divid- 
ing the top part of the casing from the 
bottom part at a location in rear of the 
baffle plate. 


2,495,554. OPEN-TOP REFRIGERATED 
DISPLAY CASE. George E. Spangler, 
San Antonio, Tex., assignor to Ed. 
Priedrich, Inc., San Antonio, Tex., a cor- 
poration of Texas. Application Dec. 14, 
1948, Serial No. 65,227. 6 Claims, (Cl. 62— 
89.5.) 

(Concluded on next page) 
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ConpITIoNING & REFRIGERATION News. Published every week. 
Brings you latest news and vital information on household 
refrigeration, commercial refrigeration, air conditioning, 
home freezers; manufacturing, distributing, retailing, servic- 
ing, and contracting. Only $5 per year, 52 issues. 
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‘oncluded from preceding page) 


A three level open top refrigerated 
gd: olay case, including at least one inter- 
iate section and two ends, and means 
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r : underlying certain of said openings, the material thereof spaced along its. liquid may be periodically supplied to 
ure the ends to the intermediate rotary filters partly dipping in said vat, length each of which provides for a_ replace that withdrawn, a partition wall’ a nga: ne a said 
pel id int “ diate section havin one of said openings having an air ex-_ slight elongation of said member by a_ dividing the tank into two compartments, Se a a eee eer ee 
sect’ ‘1. fond — renee second sevel pelling fan mounted adjacent thereto aid partial straightening out of said lateral a refrigerant cooling unit in one of said ducting cold refrigerant vapor to said 
al e eae an ak — : oan artment common means for operating the rotary bulges when substantial endwise force compartments for cooling the liquid pene sles means including a conduit 
foo — —y mn . lee neo circu- filters and fan _ simultaneously, said is applied thereto, and means for pulling therein to dispensing temperature, a CommneTnS said ene and said 
and « % ge es 3 . back portion otary filters being located with at least said member endwise when solidly em- source of liquid supply to the other com- evaporator for conducting hot refrigerant 
a Sain oo one filter overlying each opening except- bedded in the ice so as to stretch said partment, and thermal responsive means @P0r to said evaporator, a control means 
of ech COMpaArtmenc. ing the opening adjacent the fan, said lateral bulges in successive order along controlling flow of liquid from the second +” each of said conduits, and regulating 
4: 5,626 TWO-TEMPERATURE RE- means comprising a gear box, a motor the length of said member and thereby compartment to the first compartment in ees — ae Pe a Se 
- SRATOR, Joseph S. Booth, Port {°F driving the fan, shafts extending from loosen the ice blocks in successive order response to the temperature of liquid in pe se maa control member for substantially 
FRI =i . ssontie “yan. 6 1947, ‘the rotary filters into the box, a shaft along the length of said grid. the first compartment. or taneously actuating all of said con- 
Wor _ yeneer 3 yell (Cl. 62—102.)  °Xtending from the motor into the box ——- —_——— tro! means. 
a 2 ee en ‘? and gears between the last mentioned 2,495,878. BEVERAGE COOLING APPA- 2,496,143. REFRIGERATION APPARA- (To Be Continued) 
— a eee 


2,495,969. PORTABLE AIR CONDI- 
TIONER. William F. Hoffman, Paducah, 
Tex. Application Aug. 10, 1945. 
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An air conditioning apparatus compris- 
ing a housing having side walls, said 
side walls having openings therein, a 
vat for containing water disposed with- 
in the lower portion of the housing and 


shaft and the first mentioned shafts, and 
adjustable members extending from the 
corner portions of the box to upper por- 
tions of the interior of the housing for 
suspending said gear box. 


2,496,133. FREEZING TRAY. Frederick 
W. Sampson, Dayton, Ohio, assignor to 
General Motors Corp., Detroit, Mich. 
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1. A partitioning grid for a freezing 
tray for dividing the ice contents into 
ice blocks of suitable size for table use, 
said grid having a longitudinally stretch- 
able block-loosening member arranged so 
as to.be embedded in the ice contents of 
said tray, said member having a series of 
laterally extending yieldable bulges in 
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RATUS HAVING A QUICK COOLING 
RESERVOIR. Robert H. Tull, Springfield, 
Mass., assignor to Westinghouse Electric 
Corp., East Pittsburgh, Pa., a corpora- 
tion of Pennsylvania. Application Aug. 


27, 1946, Serial No. 693,253. 5 Claims. 
(Cl. 62—141.) 
} 
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1. Liquid cooling apparatus compris- 


ing a storage tank from which liquid 
may be periodically withdrawn for use- 
ful purposes and to which additional 


TUS. Sigurd Mattias Backstrom, Stock- 
holm, Sweden, assignor to Aktiebolaget 
Elektrolux, Stockholm, Sweden. 
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1. A refrigerating system comprising 
a number of parts including a com- 
pressor, a condenser, an evaporator, means 
including a conduit connecting said con- 
denser and said evaporator for conduct- 
ing liquid refrigerant to said evaporator, 
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1. A two temperature refrigerator in- 
cluding a cabinet having an upper and 
a lower food storage compartment, said 
upper compartment having an air duct 
surrounding the same longitudinally, said 
lower compartment having air passages 
in each side wall thereof in communica- 
tion with said air duct, a coil in said air 
duct and surrounding said upper com- 
partment longitudinally, coils in said duct 
and air passages, a blower for creating 
and maintaining forced circulation of air 
through said duct and through the air 
passages of said lower compartment to 
effect exchange of moisture between the 
exterior of said upper compartment and 
the interior of said lower compartment 
and in passing over said coils, to create 
on the surfaces of the upper compartment 
a blanket of ice and means for controlling 
the passage of air through said ducts 
and said passages. 


AVAILABLE FOR LICENSING 
OR SALE 


Pat. 2,483,264. REFRIGERATOR CABI- 
NET HAVING ICE CREAM CAN SUP- 
PORT MEANS. Patented Sept. 27, 1949. 
Refrigerator cabinet has a series of down- 
wardly inclined wells for ice cream cans. 
The cans are supported on removable 
racks described in Pat. 2,461,374 (Reg. No. 
33,378). (Owner) Harry W. Custer, P.O. 
Box 98, Center Line, Mich. Group 35—84. 
Reg. No. 33,379. 


2,495,861. ALL YEAR CONDITIONING 
APPARATUS. Alwin B. Newton, Dayton, 
Ohio, assignor to Minneapolis-Honeywell 


Regulator Co., Minneapolis, Minn. a 
corporation of Delaware. Application 
Serial No. 588,952. 24 
(Cl. 257—3.) 
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24. In air conditioning apparatus, con- 


neans, flow control means for vari- 
ably restricting air flow through said 
cond. t means, heat exchange means lo- 
cate’ within said conduit means, adjust- 
able neans for controlling said heat ex- 
char means, mechanical means for forc- 
ng or through said conduit means, and 
cont apparatus including movable 
mea responsive to air pressure in said 
con t means downstream from said 
mec nical air forcing means connected 


in trolling relation to said adjustable 


SNAP-IN _ 7 
my replace- 
a ihe for central 


ystems. 


Nila 


- « « PRODUCTS OF RESEARCH 


EARCH PRODUCTS CORP. 


Madison 10, Wis., U.S.A. 


ij 


Today’s 


Epidemic 


-, 


as 


ably ambitious, confident. 
How long will they stay 


a tangible goal? Most i 
them to sell, sell, sell and 
the going gets tough? 


who have 


“salesmen” 


No doubt you can, if 
it. But this delightful 


easy—takes a load off your shoulders. 


; Have you told them how and why and what and 
“8 where—in detail, patiently? Chances are you 


haven't the time to 


You're building what looks like a good sales 
force—young men and veterans—who are presum- 


know what selling is all about? 


You probably agree with Mr. Taubeneck—it is a 
great life. But can you infuse your salesmen with 
a real enthusiasm for selling? Can you give them 


Can you re-inspire and re-teach your older 


BUT sell for the past eight years? 


Spot-Check Proves It 


Dealer Favors Done During ‘Hard-To-Get’ 
Years Won’t Always Bring Customer Back 


By John O. Sweet and George M. Hanning 


NASHVILLE, Tenn. — Appliance 
prospect lists aren’t worth anything 
unless the prospect can be followed 
up immediately, Marvin Carden, ap- 
pliance department buyer for The 
Harvey Co. here declared recently. 

Customers, even though they have 
purchased in a store in the past, will 
not come back unless they are re- 
lentlessly followed up by the sales- 
man, he ‘believes. 

Though he knew this from his ex- 
perience as an appliance salesman 
in pre-war days, he decided on a 
recent afternoon to prove that it 
still holds true today. 

Spotting a lady in his department 
to whom he had “sold” a refrigera- 
tor back in 1947, he approached her 
and 
‘‘Ma’am, I'd like to ask you a few 


that way? Do they 


mportant, can you get 


work, work, work when out” 


Give each of your salesmen copies of “It’s a 
Great Life” to read and to own—and watch the 
improvement in his whole outlook on life. Tell 
your friends about it. Read it yourself. It will 
give you confidence in the possibilities of your 
business (and maybe you'll find a few new ideas 

in it which will help you run your business 


been doing everything 


you work hard enough at 
new book makes that job 


better). 
how to sell—but do they? 


do this job properly. Next 


TO SELL YOUR SALESMEN 
ON SELLING 


selling Salesmanship to salesmen. And he’s done 
it magnificently! Pursuing his successful formula 
which has made his “One Foot in the Door” and 
“The Marshal’s Baton” best-sellers in the business- 
book field, Author Taubeneck has illustrated each 
of his major points with humorous anecdotes— 
thus making them easy to remember. 


“It’s a Great Life” is not only breezy and 
humorous, but it has been written with painstak- 
ing simplicity. All its original ideas are “spelled 
carefully in “man in the street” language. 


questions. I want you to promise to 
answer them frankly and not get 
mad.” 

The woman, her curiosity aroused, 
agreed. The conversation then went 
something like this: 

You remember when we let you 
have your refrigerator back in 1947? 
(The question was deliberately 
phrased this way to put a sense of 
obligation on the customer, Carden 
said.) 

Yes, I remember. 

Have you bought any appliances 
since? 

Yes. I bought an automatic washer, 
a water heater, a mixer, and a few 
other things. 

Did you buy any of them in this 
store? 

No. 


Every sales manager, every dealer and distribu- 
tor, and every manager or owner of a business 
enterprise should see to it that every one of his 


Prin ha ane 
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Did you have any reason for not 
buying here? 
No. Nobody asked me to buy here. 


Didn’t you feel obligated to buy 
here after we let you have your re- 
frigerator when you needed it? 


No. I paid for it, didn’t I? 


“That,” Carden declared, “is con- 
vincing proof to me that prospects 
are no good unless they are followed 
up immediately. That woman prob- 
ably would have made all her pur- 
chases here if someone had simply 
asked her to buy. 

“Salesmen today are afraid to 
follow up a prospect. When one 
comes into the store and looks in- 
terested in an appliance, the sales- 
man takes her word that she will 
come back tomorrow. He can think 
of a million excuses for not going 
out to see her. 

“But she won’t always come back 
tomorrow. She might drop into an- 
other store and the salesman there 
may take more initiative in following 
her up. 

“When the prospect walks out the 
door, the salesman should plan on 
seeing that woman in her home that 
night. No later anyway than the next 
day. 

“Today’s salesmen, however, won’t 
learn to do that. They would rather 
wait for her to come back. She might 
get mad if they show up at her 
house so soon after she leaves the 
store!" 
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CONJURE HOUSE 450 WEST FORT STREET, DETROIT 26 MICHIGAN 


You already know 
| 
| 


( best thing is to give them a copy of “It’s a 
piss Great Life.” Let the author show them how they 
can have fun while building their personal careers 


(and your business! ). 


Dozens of books have been written on salesman- 
ship, but they've been written by the wrong 
people. Publication of “It’s a Great Life” marks 
the first time that an entertaining writer—who is 
also a salesman himself—has tackled the job of 


employes has a copy of “It’s a Great Life” 
for his very own. Experienced salesmen 
will read it for its laughs, and perhaps 
to rejuvenate their own confidence in 
their profession. Neophytes will know, 
after they’ve read it, that their choice of 
a career has been right. And every one 
who studies it, we feel confident, will pick 
up enough new ideas to repay the original 
cost ($2.50) a hundred times over. 


Sea ee spe e eee es = @ 
HOUSE, 450 W. Fort St., Detroit 26, Mich, 


Pd like to bave ........ copies of 


i “It's a Great Life” st $250 each. 
b > 
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AIR CONDITIONING & REFRIGERATION NEWS, JULY 3, 1950 


Kinetic Change-- 


(Concluded from Page 1, Column 4) 
Pratt as production manager. He 
will be a member of Organic Chemi- 
cals’ production organization. 

President of Kinetic since June, 
1943, and its vice president for 13 
years prior to that time, Porch had 
been with du Pont for 43 years. 

With a background of refrigeration 
engineering dating from his associa- 
tion in 1919 with a General Motors 
Corp. program for the development 
of electric refrigerators, Thompson 
came with Kinetic in 1931. He took 
part in the development and commer- 
cial introduction of “Freon” fluori- 
nated refrigerants, was made Kine- 
tic’s technical sales manager in 1945 
and, a few years later, was promoted 
to sales director. 

As a design engineer, he partici- 
pated in the trials which launched 
the Frigidaire and, in 1927, was se- 
lected to organize the European 
branch of the business, later travel- 
ing extensively in South Africa and 
the Middle East on a similar mission. 

Fanning, until recently Petroleum 
Chemicals Div. sales manager, joined 
du Pont in 1929. He spent a number 
of years in the Boston and Chicago 
sales offices, was made sales man- 
ager of the Alcohol Div. in 1933, and, 
in 1946, sales manager for petroleum 
additives. 

A graduate in chemical engineering 
from the University of Colorado, 
Pratt joined du Pont as a chemist at 
the Dye Works in 1920. He left du 
Pont in 1929 to work for the Bruns- 
wick-Balke-Collender Co. of Muske- 
gon, Mich., returning in 1934 as a 
Dye Works supervisor, and joining 
Kinetic a year later as chief super- 
visor. 

From 1941 to 1945, he was engaged 
in executive capacities on the war 
production program du Pont carried 
out for the government. 


2 Horton Washer Prices Cut 


CHICAGO—Horton Mfg. Co. has 
announced price reductions of $15 
each on its model 500 automatic 
washer and its model 491 conven- 
tional washer. The new price on the 
model, 500 is $264.95 and on the 
model 491, $125.95. The new prices 
are already in effect. 


A NEW NAME FOR A 
DEPENDABLE PRODUCT 


HEAVY DUTY LOW TEMPERATURE 
PREFABRICATED METALPLY VAULTS 


Any length to 120 ft. 
Widths of 8, 12, and 16 ft. 
Heights of 8, 10, and 12 ft. 
Insulation 4, 6, 8, and 10 in. 


IT'S BETTER BECAUSE 
IT'S ENGINEERED BETTER 


EXCLUSIVE RECO FEATURE NO. 1 


WEDGLOK FASTENERS 


Fastens easily and 
with 1000 Ib. pull 
with the mere tap of 
a hammer. No hand 
holes, no refrigera- 
tion losses. No tire- 
some lagging. Quick 
—easy—secure—no 
loose parts. Male 
and female compo- 
nents are perma- 
nently contained 
within the panel. , > 
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52 PAGE MANUAL 
FREE—ON REQUEST 
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(Refrigeration Engineering Corp.) (RECO 


RECO PRODUCTS DIVISION 


2020 Naudain Street, Phila. 46, Pa. 


Servel Hits Suits- - 


(Concluded from Page 1, Column 5) 
dozen large manufacturers aggres- 


_ sively in the market with refriger- 


ators of all types, sizes, and prices. 

“On the very day the anti-trust 
lawyers filed their suit, Macy’s was 
advertising in the New York news- 
papers another refrigerator which 
operates on the absorption principle 
just as Servel does. 

“Whether or not Servel is, as 
alleged by the anti-trust lawyers in 
the Philadelphia case, the only ‘gas 
refrigerator’ on the market in the 
United States is utterly beside the 
point in the face of the competition 
Servel receives from the many elec- 
tric refrigerators offered for sale 
today. 

“Much of the Philadelphia com- 
plaint has to do with our patent 
structure. Most of that is ‘ancient 
history, long a matter of public 
record. There are no Servel patents 
which cover the use of gas as a 
source of heat energy. 

“Certainly no one can deny that 
other manufacturers can make and 
have made absorption-type refriger- 
ators—including refrigerators using 
a gas flame—without infringing Ser- 
vel patents. It is probably true that 
no one could make the same identical 
refrigerator Servel makes’ today 
without infringing Servel patents. It 
is just as true that no one could 
copy the heavily advertised distin- 
guishing features of Philco, Frigid- 
aire, G-E, Westinghouse, or any 
other well-known automatic refriger- 
ator sold today without infringing 
someone’s patents. 


OBJECT TO COMMON PRACTICE 


“The anti-trust lawyers have ob- 
jected to agreements which, accord- 
ing to the Philadelphia complaint, 
are alleged to have been made be- 
tween Servel, Inc., and distributors | 
of Servel products. This type of con- 
tract has long been commonplace 
in the industry. We believe the 
agreements which have been made by 
Servel with its distributors conform 
with legal requirements. 

“In the other case, a Pittsburgh 
grand jury has returned an indict- 
ment alleging that Servel and sev- 
eral distributors fixed prices at which 
Servel refrigerators were sold to con- 
sumers residing in Pittsburgh and 
the adjacent territory. Servel has 
never been a party to any such 
action as alleged. 

“To remove any confusion which 
may arise from reading the news 
accounts, I should add that neither 
suit attacked the legality of publish- 
ing suggested list prices, which 
policy Servel, in conformity with gen- 
eral practice in the.refrigerator in- 
dustry, adopted in 1950. 

“The distributors mentigned in the 
indictment have been customers of 
ours for many years. Their business 
practices have been of the highest 
character. We believe that the Pitts- 
burgh case will be decided in favor 
of Servel and its distributors.” 


Servel, 7 Gas Firms 
Are Indicted by U. S. 


| of gas 


PITTSBURGH—Servel, Inc., seven | 
natural gas companies, and five in- 
dividuals were recently indicted by 
a Federal grand jury here for con- 
spiracy to violate the anti-trust laws 
in the distribution of Servel refrig- 
erators in a _ four-state_ territory 
around Pittsburgh. 

The indictment charges that the | 
defendants, since 1946, have en- 
tered into a combination and con- 
spiracy in unreasonable restraint of 
interstate trade and commerce in 
violation of Section 1 of the Sherman 
Act. 

They are said to have conspired to 
fix, maintain, and police prices, dis- 
counts, terms and conditions for sale 
refrigerators to consumers 
and dealers. Dealers and distribu- 
tors who failed to conform were cut 
off from their source of supply and 
had their franchises cancelled, the 
indictment alleges. 

The conspiracy is also said to con- 
trol the number, location, and size 
of dealers permitted to sell gas re- 
frigerators. 

Effect of all this, according to the 
indictment, was to eliminate price 
competition, fix and maintain high 
levels of prices paid by consumers, 
cause consumers to pay higher 
prices than those prevailing in ad- 
joining areas, limit the number of 
persons and companies operating as 
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gas refrigerator dealers, to deprive 
consumers of the right to purchase 
gas refrigerators from the dealer 
of their choice at prices resulting 
from free competition, and to di- 
rectly, unreasonably, and unlawfully 
restrain and obstruct the flow and 
sale of gas refrigerators in inter- 
state commerce. : 

Besides Servel, the gas companies 
indicted are the Binghamton Gas 
Work, Binghamton, N. Y.; Cumber- 
land & Alleghany Gas Co., Elkins, W. 
Va.; Equitable Gas Co., Pittsburgh; 
Keystone Gas Co., Inc., New York; 
Manufacturers Gas & Heat Co., 
Pittsburgh; Natural Gas Co. of West 
Virginia, Wheeling; and Peoples 
Natural Gas Co., Pittsburgh. 

All but the first two gas companies 
mentioned above are Servel distribu- 
tors. 

They were also charged with mak- 
ing special sales to builders and 
owners of apartment houses and 
other multiple dwellings. 


3 Companies Are Voted 
Into REMA Membership 


WASHINGTON, D. C.—Three new 
members have been voted into Re- 
frigeration Equipment Manufacturers 
Association, Rema headquarters has 
announced. 


New member companies are: H. A. 
Phillips & Co., Chicago, manufac- 
turer of refrigeration controls, float 
valves, and liquid return systems; 
the Bally Case and Cooler Co., 
Bally, Pa., manufacturer of display 
cases, commercial refrigerators, and 
bottle coolers; and Standley & Co., 
Inc., St. Louis, manufacturer of milk 
coolers in addition to home and farm 
freezers. 


New Features, New Name 


The ‘“‘Cool-a-Matic’ name will apply to 
Automatic Firing's window-type room unit 
(above) as well as its packaged store 
air conditioner. 
—_— 


Automatic Firing Adopts 
‘Cool-a-Matic’ Trade Name 


ST, LOUIS — Identification of its 
new line of air conditioning products 
under the name “Cool-a-Matic” has 
been announced by Hugo Wurdack, 
president of Automatic Firing Corp., 
as volume production of air condi- 
tioning equipment gets underway at 
the company’s new plant, 4417 
Oleatha, St. Louis. 

“Cool-a-Matic” applies to a win- 
dow-type room unit and to a pack- 
aged store air conditioner unit. The 
room units are being manufactured 
in % and % ton capacities; the 
packaged units in 3, 5, and 7% ton 
capacities. 

Less than a year ago Automatic 
Firing Corp. purchased the equip- 


ment and plant of General Engineer. 
ing & Mfg. Co. at 4417 Oleati,,. 
Taking several of the features »f 
the Gemco packaged air condition; 
(lightweight alloys, styled cabin-t, 
low water consumption), Automa:ic 
Firing’s air conditioning engine:;s 
developed a basically new product 

They incorporated a new compres. 
sor system, a new condenser, aq 
other refinements which it is claim -g 
greatly increase the cooling outp:t 

Automatic. then developed 
smaller air conditioner ... the w»- 
dow-type room unit. Then Automa i¢ 
introduced the Fridg-A-Fire, a tw’ 4. 
unit heater-cooler furnace that co: |s 
by refrigerated air in summer a q 
provides air conditioned gas heat yn 
winter. 

Expanding the air condition: g 
line into these new units has m: ie 
air conditioning a major division pn 
Automatic’s operation. 

Wurdack said that the compa.y 
had been seeking a name for t is 
new line that would be related 
cooling and to other product nan «s 
in the Automatic family. “Coo! a- 
Matic,” it was felt, conveys the i +a 
of air conditioning and has a sugg s- 
tion of the Automatic corpor: e 
name. 


Air Conditioning Aids Hospi:a 


UTICA, N. Y.—Complete air c.n- 
ditioning equipment will be installed 
in the insulin treatment raoms ind 
operating units in the new Medica] 
and Surgical Building being con- 
structed at the State Hospital here. 

The kitchen will have an indirect 
warm air heating system and a ven- 
tilating system. 

A complete brine circulating re- 
frigeration plant will be provided by 
the refrigeration contractor. 
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LIKE THE LINKS IN A CHAIN — Your refrigera- 
tion equipment is no stronger than your weakest 
connection — and strong, dependable connec- 
tions can only be made with fittings that are 
is designed specifically for that job. 


refrigeration usage. 


‘All Mueller Brass Co. STREAMLINE Fittings are 
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vibration. 


f _ There are many types of so-called “Lightweight” 
fittings on the market today but very few meas- 
ure up to the rigid specifications required for 


and be sure! 


manufactured exclusively to strict S.A.E. Refrig- 
f eration Standards. Their rugged forged brass. 


MUELLER 
BRASS CO. 
“ 


PORT 


pee bro 


Order a supply today from your refrigera- 


Packaged in strong, metal-edge 
containers. STREAMLINE Fittings 
are clean and dust free — pro- 
tected against damage until 
you put them right into the job. 


tion wholesaler... Always keep them handy! 


saa jee eaeaeeRee — 


Rag > aml, Yee 
PROTECTORS : 


She 


_ FLARE 


construction and husky wrench flats eliminate 
the danger of cracked or twisted fittings. Long 
length “Dryseal” pipe threads give positive 
protection against Refrigerant loss through 
stripped threads and loosened connections by 


Your reputation is based on the quality of 
materials that you install—Don’t Take Chances! 
—Insist on STREAMLINE Refrigeration Fittings 
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